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ut HAMPTON ROADS 
FIRE 4» MARINE 
Insurance Company 


- NORFOLK, VIRGINIA 
Address Home Office For Agency Connection 


JAMES A. BLAINEY 


Vice-Pres. and 
Secretary 


HenrRY G. BARBEE 
President 








We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 
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Your Prospect’s Future 


Is the Same As Your Own 


When you line him up for the policy he wants, and 
the policy he needs, you have made a staunch friend, 
and contented customers mean repeat orders in insur- 
ance as well as other lines of business. Sell this 
contract: 
Any natural death 
Any accidental death 
Certain accidental deaths 
Accident Benefits $50 per WEEK 
(Non-cancellable) 
Also Disability Income, Waiver of Premiums, 
etc. 


All In ONE Policy 


You can see how worthy such a contract is in the hands of a 
progressive agent and we invite you to give serious considera- 
tion to the United Life “Policy You Can Sell.” 

There may be an opportunity in your town. Our Vice Presi- 
dent, Eugene E. Reed, will tell you all about it. 

Write him direct and directly. 


UNITED LIFE 


AND ACCIDENT INSURANCE COMPANY 


Concord New Hampshire 


Inquire! 














Royal Union Life 


Insurance Company 


Des Moines, Iowa 


STRONG AND PROGRESSIVE 





Paid to Policyholders, 
$21,000,000.00 


Insurance in Force as of 
Dec. 31, 1925.. .... .$148,281,904.00 





A. C. Tucker, President 
D. C. Costello, William Koch 
Secretary Vice President 








UT 


ee TOT 


PUI AETA TT: 








com NAILIN TIN UO UU 





a 
ee || (Te mi 

















THE SPECTATOR 





Would You Prefer a Voyage on the Old Time Sailing 
Schooner to a Cruise on the Leviathan? 


OU can still book “‘snail pace” passage just as 

great-grandad did a hundred years ago. But, no 
one would even consider a sixty day, storm-tossed 
voyage when he could make a short cut in five. 


The world moves on as time progresses. Likewise do 
principles of insurance underwriting and similarly do 
men in relation to their opportunities. 


In 1925 Is your income limited by the limited service you 
can provide? 


One Perfect Protection Man paid for : nue ' 3 
$2,821,562. Another paid for $1, 113, 675. Four Perfect Protection—combining life, accident and 


others paid for over $600,000. 27 others paid health indemnity— every essential element of personal 


for over ie gg S OCRers paid for over protection, is now meeting modern public demand. 
$200,000, and in the entire organization of 


over 650 underwriters one in three paid for Perfect Protection Men are not subject to ‘“‘snail pace” 
over $100,000. : é See : : 3 

progress. Neither is this institution content that its 
underwriters be other than successful in their pro- 
fession, representative of Reliance Life and responsive 
to the opportunities it affords. 











For further information concerning the unique 
plan of ‘Reliance operation, write for our 
booklet, “Perfect Protection—How and Why.” 


RELIANCE LIFE INSURANCE CO. = PITTSBURGH * FARMERS BANK BLDG., PITTSBURGH, P& 


tator Company, at 135 William Street, w York, N. Y. Entered as second-class matter June 28, 1879, 
8, 1879, THE SPECTATOR, Velunee Cc XV iL, owe x. August 26, 1926; $4.00 per annum. 
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FRATERNAL CONGRESS 
MEETS 


John C. Snyder Elected President of 
National Body 


GROUP INSURANCE IS CHIEF TOPIC 


Organization Considering That Field—Ad- 
dress of James A. Beha 


BurraLo, N. Y., August 21.—In contrast to 
the assertion of Miss Bina M. West, president 
of the National Fraternal Congress, which 
closed its thirteenth annual convention in Buf- 
falo this week, that “it has been established 
that the National Fraternal Congress Mortality 
Table is a minimum rate table which will safely 
furnish protection to the home at cost,’ Hon- 
orable James A. Beha, Superintendent of In- 
surance for New York, declared: 


The fraternal insurance societies have not 
had a very happy, prosperous period during the 
past fifteen years. It is unfortunate that they 
did not come to a realization of the fact that, 
as far as seen, they were. selling life 
insurance below cost many years before they 
did. These fifteen years have been a_ period 
of reconstruction. It has been a difficult task 
for everyone concerned—the insurance depart- 
ments as well as the fraternal executives. Many 
societies found it impossible to stabilize their 
financial condition by rerating and were forced 
to liquidate, the disagreeable task falling on 
the insurance department. While many of 
the fraternal societies have come thrqugh and 
are now in a sound condition financially, there 
are still some that have not; succeeded in cor- 
recting their past errors and these societies are 
still a matter of concern to insurance depart- 
ments and a danger to the fraternal insurance 
business as a whele. There are not many of 
these, however, and it! is to be hoped that their 
executive bodies will do everything possible to 
create adequate rate classes and accumulate 
proper reserves for the protection of their 
members. 

While the fraternals as a whole have im- 
proved their financial conditions and in a large 
measure have gained and are gaining the con- 
fidence of the public, they are not making the 
strides forward that we would all like to see. 
The reasons are obvious—competition is the life 
field is very keen and the societies can no 
longer put forward the inducements of cheap or 
cut-rate life insurance. 

There is little, if any advantage, in premium 
rates that your societies can offer a prospect 
over those offered by the old line companies. 
The extensive facilities for the procuring of 
new business which have grown with the old 
line is another factor that has worked to the 
disadvantage of your societies and made the 
Procurement of new members difficult. In 
order to succeed, therefore, you must. offer 
something more, some additional incentive. 


Mr. Beha told the delegates that it isn’t only 
(Concluded on page 9) 


TENTATIVE PROGRAM 


Great Preparations for Meeting of 
National Association of Insurance 
Agents 


DATES ARE SEPTEMBER 21 TO 24 


Business Sessions to Be Held at Ambas- 
sador Hotel, Atlantic City 


The tentative program for the thirty-first 
annual convention of the National Association 
of Insurance Agents has just been completed. 
Headquarters will be at the Ambassador Hotel, 
Atlantic City, N. J., and the order of business 
for the meeting will begin on September 21 and 
close September 24. All sessions will be held 
in the hotel and admission will be by the official 
Registra- 
On Sep- 
tember 23, prior to the opening of the day’s 
business, there will be a breakfast conference 
of State association presidents and committee 


badge issued to those who register. 
tions begin Monday, September 20. 


Open discussions will feature each 
gatherings. 


chairmen. 


event scheduled for the various 
The tentative program, practically in completed 
form, is as follows: 


Monpay, SEPTEMBER 20 


10 A. M.—Meeting of the national executive 
committee, Hote! Ambassador, continuing 
throughout the day and evening. 


TurespAy, SEPTEMBER 21 


10 A. M.—Meeting of State association of- 
ficers with national executive committee, Jap- 
anese Room, Exchange Floor. 

1 P. M.—Complimentary luncheon confer- 
ence, State association presidents, Eugene A. 
Beach, past president, New York State Asso- 
ciation, Syracuse, presiding, Venctian Room, 
Main. Floor. 

1 P. M.—Complimentary luncheon confer- 
ence, State association secretaries, Chas. L. 
Gandy, assistant secretary, Alabama Associa- 
tion, Birmingham, presiding, Grill Room. 

3 P. M.—Annual meeting New Jersey Asso- 
ciation, Ambassador ITlotel, Japanese Room, 
Exchange Floor. 

4 P. M.—Meeting, national executive commit- 
tee. 

7 P. M.—Get-together dinner and entertain- 
ment, Ambassador Hotel. 


WEDNESDAY FORENOON, SEPTEMBER 22 
Business Sessions 

Convention called to order by the president. 

Singing, “America,” led by Frederick Packer, 
Rotary International Song Leader. 

Invocation—Rev. Robert Arthur 
Boardwalk Church. 

Greeting from Major Frederick H. Hickman, 
president, Insurance Club of Atlantic City. 
Velcome—lIlon. Edward L. 


Elwe Ti rl, 


Address of 
Bader, mayor. 
(Continued on page 15) 
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RECIPROCALS’ RESULTS 


Lloyds and Inter-Insurers Included 
in Casualty Summation 


ASSETS WERE $51,278,804 


101 Such Concerns Wrote Net Premiums 
of $44,982,682 in 1925 


In its issue of August 12, THE SPEcraTor 
printed aggregate underwriting results obtained 
by 301 stock casualty insurance companies in 
addition to and experience 
ratios by lines during This 
lowed, in the issue of August 19, by the re- 
sults achieved by 205 mutual casualty compa- 


acquisition cost 


1925. was fol- 


nies. 

Considering, now, the writings of 101 casu- 
alty reciprocal Lloyds and inter-insurance or- 
ganizations, as of December 31, 1925, it is 
found that the net premiums written totaled 
paid of $23,123,680. 
The total incomes of these organizations in 
1925 amounted to $48,317,953 and the total 
disbursements aggregated $35,513,534. The sur- 
plus to policyholders of the tor casualty re- 
ciprocal, Lloyds and inter-insurance organiza- 
tions climbed to the substantial total of $27,- 
134,607 and their total assets amounted to $51,- 
278,804, as of December 31, 1925. It is ob- 
vious to all insurance men that there is no 
possibility of giving totals for each and every 
one of these organizations because many of 
them do not report their figures except where 
required by law, because some of them took the 


$44,082,682 with losses 


downward path during the twelve months of 
1925 and because others were formed too late 
in the year for their writings to be recorded. 

Coming down to the fifty-two casualty re- 
ciprocal, Lloyds and inter-insurance concerns 
for which reserve figures of accuracy are avail- 
able, it is found that fifty-two such organiza- 
tions had unearned premium reserves of $7,- 
These 
fifty-two organizations returned an aggregate 
of $2,864,788 in premiums to policyholders. 
All in all, the casualty and surety business 
written by the major portion of companies, in- 
cluding life insurance companies doing an ac- 
cident and health business, showed remarkable 
improvement frem the standpoint of volume 
during 1925. The some 
particularly workmen's 
ance, were not particularly reassuring but the 
investment profits overbalanced the fosses in 
many offices and the profits from more profit- 
able lines made up the difference. 

sriefly reviewing the casualty and surety re- 
sults presented ii these pages during the past 

(Concluded on page 19) 


507,492 and loss reserves of $6,678,680. 


loss ratios on lines. 


compensation insur- 
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HIS week Kudolph Valentino, screen star 

and famous motion picture “Sheik,” died 
in New York city. The event, coming at what 
was almost the height of his popularity, drew 
the attention of the daily newspapers through- 
out the country. Stories of his illness and 
death contained varying accounts of the amount 
of life insurance he carried, which in all 
amounted to approximately $200,000. Nearly 
all the articles indicated that at least some of 
this insurance was taken in favor of those with 
whom the actor held production contracts and, 
as a result, life insurance, as a means of mak- 
ing good business losses occasioned by the death 
of an officer or employee, received further im- 


petus. ve 
* * * 


J ULY sales of life insurance, as reported by 
81 companies having 88 per cent of the 
total legal reserve business in force, increased 
I per cent over the figures for July, 1925. It 
. is noteworthy that the increase of July, 1925, 
over July, 1924, was 16 per cent, thus showing 
a falling off in production for this July of 15 
per cent, as compared with the production for 
July, 1925, in its relation to the business done 
in July, 1924. Whether this falling off is a 
temporary slackening due to seasonal peculiari- 
ties or whether it has some stronger founda- 
tion the results for the next three months will 
tell. It is our guess that the total for this year 
will be far in advance of that for 1925, what- 
decrease be shown in any given 
The Jata were supplied to the Life In- 
surance Sales Research Bureau of Hartford. 


ever may 


month. 


* * * 


NTRANCE of fraternal orders into the 

field of non-medical may not be far off. 
The National Fraternal Congress, meeting in 
Buffalo, N. Y., last week, considered this ques- 
tion. While Dr. M. H. Bisdorf, president of 
the medical section of the Congress, was op- 
posed to the idea, some of the delegates appar- 
ently thought that it might well be given a 
trial. Dr. Bisdorf, speaking for the opposi- 
tion, said: ‘“Non-medical examinations are con- 
trary to the spirit, and jeopardize the object, 
of the fraternal system. Being 
safe, non-medically examined business would 
force a new mortality table with a correspond- 
ingly higher rate of contribution.” It is 
possible that all the members of the Congress 
may eventually arrive at his viewpoint, but 
someone may decide otherwise. 


less 


* x * 


I the housewarming convention of the Con- 
necticut Mutual Life, to be held in 
home-office city of Hartford next Wednesday, 
Thursday and Friday, a feature of the program 
will be the Mutual Follies,” a 


the 


“Connecticut 


revue put on by members of the company’s per- 
sonnel. 


ONVENTION days are upon us! The 

literature from the secretary. The glow- 
ing accounts of the program. Prominent 
speakers promised. The personal indecision. 
The memory of former meetings. The re- 
solve to go. Difficulties with tickets and 
sleeper accommodations. Tearful farewells. 


The crowd at the station. The man who beats 
you to the newspaper stand. The woman who 
does likewise. Redcaps and bags. The fear 
for the particular grip. Smells, noise, whis- 
tles, steam, coal dust. Shoves and elbowings. 
The fat woman who just gets through the gate. 
The suspicious-looking parcels. Final business 
of settling in a chair. The jerk that starts the 


train. Heat, heat, heat. The pretty blonde in 
green. The less favored blonde ditto. The 
whispered story between travelers. “Say, 
havya heard this one?” “An TI says. : 
Gee, she wuz a pip!” Stations, Gopher 
Prairies, Babbits, some who are not Babbits. 
Ladies with head erect. Women with heads 


downcast. Heat, heat, heat. Standardized hats, 
standardized clothes, standardized shoes, stand- 


ardized talk. Wilting collars. Heat, heat, 
heat. Arrival. The hotel bus. The lost bag- 
gage. The baggage found. The would-be 


humorist. Forced gaiety. Trees, bushes, water, 
The hotel lobby. The who 
The man who comes 
who wishes he 
New 
Night. 


good. 


roadways. man 
talks about Broadway. 
from Broadway. The man 
could be on Broadway. Old friends. 
friends. No friends, Heat, heat, heat. 
The banquet. The who was 
The speaker who was not so good. Wives who 
say nothing. Wives who say too much. Wives 


speaker 


with children. Dancing, girls, poker, dice, 
elasses, bed. The business sessions. Men who 
know it all. Men who wish they did. Men 
who get big commissions. Men who wish they 
did. Problems, questions, resolutions. Two 
days. Golf, swearing, commerce, food, wait- 
resses, waiters, bellhops, people. Heat, heat, 
heat. Flection of officers. Shuffling of feet. 


“Convention adjourned.” Sighs of relief. Bus- 


tle and hurry. Departing trains, departing dis- 


positions, departing complexions, departing 
money. Departure. Heat, heat, heat. The 
ride home. The same whispered story between 
travelers. “Say, havya heard this one?” “An’ 
I says. Gee, she wuz a pip!” More 
stations and Gopher Prairies. Some cities. 
Some near-cities. Some nice towns. Towns 


you would like to live in. Towns you’re damn 
glad don’t Heat, 
heat, heat, Trying to figure out what was im- 
portant. To vou To others. Sleep. Jerks, 
wheel rumblings, porters. The brush-off. The 
tip. Taxis, traffic, faces, narrow escapes. Halt. 


you live in. Drowsiness. 


The resolve never to do it again. Paying the 


driver. Home. Bath, change, dinner, low 
conservation. Art, theatres, music, sculpture, 
hooks, life. The decision to go next year. 


Bed. 





Wé§ read where it cost Jacob Brand $50 
to use the Cincinnati fire department 
for one hour. It appears that Mr. Brand Was 
told by inspectors to install fire extinguishers 
clean up the rubbish about his building, ang dy 
several other things in the fire prevention fine 
This Mr. Brand did not do, and later there 
came a fire. When it was all over the fire qe. 
partment had Mr. Brand brought into court 
where he was fined $600 for failure to obey 
orders, and was presented with a bill for Sp 
by the city for the cost of extinguishing the 
fire. The outcome finally was a judgment 
against Brand for $500 to cover ‘the services oj 
the apparatus and the water used, 
3ully for Cincinnati! Brand won't be so non. 
chalant about playing Nero again—nor will 
others in Cincinnati! 
eee 
HIS is postively the last time that dear, 
shop-worn fire hazard—the match—will be 
discussed in this column. However, when other 
sufferers on the editorial staff squint a perspir- 
ing eye at you and tell vou that you're looking 
“tired,” and yourself know that they 
aren’t aware of “the half of it,” and again vou 
vourself don’t what to 
there are the matches, as handy a subject for 


you 


know write about— 
a fire column as the weather is in general con- 
versation. However, the match manufacturers 
are getting peeved. It appears that all matches 
—like all the world’s Joneses—aren’t of the 
same family, some being much better behaved. 
We read where some match tips are so treated 
as not to pop, fly off or explode (wonder if 
that’s the last match in any box?), and some 
are so manufactured as not to have an after- 
There are some American-made matches 
Really, 


it’s up to you now to be a match connoisseur 


glow. 
that even rats can’t gnaw into a flame. 


and help remove the stigma from the nation’s 
fire-sticks. ea ae 
F RANK B. HALL, of Frank B. Hall & 

Co., Inc., N. Y., is one of the old timers in 
the insurance husiness and his many friends 
ire particularly impressed when they see him 
from time to time swinging through William 
street, bright-eyed and active. Mr. Hall was 
a graduate of the famous Frame, Hare & Lock- 
wood office, which flourished in the seventies, 
and hecame a leader among the men who re- 
ceived their insurance education while with 
that firm. He was the founder of the firm of 
Frank B. Hall & Co., which long s1ice became 
prominent in marine insurance circles. Although 
Mr. Hull 
continues as chairman of the board of directors 
of Frank B. Hall & Co., Inc., and he looks to 
years to come. His 


he has retired from active business, 


he “all set” for many 
friends are also happy to Iearn of Mr. Hall's 
success in civic as well as in his personal 
affairs. 
his friends in hearty congratulations to Mr. 
Hall upon his successful career and his cot 
tinued health and activity. 


Tue Srecrator joins with a host of 
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THIRTY VEARS OF LIFE INSURANCE 
HIRTY 18g6, a com- 


mentator 


ago, 1n 
the 
insurance 


years 


on aggregates of 


American life 

figures 
far 
The exhibit referred to indi- 


companies 


says “such as are shown by this 


exhibit are beyond human compre- 
hension.” 
cated that life insurance companies in the 
United States had about — 


of insurance in force, assets of $1,160,- 


000,000 and < about 
225,000,000. If 
were 
what would be 


\ premium income of 
those aggregates 


beyond “human nage anomie 


said of life insurance in 
ates ane 


25, the 


the United St 
At the end of 19 
insurance companies had over 


American life 
$7 1,000,- 
000,000 of life insurance in force, assets 
premium 
The table 
showing Syn- 


of $11,500,000,000 and a in- 


come of $2,380,000,000. on 
another page of this issue, 
opsis of Life Insurance for Thirty Years, 
strikingly focusses attention on the tre- 
mendous development of life insurance in 
the United States. This table shows that 
twenty-seven of the older life insurance 
1896, had 


: while on 


companies, on January I, ad- 
mitted assets of $1,084,217,891 
January 1, 
had assets of $6,295,602,458. 

the 


1926, these same companies 
During the 
intervening, companies 
945, 629,375 in 
Their total income, including $4,785,190, 
262 of €tc., 


thirty years 
received $13 premiums. 
investments, 
During the 


interest on 
was $18,730,819,637. 
period they had paid to policyholders 
$10,287,108,- 


same 


the enormous amount of 


9 


213, which was but $3 


058,52 .162 less 


_THE SPECTATOR 








than the premiums received. Inasmuch 
as the assets accumulated for the benefit 
of policyholders during this time were 
$5,211,384,567, it noted that 
policyholders of twenty-seven 
American life insurance companies actu- 
ally received a benefit of $15,498,492,780, 
and in return there was the sum of $13,- 
945,029,375 in 
This is an actual increment to them of 
each $100. 


will be 


these 


premiums contributed. 


for 


$24,000,000 per 


1,552,8063,405, or SIII 
At the present time, over 
week is being paid by life insurance com- 
panies of the United States to policyhold- 
ers and their beneficiaries, of which more 
than half is given to living 
in the shape of matured endowments, 
annuities, dividends and 


policyholders 
dis- 
ability benefits, 


surrender values. Each year witnesses 1 
notable increase in these disbursements 
and many men and women are realizing 
the advantage of life insurance not only 
as protection in the event of premature 
deaths but as a safeguard against want 
in their old age. 


1916-1925 
Paid 


GROWTH, 
Total 


TEN-YEAR 


Premium 





7,860,328 566 





Year Receipts oe Policy holders 
1925 $3,017,800,322 $1,246,169,158 
1924 2, 698,127 ‘003 3 1,202,804,382 
1923.... 1,899,750,912 2,427,327,961 1,088,333,350 
1922 1,686,261,072 2,149,186,346 1,005,714,048 
EO 2B as 0:0 1,537,280,119 1,951,417,924 839,967,405 
£920: ..... 1,384,938,970 1,764,212,582 744, 649,245 
1919.... 1,207,134,389 1,559,982,880 738,944,337 
PRES: 5:65 994,266,611 1,324,586,741 710. 201, 684 
EO esc « 928,840,629 1,249,491,387 590,183,247 
ESTG. Sz 817 1a 386,275 


,983,760 
Increase 


in lO yrs. $1,599,594,868 $1,974,716,983 $701,462,838 


Admitted Surplus 
Year Assets pihapnes 
BOGG ss bide sc etehannds $11,537,614,609 $1,233,933,020 
Lo Fe ee ren 10,499,040,297 1,144,972,190 
| Seer eee ee 9,454,620,793 1,027,400,641 
1922 $,652,318,490 956,704,941 


il rs ane cree 7,936,496,844 
7,319,997,019 
6,790,582,415 
6,475,139,502 
5, 940, 622, 780 


806,521,968 
743,026,692 
729,431,619 
717,695,706 
749,571,383 
704,056,881 


$569,761, 316 





Increase in 10 years... $6,347,304,256 
OrviNnary INSURANCE 
Amount Written 





Amount in 














Year and Paid For Force 
NG20 <4 oes ona ea $11,816,746,801 $58,818,447,090 
Bo ec ne ex 10,650,071,748 51,520 763 3,378 
RUE dr alacaieésgeasa waren 9,320,890,348 46,696,277,874 
EGee 5 a's oceinieceneelee 7,506,249,499 41,404,191,102 
BO Riccc ba epee comes 6,787,343,731  37,977,280,586 
|| Pere ee Foner prop a® 8,489,970,668 35,091,538,279 
SRT es Gian cinwed sees 7,010,111,469 73 114,680 
Peete Wiccan dmwaeeed 3,987,715,219 24, "167 ,111,902 
de pen eater ee reece 3,840,133,213 21,965,594,232 
BRIG fueiccto owen 8,218, ont, 798 19,868,270,425 
Increase in 10 years.. $9,195, 733, 177 7 $40, 469, 161,7 7! 51 
INDUSTRIAL BUSINESS 

Amount Amount 
Year Written in Force 
LOG oes scar euawe $3,656,252,664 $12,823,680,595 
Pa ve ache esas 2,908,150,386 11,235,670,314 
LOewacntengue ane 2,615,091,608 10,107,256,433 
Bee vce atacers a enutere isc 2,268,021,619 8,886,519,078 
WOR ae cesaseWeiene ss 1,942,821,308 8,006,119,747 
i. Sameer pare © 1,615,474,136 7,189,852,248 
BOUMie sien cease ators 1,304,738,561 6,607,011,903 
SOBs kee eek canes 1,143,044,245 5,703,198,032 
PURE sacen cAnaweneawe 1,050,903,830 §,223,415,465 
IGIG A 6 ea sinanwd<ic 998,944,930 4, 811. 041, aoe 
Increase in 10 years.. $2,676,226, 970 0 $8,: 396,211,350 


5 


Editorial 











During the past ten years, the life in- 
surance business has made great strides 
as shown by the supple- 
mentary summary on the annual transac- 
tions of all companies. The huge total 
of assets is necessary to protect the many 
and it 


adjoining 


billions of obligations incurred, 
will not take many years at the present 
rate to distribute the entire amount now 
held. In the meantime, additional funds 
will be given in to provide for the future. 





THE CONSTITUTIONAL RIGHT TO 
KEEP AND BEAR ARMS 

AST week it was pointed out in these 

that 


favor of 


columns some of those who 


argue in legislation abolishing 
the manufacture of pistols and revolvers 
talking without 
It was 


as well as their sale, were 
due consideration of the problem. 
shown that if the argument that such a 
bill would reduce the homicide rate were 
correct, that rate would have been much 
higher years ago than it now is, for the 
reason that in prior decades individual 
State regulation requiring pistol permits 
had not yet been passed. The reverse of 
this is true. 
Talking to an insurance executive on 
found that 
he admitted the soundness of the conclu- 
sion, but went even further. Granting that 
a Federal pistol bill prohibiting the manu- 
facture and sale of pistols and revolvers 
for all but the authorities were passed, he 


this subject the other day, we 


wanted to know how it would be en- 
forced. The Mexican and Canadian 
border lines are long. How to stop 


smuggling? Smuggling of cases of liquor 


is now carried on extensively with no 
little success, but a case of.pistols and 
revolvers would be worth a great deal 
more than a case of whiskey and conse- 
quently greater risks would be taken by 
criminals to smuggle the goods. Even if 


it were possible to absolutely stop 
smugeling of pistols and revolvers on 
waterfronts, at docks and along the bord- 
ers of the country, how would it be pos- 
sible to take away from criminals all the 
pistols and tie sia they now possess? 
Many criminals are sufficiently expert to 
yarts neces- 
through 


manufacture firearms, and the } 


sary could either be bought 
devious channels or could be made from 
materials seemingly purchased with in- 
nocent intent. 

A bill forbidding 


possess and carry pistols or revolvers, 


the honest citizen to 
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and unwittingly putting such weapons in 
the hands of criminals, is a two-edged 
sword. The fact that, in such States as 
have pistol permit laws now, the average 
honest man is unarmed while the crook 
carries a pistol is sufficient indication of 
what could be expected from such legis- 
lation, 

Then, too, there are such things as con- 
stitutional rights; often lost sight of and 
frequently overriden, but. still existent. 
Article Il of the ten original amendments 
to the Constitution of the United States, 
declared in force on December 15, 1791, 
Says: 

Ricut to Keep AND BEAR ARMS 

A well-regulated militia being necessary to 
the security of a free State, the right of the 
people te keep and bear arms shall not be in 
fringed. 

If honest men are armed, even though 
under permits, criminals will not be so 
prone to attack them. A permit system 
such as exists in New York State, which 
makes it almost impossible for an honest 
citizen, who is not a cashier, treasurer of 
vast sums or in a similar position and 
who has not a “friend at court,” to pos- 
sess and carry a pistol or revolver, is a 
failure. 


AN UNDESIRABLE SUGGESTION 


A T a recent meeting in Rochester oj 

a committee on insurance of the 
New York State Bar Association, it was 
announced as essential that the present 
laws be amended to prevent an insurance 
company, in event of a fire, from profit- 
ing by temporarily withholding payment 
through a technicality in the drafting of 
the policy or other irregularity. 

The committee also commented upon 
what it styled the unwillingness of many 
insurance companies to assume insurance 
covering loss on farm buildings or other 
farm property, thereby compelling many 
farmers to seek the protection offered by 
co-operative societies. The committee 
would compel companies to take farm 
risks even though many of them are with- 
out fire protection and are thus extra 
hazardous. 

Fraud and deception are very often 
practiced by the insured—that surely the 
committee knows. Moral hazard is a big 
factor. Underwriting problems are not 
all on the surface and those on the out- 
side of the business should not attempt 
to bring about new situations without 
such a full knowledge of conditions as 


most of them do not possess. Such man- 
datory changes in the law as these gen- 
tlemen would make would probably 
prove unhealthy for the insurance world. 





HE action of Governor Pinchot of 

Pennsylvania in requesting the res- 
ignation of Insurance Commissioner 
Samuel McCulloch on the ground of “in- 
efficiency in the department” has roused 
much speculation and comment. It is in- 
deed strange that it should take over 40 
years to determine the “inefficiency” of 


an employee in Pennsylvania; that being 
the length of time that Mr. McCulloch 
has been with the Keystone State’s de. 
partment. There are those who connegt 
the governor’s curious move with the fajl. 
ure of the Carnegie Trust Company jp 
Pittsburgh, which involved the Southery 
Surety of Des Moines and, through tha 
company via reinsurance, many other jn. 
surance carriers. On the other hand, 
some of us would like to know just what 
influence the recent Vare-Pepper- Pinchot 
senatorial battle and its outcome had op 
the governor's judgment. 








SERENE 


years of inactivity? 


and contentment. 


life’s road. 


STRENGTH OF” 
CIBRALTAR 








IN OLD AGE 


Are you bringing before certain of your 
prospects the thought that they can confident- 
ly look forward to a period of comfort when 
they are forced to sit at home to spend their 


Endowment insurance is the light in the 
window that encourages tired men as they 
near the end of their producing days. It 
bids them be of good cheer. It guarantees 
comfort when the home cannot so well 
withstand the hardships. It shuts out want 
in the winter of life. 
flow fortunate to have a nest egg for peace 


Urge your prospects to look beyond the 
bend they are so rapidly approaching in 


The cost of Endowment insurance 1s 
small when compared with its benefits. 


Insurance Company of America 
Epwarp D. DuFFIELD, President 
Home Office, Newark, New Jersey 


Serene in old age. 


The Prudential 
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LIFE INSURANCE 








COMPANY TO CELEBRATE 





Connecticut Mutual Life’s Eightieth 
Anniversary 





CONVENTION ON SEPTEMBER 1, 2 and 3 





Opening of New Home Office 
Building at Same Time 


Formal 


Three big everts for the Connecticut Mutual 
Life Insurance Company of Hartford will take 
place this fall—a housewarming, a convention, 
and the eightieth anniversary of the company. 

Although it has been the recent custom of 
the company to hold regional conventions in 
various sections of the country, a departure 
from the usual practice is noted this year in 
the announcement that a national convention 
will be held at the new home office in Hart- 
ford, September 1, 2 and 3. While the com- 
pany has been occupying its new building for 
a little over two months, the official and for- 
mal opening, or “housewarming,” will not take 
place until the convention this fall. 

At the convertion, in addition to a well- 
diversified program of recreation and enter- 
tainment, the main features will be daily edu- 
cational sessions at which there will be given 
helpful talks by agents, general agents, and 
officers of the company, together with addresses 
by Professor S. S. Huebner of the University 
of Pennsylvania; Mayor Norman T. Stevens 
of Hartford; Col. Howard P. Dunham, Insur- 
ance Commissioner of the State of Connecti- 
cut; Lucius F. Robinson, former president of 
the Connecticut State Bar Association and a 
director of the company; Charles Cheney, of 
Cheney Bros., silk manufacturers, and Benja- 
min W. Morris, the architect, who designed the 
company’s new home office building. 





Although attendance at the previous regional 
conventions has usually been open to members 
of the company’s leaders’ club, this year in 
order to qualify for the one big convention 
held in Hartford, agents were required to sub- 
mit a much larger amount of business over the 
usual club requirements. Officials of the com- 
pany are quoted as saying that, despite the 
much more difficult requirements laid down 
for attendance this year, the response has been 
surprisingly large and it is expected that sev- 
eral hundred agents will arrive at the home 
office on September 1. 


American Home Life Association 
Incorporates 

St. Lovis, Mo., Aug. 24.—A decree of in- 
corporation has been granted by Circuit Judge 
Falkenhainer in St. Louis, Mo., to the American 
Home Life Association, organized for the pur- 
pose of doing a life and casualty insurance 
business on the assessment plant. The com- 
pany claims to have more than one hundred 
members and applications in excess of $100,- 
ooo of insurance. It will have headquarters 
in St. Louis. The present directors are Selma 
Fix and H. F. Fix of University City, Mo., 
Joseph Payne of Kirkwood, Mo., and E. L. 
Simpson, S. F. C. Fiedler, John W. Dennison 


and Harvey Edmund of St. Louis. 


Liberty Life’s Convention 
Cuicaco, Itt., August 23.—The Liberty Life 
Insurance Company of Chicago, negro com- 
pany, is holding its fifth annual convention 
Wednesday to Friday of this week. An attend- 


ance of more than 300 agents and officers is 
expected. The company is well managed and 
is showing a rapid and sound growth, the as- 
sets and reserve increasing steadily with in- 
surance in force now over $9,000,000. 
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UTAH’S REPORT 


Commissioner Says Life Premiums 
Increased Over $318,000 in 1925 








$59,516,495 INSURANCE IN FORCE 





Other Classes Proportionate—Companies 
Have $34,000,000 in State Securities 
and Real Estate 


Satt LAxe Crty, Utau, August 23.—A fea- 
ture of the biennial report of John G. McQuar- 
rie, State Insurance Commissioner, received by 
Governor George H. Dern a day or two ago 
was the urging of more adequate financial sup- 
port of the department. Mr. McQuarrie said 
that despite the increased volume of business 
now being done by the department, due to the 
growth of insurance in the State, and the larger 
revenues derived from insurance taxes, his bud- 
get is smaller and the department must get 
along with less clerical help than for many 
years. 

Mr. McQuarrie said the insurance business in 
Utah is rapidly increasing. Premium tax, he 
said, had shown a remarkable gain, reaching 
$354,309 for the 19 months of premium taxes 
which the report covered. The previous re- 
port of the department showed premium taxes 
of but $297,233. This increase had been han- 
dled at a smaller cost than in any biennium 
since I909-I0. 

In 1925 there was an increase in life insur- 
ance premiums, according to the report, of more 
than $318,000 over the previous year. Insur- 
ance in force increased from $51,138,812 to 
$50,516,495, an increase of $8,277,683. Fire 
companies received $127,197 more in premiums 
paid in 1925 than in 1924. Premiums received 
last year amounted to $2,300,130. Losses dur- 
ing the year amounted to $1,216,578, an in- 
crease in losses of $390,827 over the previous 
year. 

Miscellaneous business, including accident and 
health insurance, paid premiums of $17,495,331, 
and paid losses of $7,950,113. Reciprocal ex- 
changes wrote risks totaling $12,640,208, re- 
ceiving premiums of $270,353, with losses 
amounting to $91,819. Fraternal benefit so- 
cieties wrote risks amounting to $48,402;644, 
receiving premiums of $4,184,586, with losses 
of $3,233,300. 

Insurance companies now have $34,000,000 
invested in Utah securities and real estate, the 
report’ stated. 


Fidelity Life Increasing Capital 
Datias, Texas, Aug. 23.—The Fidelity Life 
Insurance Company, Dallas, has been granted 
a charter increase in its capital stock from 
$200,000 to $250,000 by the State Insurance 
Commission, Austin. 
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A Great Growing Company 








Now, Over 
Six Hundred 
Millions! 


HE Missouri State Life 

Insurance Company 
has just passed the Six Hundred Million 
mark in the amount of its insurance in 


force! 


Organized in 1892, the Company was 24 
years reaching its first One Hundred 
Millions of outstanding insurance. In 
the past ten years it has added a half bil- 
lion dollars to that figure. 


Standing 19th among the 348 Legal Re- 
serve Life companies of the United States 
the Companv is less than half as old as 
some of the companies above it and 13 
years younger than the next youngest. 


Progressive ideas, prompt, efficient service 
and liberal treatment of its representa- 


tives and policyholders, are 
some of the principal rea- 
sons for this remarkable growth. 


Agency contracts of the Missouri State 
Life are unusually attractive and enable 
the Agent to build a well rounded and 
profitable business. 


Through its multiple line of Life, Acci- 
dent and Health, and Group insurance, 
the Company offers its representatives 
three opportunities for success instead 
of one. 


With its Home Office in the center of the 
United States and Branch Offices in 28 
of the larger and more important centers, 
the Company is enabled to render service 
to all sections of the country. 


A Great Company daily Growing Greater 





Missouri State Life 
Insurance Company 


M. E. Singleton, President 


Life Accident 


Home Office, St. Louis 


Health Group 
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National Fraternal Congress 
(Concluded from page 3) 


the pay check that gives solace in the hour of 
sorrow. In this connection he said: 


The kindly word of sympathy, often the 
prayer that goes with your giving is equally as 
much appreciated, and these are the only addi- 
tional incentives the fraternity can offer over 
the old line insurance companies. 

You have not been authorized to write group 
insurance. You may have considered this form 
of life insurance another competitive difficulty. 
Nevertheless, this form of insurance does not 
impress me as being a proper fraternal func- 
tion. A fraternal society to possess character 
must have individuality, and be particular as 
to whom it admits to its social circle. If 
groups were to he admitted irrespective of the 
sentiment and sympathies of the individuals, the 
character of the society would soon be broken 
down. 

I have reviewed the membership exhibits for 
the year 1925 of some 26 societies of New 
York State. These exhibits are not encourag- 
ing. The 26 societies showed a gain of 42,580 
new members. There was a loss of 38,964 mem- 
bers by lapsation and 5828 members by death, 
resulting in a net decrease of 2203 in the mem- 
bership. In eight of the larger societies of 
various other States there was an increase of 
119,986 in new members. The loss from lap- 
sation was 157,202 and 16,100 by death The 
total decrease was 173,301, resulting in a net 
decrease of 3315 members. 

This means a serious drain on the resources 

of the societies when you consider the high rate 
of commission paid by many of them. No 
doubt many societies would have been in a bet- 
ter financial position on December 21 if they 
hadn’t written a single new member during the 
year. In fraternal insurance, even more than 
in the ordinary life insurance, the business that 
pays is the business that stays. Every time you 
lose a member by lapsation the society loses a 
friend. : 
_ You cannot hope to compete with the old-line 
Insurance companies with their powerful and 
efficient organizations. which are probably bet- 
ter equipped to furnish insurance payment ser- 
vice, but you must give something more. 


Sidney H. Pipe. F. A. S., A.LA.. actuary, 
advocate of the National Fraternal Congress 
table of mortality, condemned the American 
Experience table of mortality as impractical 
for fraternal purposes, and warned fraternals 
against the influence of Harmon R. Taylor, 
editor of the Fraternal Field, who advocates 
the American Experience Table. Mr. Pipe’s 
address was confined almost entirely to con- 
demnation of Mr. Taylor’s theories and asser- 
tions in certain editorials of his magazine pub- 
lished in Cedar Rapids, Iowa. He titled his 
address “Stop, Look and Listen.” He ac- 
cuses the editor of the fraternal magazine of 
attempting to disrupt the National Fraternal 
Congress through his advocacy of the Ameri- 
can Experience Table, which already has been 
adopted by many fraternities. 

Some of the faults of the American Experi- 
ence Table of Mortality, as pointed out by Mr. 
Pipe, were that the American Experience Table, 
redundant though it usually is, may be inade- 
quate as an instrument of measurement in the 
mortality calculation of premiums and reserves. 
Continuing, Mr. Pipe said: 

Suppose a society consistently experienced 
a mortality of from oo to o= ner cent of the 
American Experience Table. The use of such 


a table in its valuations is a matter of neces- 
sity. The mortality of the society requires it. 
It does not entitle that society to any claims 
of superiority over a society which experiences 
a lower mortality and accordingly values by 
a lower mortality table. One society explains 
its use of the American Experience Table on 
the ground that it is a table recognized by the 
public as connected with sound insurance, but 
from that society’s mortality ratio it would ap- 
pear that it is acting from necessity as much 
as from choice. 

Mr. Pipe asserted that the average mortality, 
experienced by fraternal societies or by life in- 
surance societies generally, is not reflected by 
the American Experience Table. He declared 
that the only claim the American Experience 
Table can make in its favor is that it produces 
safe reserves. This claim is nothing more, he 
said, than a defense of the use of an obsolete 
table. 

Dr. M. H. Bisdorf, president of the medical 
section of the Congress, read a paper on the 
effect of non-medically examined risks on the 
fraternal system. He said the only argument 
in favor of non-medical examination is that it 
will increase the volume and expedite the writ- 
ing of insurance. Non-medical examinations 
are contrary to the spirit and jeopardize the 
object of the fraternal system. 

Statistics of the experience with non-med- 
ical. examinations are inadequate and unreliable, 
he said. The substitutes offered, according to 
Dr. Bisdorf, are far inferior to medical exam- 
ination in determining the nature of the risk 
and will therefore lead to promiscuous selection 
of risks. Being less safe, non-medically 
examined business would force a new mortal- 
ity table with a corresponding higher rates of 
contribution. 

Dr. Bisdorf conducted a session of the med- 
ical division at the Buffalo City Hospital with 
a presentation of clinical cases pertaining to 
insurance. Thirty doctors took part in the dis- 
cussion that followed. 

At the closing session on Thursday, these 
officers were elected: President, John C. 
Snyder, Crawfordsville, Ind., and vice-presi- 
dent, Sidney H. Pipe, Toronto, Ont., president 
of the Independent Order of Foresters. The 
executive committee consists of Henry T. 
Ledoux, Nashua, N. H.; John T. Yates, 
Omaha, Neb.; Mary L. Downes, Chicago; 
George R. Allen, Kansas City; E. C. Lefean, 
Pittsburgh, and Miss Bina M. West, retiring 
president of the Congress, and resident of Port 
Huron, Mich. 


L. L. Chandler Made Traveling Inspector 

RicuMmonp, Va., August 21.—The Life In- 
surance Company of Virginia has appointed L. 
L. Chandler traveling inspector. He gives up 
the management of the company’s Washington 
district agency to assume his new post. Mr. 
Chandler was one of the company’s traveling 
inspectors for several years before taking 
charge of the Washington agency. 

The Washington district has been placed un- 
der A. E. Call, who for several vears has been 
traveling inspector, with jurisdiction in Vir- 
einia and the Carolinas. 
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John Q. Johnson, assistant superintendent 
of agents in the Brooklyn, N. Y., III agency 
of the John Hancock Mutual Life of -Boston, 
has been made superintendent of the V agency 
at Philadelphia, succeeding George H. Lokes, 
who remains as deputy superintendent. 

E. B. Eddy Company of Hull, Quebec, has 
made an arrangement with the Metropolitan 
Life Insurance Company whereby its 1400 em- 
ployees will be protected by life and accident 
insurance. The plan is non-contributory, as 
the company pays the entire cost. According 
to arrangements made with the Metropolitan 
Life. each single employee will be protected 
to the amount of $500 life insurance; married 
men and widowers with dependents will have 
$1000 life insurance. The contract also covers 
the employees with an equal amount of ac- 
cidental death and dismemberment insurance. 
In the event of an employee dying as a result 
of an accident within ninety days of the date 
of the accident, the beneficiary will be entitled 
to the full amount of insurance, plus $500 or 
$1000 of accidental death or dismemberment 
insurance, as the case may be. 

L. W. Terry has been made superintendent 
of the Wheeling, W. Va., office of the West- 
ern and Southern Life. Mr. Terry has served 
the company since November, 1910. 

Herbert H. Jones, assistant manager of 
ordinary agencies for the American Bankers 
Insurance Company of Jacksonville, Ill., has 
been made manager of agencies for that or- 
ganization. 





Explosion Shakes Reliance Life Offices 

A shabbily dressed, foreign-looking man en- 
tered the offices of the Farmers Deposit Sav- 
ings Bank, Pittsburgh, on Tuesday afternoon 
of this week and demanded $2000. The Farm- 
ers National Bank is in the same building, as 
also is the home office of the Reliance Life In- 
surance Company. 

When the money was refused and an effort 
was made to apprehend the demander, he kicked 
a small bag in which a bomb had been con- 
cealed. The explosion that followed shattered 
the banking offices, shook the entire building, 
killed the bomber and the bank policeman who 
attempted to arrest him and injured nearly 100 
persons. Up to the time of going to press, de- 
tails had not been received regarding pos- 
sible injury to Reliance Life employees or dam- 
age to the company’s offices. 





Callaway’s Texas Index 

Under the above title, W. A. Callaway has 
issued the third edition of a booklet which lists 
168 residents of Texas who carry $100,000 or 
more of life insurance. The names are 
arranged by cities, and the respective sum car- 
ried by each policyholder is stated. The poli- 
cies carried by the 168 persons listed aggregate 


$25,207,625. 
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THE DEMAND for INSURANCE 


Intelligent men are no longer oblivious to the need for life insur- 
ance. They recognize its value. They expect to look into the matter 
when they have leisure, or when they have paid their debts, or when 
they have saved a little money. Or they do not know how to go about 
getting insurance, or defer action because they do not know precisely 
what kind will provide best for their particular needs. But when an 
agent comes to such men they will be in a receptive mood, and argu- 
ment and persuasion will be superfluous. It is not necessary to urge a 
hungry man to eat, or a thirsty man to drink. But if the agent offers 
for family protection a policy payable in one sum simply because that is 
his habit, and because he thinks it is easier than to advocate something 
that is new, he and not his clients will be to blame if misfit policies are 
applied for. 


Every competent business man is careful to distinguish between 
principal and income. And if he spends any of his principal as if it were 
income he will feel that he has committed a crime and will be uneasy 
until the crime has been atoned for. But a woman, whose experience 
has been limited to the spending of income, is in danger of regarding a 
round sum paid by the insurance company as income to be spent, and 
not capital to be invested. 


It is probable that more money is lost through the honest but mis- 
guided advice of relatives and friends than in consequence of fraud. 
And most wives are ready to lend their money to their husbands, or 
risk it in the business ventures of brothers, sons or neighbors. 


These are some of the reasons why husbands and fathers should 
be advised to have their insurance paid in the form of an income and 
not in a single sum. 








THE EQUITABLE LIFE ASSURANCE 
SOCIETY OF THE UNITED STATES 
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RULES AGAINST TWISTING 


Utah Commissioner Points Out What 
Constitutes Law Violation 


Sart Lake City, Uran, August 23.—John 
G. McQuarrie, State Insurance Commissioner, 
has handed down a ruling regarding the State 
insurance law against “Twisting” in which he 
says: 

If any argument is framed, or any explana- 
tion made by the agent of one insurance com- 
pany by which the policyholder of another is 
induced to cancel or lapse a policy which he 
is carrying which has accrued or increasing 
values, in order to take a life insurance con- 
tract with another company, this department 
will hold that such agent has violated that 
part of the insurance code designated by the 
title “Misrepresentation.” 

Mr. McQuarrie stated that it was only fair 
to the insurance agents in general to admit that 
life insurance salesmanship is rapidly becoming 
more professional, and that it is only cccasion- 
ally that the ethics of the business are violated. 
He goes on to point out the penalties attached 
to the violation of the law, which are a $500 
fine or imprisonment in the county jail for sixty 
days or both. Mr. McQuarrie is a icrner life 
insurance man. 





Rudolph Valentino’s Insurance 

Probably no industry has more blurbing pub- 
licity than the moving picture business. Every- 
thing pertaining to it is on a huge scale—in so 
far as the public is informed. The stars’ sala- 
ries put to shame those of bank presidents, the 
moving picture magnates’ homes are palaces. 
Likewise, a cinema star’s insurance is reported 
in fabulous figures. 

Rudolph Valentino, when compared with 
many other stars, might well have been called 
a triple star, for it wasn’t mere brawn and 


regular features in a background of romantic 
fiction that put him over, but all these plus true 
dramatic ability and hard work. Valentino, 
during his fatal illness, was reported to have 
anywhere from two million to a million dollars’ 
worth of insurance—reported. But after his 
death, the none too spectacular amount of $200,- 
ooo worth of insurance is revealed as all he 
carried—and that was taken out for him by his 
employers— the United Artists, Inc. 

This disclosure of the true amount carried 
by Rudolph Valentino should prove an incen- 
tive to insurance agents to go after the ripe 
plums to be plucked in the moving picture field 
—few of the big people of the movies carry 
the amount the press agents say they do. 


To Organize Life Underwriters 
Associations Abroad 


Ernest W. Owen, Detroit manager for the 
Sun Life of Canada and chairman of the asso- 
ciation’s committee in charge of international 
relations, said last week that efforts would now 
be made to spread the. activities of the Na- 
tional Association of Life Underwriters into 
England. As chairman of the committee, Mr. 
Owen’s chief duties have been keeping a close 
contact between the American Association and 
the Canadian Association of Life Underwriters. 
Feeling that the latter association is now 
strong enough to require less attention, he will 
try to remedy the particular difficulties pecu- 
liar to conditions in Great Britain. These 
difficulties are principally found in the extreme 
conservatism of the English companies in build- 
ing up staffs of salesmen and in dealing with 
one another. Mr. Owen hopes to build up in 
England local similar to those 
in this country and in Canada. 


associations 
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American Life Has Assured Future 

The officers and directors of the American 
Life Insurance Company of Denver, through 
its president, James C. Burger, announce that 
the recent death of Robert Brown, general 
manager, will have no deterrent effect on the 
future of the company. Mr. Burger, vice-presi- 
dent of the Denver National Bank, has for 
years been active in the company management. 
He will continue to devote his energies and 
skill to its development, maintaining the high 
standards already established, and employing 
the same substantial and conservative practices 
as in the past. Mr. Burger emphatically de- 
clares that the company is not for sale at any 
price. The home office of the company is lo- 
cated in Denver, Colo. and its territory 
embraces the States of Colorado, Wyoming, 
Kansas, Nebraska and Oklahoma. 





SYNOPSIS OF LIFE INSURANCE FOR THIRTY YEARS 


Showing aggregates of premiums, interest on investments, payments to policyholders, and accumulation of assets in thirty years (1896-1925) of twenty-seven life insurance companies 















Aggregate Assets Accu- 
NAME AND LOCATION OF Admitted Premiums Interest on Total Income Amounts Paid Excess of Admitted mulated for Ratio of 
COMPANY Assets Received in Investment, for Thirty to Policy- Prems, over Assets Policyholders’ Benefits to 
Jan. 1, 1896 ‘Thirty Years etc., for Thirty Years holders in Payments to Jan. 1, 1926 Benefit in Policyholders 
Years Thirty Years Policyholders Thirty Vears 5 
$ $ $ $ $ $ $ $ % 
Aetna, Hartford hae aria wp accauild Ache ip atonaea ater ae 43,560,038 496,193,369 153,756,956 649,950,325 346,983,495 149,209,874 236,713,903 193,153,865 108.8 
Hereahire, PNttsheld «66:6: 010'e's-00180 0.0.00 6,964,497 84,535,609 29,083,599 113,619,208 64,285,795 20,249,814 37,397,154 30,432,657 112 
Connecticut General, Hartford.......... 2,839,990 119,325,911 28,094,403 147,420,314 51,446,109 67,879,802 74,540,284 71,700,294 103 
Connecticut Mutual, Hartford.......... 62,754,675 241,568,579 115,030,033 356,598,612 228,578,178 12,990,401 131,218,595 68,463,920 122 
Equitable, New York...........0eece0e 199,757,171  2,039,038,368 701,760,623 »740,798,991 1,659,809,058 379,229,310 792,405,107 592,647,936 110 
Equitable, Des Moines. ...........+++ 1,250,523 109,245,274 28,302,037 137,547,311 44,038,471 65,206,803 67,665,725 66,415,202 101 
Guardian, New Vork...........00..00- 21'172,368  169,892:710 64,253,271  234.145:481 130,710,281 39,181,929 51,866,772 30,694,404 95 
Home, New Vork..............0000005 89811863 124,761,171 41,117,973 165,879,144 87,495,770 37,265,401 54,631,552 45,649,689 106 
Manhattan Life, New Vork............ 14,199,621 62,703,020 30,363,098 93,066,118 61,994,956 708,064 19,060,161 4'860,540 106 
Maryland Life, Baltimore.............. 1,757,824 10,511,023 4/622, 142 15,133,165 8'658,495 1,852,528 5,098,905 3,341,081 114 
Massachusetts Mutual, Springfield...... 17,005,291 391,087,712 128,819,715 519,907,427 225,879,074 165,208,638 230,502,680 213,497,389 112. 
Michigan Mutual, Detroit............. 5,007,577 51,256,277 17,826,032 69,082'309 35,934,221 15,322,056 20'356,463 15,348,886 100. 


Mutual Benefit, Newark..............- 
Mutual Bale, New WOtlke. «cc sa evcsecs oon 
National Life, Montoeler. . soi. ceases 


58,269,197 
219,704,053 
12,144'839 


New England Mutual, Boston.......... 
New York Life, New York...........0. 
Northwestern Mutual, Milwaukee...... 
Pacific Mutual, Los Angeles............ 


25,297,584 
174,791,991 
82,902,389 
2,916,079 


Penn Mutual, Philadelphia............. 27,176,240 
Phoenix Mutual, Hartford............. 10,448,865 
Provident Mutual, Philadelphia......... 29,476,403 
State Mutual, Worcester.............0- 11,122,984 
Travelers Insurance, Hartford.......... 16,240,715 
Union Central, Cincinnati............++ 14,342,154 
Pes 
Union Mutual, Portland...........0+++ 6,781,569 
United States Life, New York. .<cccesce 7,351,391 


1,968,915,404 


1,034,373,391 532,001,277 


772,190,387 
1,760,179,517 


262,183,004 
787,654,448 





2,756,569,852 


221,839,812 75,387,416 297,227,228 158,367,834 
311,227,080 97,455,530 408,682,610 200,446,771 
2,836 ,374,993 918,944,380 3,755,319,373  2,107,436,885 
1,365,149,564 453,433,071 1,818,582,635 986,465,999 
178,390,679 50,424,054 228,814,733 88,377,793 
650,918,108 216,357,832 867,275,940 441,303,962 
170,624,235 54,896,636 225,520,871 118,189,872 
344,186,467 124,350,599 468,537,066 243,698,735 
191,459,609 64,772,315 256,231,924 128,720,836 
508,483,649 137,609,970 646,093,619 209,389,813 
432,913,724 163,982,690 596,896,414 283,074,394 
63,790,295 21,171,167 84,961,462 52,339,320 


29,046,846 13,537,268 42,584,114 31,301,302 


419,666,512 361,397,315 115. 
746,207,035 


240,189,110 
208,735,887 


COR THWOD ONONW TNH NaS Wome 


63,471,978 78,750,831 66,605,992 101. 
110,780,309 168,122,494 142,824,910 110. 
728,938,108 1,149,471,556 974,679,565 108. 
378,683,565 678,201,510 595,299,121 115. 

90,012,886 104,452,663 101,536,584 106. 
209,614,146 314,304,241 287,128,001 111. 

52,434,363 91,498,637 81,049,772 116. 
100,487,732 174,293,909 144,817,506 112. 

62,738,773 99,243,237 88,120,253 113. 
299,093,836 300,791,153 284,550,438 97. 
149,839,330 222,788,033 208,445,879 113. 

11,450,975 19,868,055 13,086,486 102. 
— 2,254,456 6,485,291 — 866,100 104. 





Aggregates (27 companies)....... 


1,084,217,891 13,945,629,375 


4,785,190,262 18,730,819,637 10,287,108,213 


II 


3,658,521,162 6,295,602,458 5,211,384,567 111.1 
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NOW READY 


1926 Edition 
GREATLY ENLARGED AND IMPROVED 


Presenting 21 Classifications of Premiums and Losses 





DISTRIBUTION BY STATES 


OF FIRE INSURANCE 
IN THE UNITED STATES 


Shows the premiums and losses for 1925 SEGREGATED 
as to class of business for EACH STATE and in CANADA 
in the following divisions: 


Fire, Motor Vehicle, Tornado, Hail, Sprinkler Leakage, 
Riot, Civil Commotion and Explosion, Ocean Marine, In- 
land Marine, Earthquake, Rain, Rain and Flood, Tourist 
Baggage, Parcel Post, Registered Mail, Flood, Rain and 
Crop, Water Damage, Rain and Frost, Golfers’ Outfit, 
Mail Package, Use and Occupancy, Contingent Com- 
mission, Frost and Freeze, Crop, Jewelry, Grain and 
Crop, and Rent Insurance. 


The statistics relating to Fire Insurance and Total Business 
are subdivided according to classes of companies as follows: 
STOCK COMPANIES 
MUTUAL COMPANIES 
LLOYDS and INTER-INSURERS 
Totals for 1925 and when possible for four previous years fol- 
low each division in each State’s record, There are also given 
two 
IMPORTANT RECAPITULATING TABLES, ONE 
COVERING BUSINESS OF 1925 
while the other summarizes the 
TRANSACTIONS OF 40 YEARS 


This valuable book is printed on high grade paper, handsomely 
bound in genuine leather, and is thumb-indexed by States for 
quick reference. It should be on the desk or in the bag of 
every managing underwriter and special agent. 


PRICE, $35. 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 














Ah ememepe: 


ILLUSTRATE YOUR ARGUMENTS 
FOR LIFE INSURANCE! 





When you want to pave the way to a successful 
canvass; 


When, at first, you cannot reach a_ prospect 
personally ; 


When you find it hard to concentrate his attention; 


When your arguments must be followed up 
forcefully ; 


Then— 


USE THESE NEW LEAFLETS! 


Confidential Notes 

The Gateway to Contentment 

A Look Into Their Future 

To Fit Every Man and Every Pocketbook 
Give This Man Your Confidence 


Appropriate drawings and persuasive text matter 
make these folders bring the real message of life 
insurance home to each man and woman. Prices 


are: 
Sample copy, 10c; 50 copies, $2.75; 100 copies, 
$5; 500 copies, $20; 1000 copies, $35; 5000 
copies, $140. 


Send for a sample set of these leaflets, 50c. 


You Should Also Use 
THE THREE BEST SELLERS IN LIFE INSURANCE! 


I. Taking His Place 
II. Anticipation 
III. Guaranteeing His Education 


These form a group of graphic folders that emphasize the 
main services performed by life indemnity, and cover Life 
Insurance in General, Long Term Endowments and 
Monthly Income, and Children’s Educational Endowments. 


Prices are: 

Sample copy, 10c; 50 copies, $2.50; 

100 copies, $4.50; 500 copies, $18; 

1000 copies, $80; 5000 copies, $120. 
These three leaflets sold together at reduced rates, prices quoted on 
application. 


SECURE NOW, BUT—HOW ABOUT THE FUTURE? 


This is the title of a pictorial folder that does not mention 
life insurance but presents a picture and points a moral 
that convinces the reader of the need for adequate protec- 
tion. This leaflet, like two or three others above mentioned, 
has a special die-cut cover and, when opened, tells the entire 
story in a few words. Prices are at the rate of $35 pet 
thousand copies. See quotations in various quantities above. 
Send 90c for sample copies of the nine new leaflets mentioned in this 
advertisement. 


THE SPECTATOR COMPANY 


135 WILLIAM STREET 
NEW YORK 


INSURANCE BUILDING 
CHICAGO 


Thursday 4 
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FIRE INSURANCE 








MISSOURI RATE CASE 





Return of Excess Premium Commis- 
sions May Hit Agents 


$10,000,000 INVOLVED 


Position of Some Companies Brings State- 
ments from State Association and 
Commissioner 


Sr. Lovis, Mo., Aug. 23.—Wéith many of the 
160 stock fire insurance companies operating 
in Missouri demanding that their agents must 
stand ready to return commissions on excess 
premiums should the United States Supreme 
Court finally decide the 10 per cent rate reduc- 
tion case against the companies, many members 
of the Missouri Association of Insurance 
Agents have appealed to that organization for 
advice. 

Members of the association have been ad- 
vised that the “Association must take the posi- 
tion that as there has been no actual refund 
made, that there is a possibility that no refund 
will be made, and that the letters from the 
companies are merely a statement of their 
position, should the issue become one of fact, 
that it is prudent that no discussion be entered 
into at this time.” 

“The whole picture may eventually prove a 
mirage” the association’s letter to its member- 
ship reads. “This association now recommends, 
as it has in the past, that no bridge be crossed 
until it at least comes within sight, and that 
policy must be maintained.” The letter was 
signed by C. A. Jenkins, president, and J. W. 
Rodger, secretary-treasurer. 

The decision of the Missouri Supreme Court 
against the companies in the 10 per cent rate 
reduction order was retroactive, dating from 
November 15, and it is probable that before 
the United States Supreme Court finally de- 
cides the case approximately $10,000,000 in ex- 
cess premiums will be involved. 

The companies have taken the position that 
should they be compelled to return these pre- 
mums to the policyholders, agents and brokers 
are not entiled tc commissions or contingents 
on this excess. Sc with an average commission 
of about 25 per cent, possibly more, the agents 
and brokers of Missouri would be asked to re- 
turn approximately $2,500,000 to the companies. 
This means that agents and brokers who 
have been in business during the period since 
November 15, 1922, would face the task of 


turning back almest 40 per cent of their yearly 
income from fire, tornado, hail and lightning 
insurance to the companies. 

In response to requests from the agents Su- 
perintendent of Insurance Ben C. Hyde wrote 
the following letter: 

I am in receipt of your favor advising that 
you have been notified by various fire insurance 
companies that in the event the Supreme Court 
of the United States sustained the decision of 
the Missouri Supreme Court in the fire rate 
reduction suit that the agents would be ex- 
pected to pay back to the companies their pro 
rata of the commissions. 

The department has never made any ruling 
with reference to this situation, as the con- 
tractual relations between the companies and 
agents are outside of our jurisdiction in this 
matter. 

Our legal advice is that should the findings 
of the Missouri Supreme Court be sustained 
by the United States Supreme Court, that the 
companies will have to make the refund of the 
premium charged in excess of our original 
order; also that the companies cannot legally 
collect from the agents a pro rata of the com- 
missions paid on premiums in excess of our 
reduction order, unless the agent has been no- 
tified in the beginning of the situation, so that 
he could properly safeguard his interest. 

Especially is this true in the cities where 
the business is done largely through brokers 
who receive a large part of the commission 
from the agents, and from whom it would be 
almost impossible for the agent to secure a 
refund. 


Pennsylvania Agents Meet 

The Pennsylvania Association of Insurance 
Agents is holding its annual convention, with 
headquarters at the Hotel Casey, in Scranton, 
Penna., on Thursday and Friday of this week. 

Thursday morning, in the auditorium of the 
Chamber of Commerce building, the convention 
starts with an address of welcome by Mayor E. 
B. Jermyn. This is to be followed by interest- 
ing speeches by R. L. Rodgers, of Erie; R. 
H. Keffer, of Scranton; John A. Dalzell, of 
Pittsburgh, and John S. Burwell, of Scranton. 
Following the speeches the appointment of com- 
mittees is slated. During the afternoon there 
is to be an executive session and address by 
Kenneth H. Blair, of Greensburg, on the “The 
Proposed Eastern Underwriters Association and 
Revision of Commission Agreement.” That 
evening a banquet will be held at the Hotel 
Casey, at which Frederick D. Van Amburgh, 
editor of the Silent Partner, will speak. Fri- 
day will be devoted largely to discussions and 
in the afternoon there will be an election of 
officers. 


CANADIAN OPERATIONS 


Companies in Dominion Had 
Steady Growth in 1925 





Fire 





ASSETS TOTALED NEARLY 
$132,000,000 


Increase Was Not as Great as in 1924 
—United States Carriers’ Figures 
Were $34,833,037 

Orrawa, Ontario, Aug. 23——While the past 
few years have scarcely been favorable for the 
expansion of fire insurance companies’ assets 
in Canada, nevertheless such assets continue to 
show steady growth. Last year, 1925, the as- 
sets of United States fire insurance companies 
in Canada expanded by $509,881 to $34,833,037, 
and those of British fire companies in Canada 
by $72.354 to $54,037,300, while Canadian com- 
panies’ assets increased increased by $360,564 
to $42,072,088; this meant a total of nearly 
$132,000,000. 

If the Candian investments held at the home 
offices of many of these companies were added 
to the above totals, it would be found that the 
fire insurance companies play an important part 
among the leading institutional investors in 
Canada. 

Of the total assets, $34,833,037, of United 
States companies the sum of $26,142,081 is in- 
vested assets, consisting almost entirely of 
bonds and debentures. 

Of the total assets of British companies $44,- 
878,305 is invested assets, comprising real 
estate, mortgage loans, bonds and_ stocks. 
Bonds comprise the great bulk of these assets, 
amounting to $38,109,302; stocks, which show a 
tendency to decline, are only $876,580. 

As regards Canadian companies, their total 
assets at the end of 1925 reached $42,072,088. 
Of these assets $33,120,458 is invested assets 
comprising, real estate, $2,793,479; mortgages, 
$3,440,308; bonds, $23,433,322, and stocks, $3,- 
462,349. 


Trinity Fire Gets Capital Increase 

Datias, Texas, Aug.’ 23.—The Trinity Fire 
Insurance Company, Dallas, has been notified 
by the Texas Department of Insurance at Aus- 
tin that its charter amendment authorizing an 
increase in the company’s capital stock from 
$250,000 to $500,000, with a similar increase in 
the surplus, has been approved. The Trinity 
is only about six months old. 





Has paid losses for 
over 50 years 





J.HARRIS LENKER, President. 


City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 


A strong, conservative Company, noted for 


Organized 1870 
Cash Capital $600,000 


A. F. O’DANIEL, Secretary and Underwriting Manage.r 


fair and prompt adjustment of losses 
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NEAL BASSETT, President JOHN KAY, Vice-President 


ASSETS LIABILITIES 
$21,285,738.13 $9,955,3 


THE “GIRARD FIRE AND MARINE INSURANCE CO., Organized 1853 


$5,800,834.29 $3,461, $1, 


MECHANICS. INSURANCE Co. oF 


$4,478,489.10 $2,971,049.18 000 $907,434.92 $1,507,434.92 
NATIONAL-BEN FRANKLIN FIRE. ‘INSURANCE CO., Organized 1866 
$5,508,164.57 $4,071,227.38 $1,000,000 $436,937.19 $1,436,937.19 
HEAD OFFICES: NEWARK, N. J. PHILADELPHIA, PA. PITTSBURGH, PA, 


DEPARTMENT OFFICES 
Western Department, CHICAGO, ILLINOIS, WAITE BLIVEN, Vice-Pres. and Manager. 


General Agents for Southern Territory 
Florida, Loren H. Green, Jacksonville; Maryland, Poor & Alexander, Baltimore; Texas, Cravens, Dargan & Co., Houston 
LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 


LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 

A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President 
JANUARY Ist, 1926, STATEMENTS 

FIREMEN’S INSURANCE COMPANY OF NEWARK, Organized 1855. 


$ 
°SHILADELPHIA, Organized 1854 


——— 


ey 
——— 








NET SURPLUS SURPLUS POLICYHOLDERS 
$6,330,428.58 $11,330,428.58 


1,339,631.27 $2,339,631.27 


Pacific Department, SAN FRANCISCO, CAL., W. W. and E. G. POTTER, Managers 














Public Relations 


‘*The outstanding need of the fire insurance 
business today is a broader public knowledge and 


understanding of it.’’ —Fire Group of the 
Insurance Advertising Conference 





f It is time for the stock fire insurance companies to tell the 
public the actual facts about underwriting profits and losses 
...and the effect of fire waste on rate making...as a 
practical antidote for the fairy stories of the demagogue. 


This is the need; and now is the time. And as always, the 
FETNA INSURANCE COMPANY will continue to do its 
full share in supporting any practical plan for creating a 
better understanding between the public and the legal 
reserve fire insurance companies. 


ETNA ké ch re j 
NSURANCE COMPANY Prete 


DUE, EES EO” AAMT 
THE 
Boston Mutual Life Insurance 
Company 
77 Kilby Street 7" Company of the ~~ BOSTON, MASS. 


H. O. EDGERTON. President E. C. MANSFIELD, Sec’y & Treas. 
ROBERT KING, Supt. of Agencies 





A corporation organized and operating under the Insurance laws of 
Massachusetts. All desirable forms sof up-to-date contracts issued. 
CORRESPONDENCE SOLICITED 
Boston Mutual Contracts in their wording are perfectly simple and their 
benefits SIMPLY PERFECT. 








THE GUARANTY LIFE INS. CO, 


DAVENPORT, IA. 









New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mgr. 
MEE i i J ET,” 


Ambitious men of sales experience will be interested in the liberal agente 
contracts we are offering. 


Good openings for the right type of men. 
ASSETS OVER EIGHT MILLIONS) 
INSURANCE IN FORCE OVER SEVENTY MILLIONS 


THE CAPITOL LIFE INSURANCE COMPANY 


Clarence J. Daly, President. DENVER, COLORADO 




















CALEDONIAN INSURANCE COMPANY 
OF SCOTLAND 
Founded 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
U. S. Head Office: 
555 Asylum Street Hartford, Conn, 
R. C. CHRISTOPHER, U. S. Manager 
ROBT. R. CLARK, Asst. U. 3 Manager. 























Great American 


Insurance Company 


sz NewYork x= 


INCORPORATED - 1872 
eae ee 1, 1926 


$12.50 00,000.00 


Pe RVE 3 ALY OTHER LIABILITIES 


21,73 2,720.96 


ET SURPLUS 


16.54 1,280. 58 
50.774,001.54 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$29,041,280.58 


$175,146,238.21 


HOME OFFICE, ONE LIBERTY ST. 
NEW YORK CITY 


WESTERN DEPARTMENT PACIFIG DEPARTMENT 
310 S. Michigan Ave., Chicago, Ill. 233 Sansome Street, San Francisco 
G. R. STREET, Vice-President CLIFFORD CONLY, Manager 
BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 


MARINE DEPARTMENT 


NEW YORK—Ww. H. McGee & Co.,General Agents, 11 So.William Street 
SAN FRANCISCO—George L. West, Manager, 233 Sansome Street 
CHICAGO—Wwm.H. McGee & Co., Gen’l Agts., Insurance Exchange Bldé. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 
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NEW YORK SURVEYS 

New Equipment.—Automatic Sprinkler 
Bulletin No. 2302 of the New York Fire In- 
Exchange reports the installation of 
seven Ncw equipments which have given the 
following gradings of protection: Two, 85 
per cent; I, 75 per cent; 2, 50 per cent; I, 45 
per cent; I, 40 per cent. y 

It Would Be Funny.—It would be funny if, 
due to a strike, the garment makers should quit 
New York City, yet precisely that thing is 
threatened and due to the labor conditions. The 
significance of this to the fire underwriter, if 
+ should come to pass, is that many of his 
troubles would pass away. This is the industry 
which is responsible in a great measure for 
the heavy fire loss in the city. To have the 
industry wholly depart, while it might transfer 
the fire hazard somewhere else, it would at 
least take it out of New York City. 

Is It as Easy as All That?—From time to 
time in all branches of business statistics are 
put forward which pretend to show either the 
trend of the matter or what might be done to 
improve matters. As a matter of fact, business 
is not as easy as that would imply. Very few 
things in this life are simple; most of them are 
complex, and the causes of fires are as com- 
plex as any. All this is brought up by a re- 
cent bulletin showing the number of fires and 
the number of failures in different branches of 
the business. It does not follow, however, that 
there is after af’ such a tlose relation between 
the two. In one business six fires are set 
forth and no losses. Quite a high percentage 
of all the cases listed show losses, but do not 
show failures. 


surance 


PHILADELPHIA NOTES 

Major Edward Hoopes, president of Her- 
man Hoopes, Inc., of this city, is spending a 
a two weeks’ vacation at Mt. Gretna, Pa., with 
the Pennsylvania National Guard. He is in 
command of the first squadron 103rd Cavalry, 
N. G. P. 

Forrest Magill, of the Bowker Houseworth 
Agency, is spending a short vacation in Atlan- 
tic City, N. J. This agency will soon remove 
its offices to the twelfth floor of the new build- 
ing just completed at Fifteenth and Locust 
streets here. A business which has grown very 
rapidly makes the move necessary. The entire 
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FireSIssociation of Philadelphia 








Founded 1817 


The Reliance Ins. Co, Philadelphia 
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floor has been leased and will provide ample 
space for the conduct of the business. The firm 
represents as general agents the International 
Life of St. Louis. 


Death of Frank E. Holmes 
Frank E. Holmes, manager of the Utica 
Fire Insurance Company of Utica, N. Y., and 
secretary and nianager of the Preferred Mu- 
tual Fire Insurance Company of New Berlin, 
Ne” Ye 


died last week at his home in New Ber- 


lin. 
Mr. Holmes’ interests and activities were 
many. Besides his insurance connections he 


was president of the National Bank of New 
Berlin and was the organizer and director of 
the symphony orchestra of that city. 


New York Fire Loss Record 

At the meeting of the New York Board of 
Fire Underwriters, held last week, it was 
shown that the fire record so far for 1926 is 
anything but satisfactory, despite the fact that 
July showed a noticeable improvement. The 
premiums for the first six months amounted to 
$19,069,638, an increase of about 5 per cent. 
The incurred losses will show a ratio of nearly 
66.42 per cent to written premiums for the first 
six months of the year. 


Organized 1859 


NATIONAL LIBERTY 


INSURANCE COMPANY OF AMERICA 


Head Office: 709 Sixth Avenue, New York 


Losses paid since organization over 65 millions. 


DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 


Agents’ Program 
(Continued from page 3) 


Response.—R. P. DeVan, Charleston, W. Va. 

President’s Annual Address.—Cliff C. Jones, 
Kansas City, Mo. 

Executive Committee’s Report—Frank L. 
Gardner, Poughkeepsie, N. Y., chairman. 

Appointment of Committees. 

Address.—Judge Harry L. Conn, Superin- 
tendent of Insurance, State of Ohio, president, 
Insurance Commissioners’ Convention. 

Secretary-Treasurer’s Report—Walter H. 
Bennett, New York city. 

Discussion. 


WEDNESDAY AFTERNOON, SEPTEMBER 22 

Greetings from the National Association of 
Casualty and Surety Agents.. 

Report of the Finance Committee—J. A. 
Giberson, Alton, IIl., chairman. 

Report of the Legislative Committee— 
Colonel Walker Taylor, Wilmington, N. C., 
chairman. 

Report of Better Business Methods’ Commit- 
tee—W. Eugene Harrington, Atlanta, Ga., 
chairman. 

Address.—“Reciprocity in Buying,’ N. S. 
Riviere, Pittsburgh, Pa. 

Advertising —A general discussion: 

(a) By a !ocal board. : 
(b) By an individual agent. 
(c) By direct mail. 

Report of Special Committee on Wholesale 
Insurance—By Past President Thomas C. Mof- 
fatt, Newark, N. J., chairman. 

(Concluded on page 23) 
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Fire Automobile 

Tornado Windstorm 

Rent and Rental Values 
Explosion and Riot 
Use and Occupancy 
Sprinkler Leakage 




















LIBERTY AGENT THE MOST WIDELY ADVERTISED INSURANCE 


Tourist Baggage 





MAN IN HIS HOME TOWN. _ THINK IT OVER! 
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INSURANCE: 


A Practical Exposition for the 


Student and Business Man 
BY TE. Youne, B.A., F.R.A.S. 


Third Edition—Revised and Enlarged 








Mr. Youne’s book is a lucid, simple exposition of the principles 
and practice of life, fire, marine and other branches of insurance, 
specially adapted for the use of the underwriter, student and busi- 
ness man. It has been adopted as a text-book by Yale University. 
In the TarrD EpiTIon the author has taken pains to elaborate the 
work, more particularly in reference to his own views upon the 
limitation of risks, while a simple explanation has been furnished of 
the force of mortality. 


Price, Third Edition, 424 pages - $3.00 





Insurance Office Organization 


Managements and Accounts 
By T. E. Youns, B.A., F.R.A.S., and Ricwarp Masters, A.C.A. 


Second Edition—Revised 


This book will be found to be a valuable guide to the proper 
organization and conduct of an insurance company. In it Mr. 
YOUNG points out the best methods to be followed in the formation 
and management of an insurance company’s staff, and the most 
systematic and economical administration of its business. The 
practical features relating to the operation of a company are com- 
prehensively discussed. 

The general principles of bookkeeping are also treated by Mr. 
Youn, and are elaborated in succeeding chapters by Mr. MASTERS. 
The general, life, fire,smarine and accident departments are taken up 
separately, and the necessary books and accounts illustrated and 
described in detail. 

This work should be invaluable to anyone contemplating the 
establishment of a new insurance company, or who wishes to im- 
prove present bookkeeping methods. It contains 150 pages and is 
hound in cloth, 








Price, post paid,$1.75 





Principles of Insurance. By J. E. Exe. A book wnaich 
will aid in a clear understanding of the principles and practices of 
accident, fire, marine and life insurance. 

Price, post paid, $1.50 





Accountancy. By Francis W. Pixtey. An entirely new 
work dealing with Accountancy from a theoretical and practical 
point of view The latest exposition of the science. 318 pages. 


Price, post paid, $2.25 





Pitmans Secretary's Handbook. A complete secretary’s 
manual prepared by HERBERT E. BLAIN. It covers secretarial 
work thoroughly for public and private institutions and for indi- 
viduals. (Second Edition, revised, omitting joint stock secretary- 
ships.) 

Price, post paid, $1.50 





Principles of Marine Law. By LAwrence DuckwortH. A 
knowledge of Marine Law is of the utmost importance to all those 
who are in any way connected with marine insurance or the ship- 
ping trade, and the volume covers all the essential features. AA 

Price, post paid, $2.25 Pa 





Office Organization and Management. By LAWRENCE R. 
DicksEE, M. Com., F.C.A., and H. E. Bian. This volume gives in 
detail, with the aid of specially selected illustrations and copies of 
actual business forms, a complete description of management and 
organization under the most improved and up-to-date methods. 
315 pages, cloth. 

Price, post paid, $2.25 





SOLE SELLING AGENTS of the above works for the Insurance worl@ 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
SNBURANCE EXCHANGE NEW YORK 











PRESIDENT 


All kinds of 
Insurance on 
Automobiles 


Capital and®’Surplus - $1,37 6,995.89 
Reserves=- - = = - 4,538,215.10 
Total Assets - - - 5,915,210.99 























53.3% 


Of the new business issued by The North. 
western Mutual Life Insurance Company 
in the year 1925 was upon applications of 


members previously insured in the Company. 


Once a Policyholder--- 
Always a Prospect 





THE POLICYHOLDERS’ COMPANY 


The Northwestern Mutual Life Insurance Company 
of Milwaukee, Wisconsin 
W.D. VAN DYKE, President 
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The Acropolis in Athens is a flat table of 
strewn with blocks of marble and 
the drums of fallen columns, with here and 
there the splendid temples by Pericles and 
Phidias. It is at all times interesting, but 
there is a fascinatingly eerie charm about it in 
the moonlight. It is then truly a place for 
lovers to stroll about, to pause occasionally 
and look down at the city proper of Athens 
stretched out below, its marble and stucco 
puildings chalk-like in the moonlight. 

On just such a night we accompanied about 
the Acropolis Archibald Agent and his lady 
fair, Pauline Baker, the charming widow we 
met in Manila on our tour around the world 


ten acres, 


in twelve weeks (a tour devoted to survey of 
insurance conditions). We might have just as 
well have gone alone, so enraptured were they 
in everything except us. But when Pauline, 
at the foot of the statue of the Wingless Vic- 
tory slipped, Arch’s arm snugly about her 
d began raving, “Oh, Athens, citv with the 


an . 
we knew 


violet crown; Athens, eye of Greece,’ 
* was our cue not to wait for the fade-out, 
but to lower the brim of our panama and re- 
turn to the hotel and our portabie, for to-mor- 
row we leave for Italy—stopping for a dip 
at the Lido—then on to Spain, and we want 
to get all about Greece out of our notebook 
before leaving Athens. 

Here in Greece there are a great number of 
foreign insurance companies, nearly every na- 
tion being represented, but with the English 
companies predominating—‘as usual,” one is al- 
most led to say. There are Greek commpanies, 
but their capital is small and financial back- 
ing such that they can not carry the big risks 
the foreign companies do. The French are 
very strong in insurance circles here and the 
French language is heard on all sides. Of 
American companies, there are but three—the 
Phenix, St. Paul and the Fire Association of 
Philadelphia. Only a settled volume of busi- 
ness is to be had in Greece, very few new 
enterprises being undertaken, and competition 


is quite keen. In Athens, the companies have 
their branch offices and business is carried on 
through agents and salesmen, the whole coun- 
try being pretty well educated to insurance. 

The water supply throughout Greece is ex- 
fact, the present watier 
works in Athens was built centuries ago by 
one of the old emperors. At times of fires, the 
lack of hydrants and running water is keenly 
felt. Here in Athens, and in other large 
cities, the fire-fighting apparatus is motorized, 
but, due to this lack of water, a fire engine is 
always accompanied to the scene of a fire by 
motor trucks carrying tanks of water. At pres- 
ent, there is an American firm of engineers 
renovating the water system. Fortunately, the 
houses and buildings are almost invariably con- 
structed of marble or stucco, which consider- 
ably lessens the fire hazard. 


ceedingly poor; in 


Desnite the fact that Greece almost rivals 
Central America for uprisings and revolutions, 
the insurance kusiness goes peacefully along, 
rates staying at a fairly even level. Each city 
has its tariff associations, however, what with 
the predominance of English companies in the 
field, rates are almost an F. O. B. of London 
proposition. 

A new company entering Greece has to make 
a deposit of 500,000 drachmas—a drachma now 
being equivalent to about a cent and a half, 
while before the war the drachma was approx- 
‘mately twenty-two cents. This deposit must 
be made in Greek national bonds. There is 
also an income tax, graduating from 10 to 30 
per cent on net profits. 

Salonica, the city that burned down during 
the war, it is interesting to note, is being re- 
However, 
Smyrna, which burned down in 10922, is being 
rebuilt very slowly. Probably, many recall the 
long-drawn-out litigation following the Smyrma 
conflagration, and, as it was finally fairly well 
established that the Turks during a siege had 
set fire to the city, the insurance companies 


built along strictly modern lines. 


were not compelled to pay. 


AROUND THE WORLD WITH ARCHIBALD AGENT 


The Land Whence Came the Restaurateur 


Pauline and Arch have just returned from 
the Acropolis and as we are the neutral, un- 
necessary third party, they regard our private 
quarters as sort of a living room. So inci- 
dental are we—despite the fact we have had 
pity for Arch and have done most of his work 
for him—that they've just ‘phoned down for 
something to eat and “made it for two.” 
Pauline, reading this, is now all exclamations 
and apologies. We think they are both moon 

(Concluded on page 25) 








“‘Superior Service Satisfies’’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 





Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 





er . $1,000,000 

Surplus to Policy 
Holders......... 1,752,290 

RI 6 inncciccx 4,543,938 
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Condition January 1,1926 


Unearned premiums 
Other liabilities 
Capital 

Net surplus 


ADMITTED ASSETS 


FIRE REINSURANCE —— ———=—-—— EXCESS COVERS 





$500,000.00 
425,661.10 
Surplus to policyholders 


$1, 255,778.47 
369, 346. 


925 661.1 
$2 550, 786. 
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ASSETS 


U.S. Government........ 


eae 


Accrued Interest on Bonds 


J. G. WHITE, 


President 





Bonds and Stocks (Market Value) 


Cash in Banks and Office. . 
Premiums in course of collec- 

tion (not over 90 days).. 
Other Admitted Assets.... 


Total Admitted Assets. . $7,913,592. 64 


Admitted Assets...... 


GENERAL REINSURANCE CORPORATION 


HOME OFFICE 


80 MAIDEN LANE, NEW YORK 








STATEMENT OF CONDITION 


June 30, 1926 


LIABILITIES 


Reserves for Losses and Loss 
.. .$1,114,798.00 Expenses... 
State, County and Municipal. 580,240.00 








... 2,007,960.00 

... 1,953,395 .00 Commissions payable....... 274,081.61 

--. 320,457.02 Reserve for Taxes and other 
$5,976,850. 02 ee eee 68,000 . 00 
-. 998,163.45 Voluntary Reserve.......... 172,801.03 

Capital Stock. . $1,000,000 .00 

.. 817,946.15 ce: js 

o) °75'376. 08 Surplus........ 500,000.00 
.. 45,256.94 Surplus to Treatyholders..... 1,500,000. 00 
Total Liabilities. .......$7,913,592.64 

June 30 June 30 
1925 1926 Gain 


Statement Statement 
$5,891,688.70 $7,913,592.64 $2,021,903.94 


Net Written Premiums 


(6 months).......... 1,306,554.54  2,324,567.96  1,018,013.42 


Loss and Premium Re- 
serves......... 


roe 3,415,319.80 5,898,710.00  2,483,390.20 


CASUALTY AND SURETY TREATY REINSURANCES 


EXCESS AND CATASTROPHE 








Unearned Premium Reserve.. 2,328,199.46 


$< 
4 


huis este aes te $3,570,510. 54 





CARL M. HANSEN 
Vice-Pres.-General Manager 
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Casualty, Surety and Miscellaneous 








PROGRAM MADE UP 


Health and Accident Underwriters 
Will Meet in Gloucester 








DATES ARE SEPTEMBER 9, 10 and 11 





Conference Dinner on Second Night— 
Speakers and Their Topics 

The Health and Accident Underwriters Con- 
ference will hold its twenty-fifth annual gath- 
ering at the Hotel Thorwald, Bass Rocks, 
Gloucester, Mass., on Thursday, Friday and 
Saturday, September 9, 10 and 11. The pro- 
gram for the meeting has now been completed 
and the arrangements, including the speakers 
and their topics, are as follows: 


TuurspAY MornincG 

Call to Order.—John Patterson, presiding. 

Address of Welcome.—Hon. Henry H. Par- 
sons, mayor of Gloucester. 

Response.—T. L. Thompson. 

President’s Address.—John Patterson. 

Address “Educating the Agents.”—Stewart 
M. LaMont, fourth vice-president, Metropolitan 
Life Insurance Company. 

Report of Entertainment Committee—R. M. 
Rowland. 

Report of Treasurer.—C. H. Brackett. 

Report of Grievance Committee.—C. W. Ray. 

Report of Membership Committee—R. E. 
Weaverling. 

Report of W. 
Powell. 

Report of Statistical Committee—L. D. Cav- 
anaugh. 

Report of Legislative Committee—C. O. 
Pauley. 

Report of Educational Committee—E. C. 
Budlong. 

Report on Agency Bureau—H. R. Gordon. 


Manual Committee.—W. 


TuurspAy AFTERNOON 
Qualifying Round, Golf Tournament 


Fripay Morninc 

Report of Executive Committee—W. T. 
Grant. 

Report of Credentials 
Hirons. 

_Report of Auditing Committee——B. H. Man- 
ning. 

Report of Resolutions 
Irish. 

Address “The Presidents of To-morrow.”— 
Ted M. Simmons, assistant superintendent ot 
agents, Pan-American Life Insurance Com- 
pany. 

Address “Some Recent Tendencies in Social 
Insurance.”—Dr. Wm. B. Bailey, Economist, 
Travelers Insurance Company. 

Round table discussions : 

“Life Indemnity.”—E. C. Bowlby, Fidelity 
Health and Accident Company presiding. Dis- 
cussed by C. O. Pauley, Great Northern Life 
Insurance Company, and L. D. Ramsey, Busi- 
ness Mens Assurance Company. 

“What Place in the Accident and Health 
Business Does the Hospital Expense Policy 
Have? Surgical Benefits? Nursing Service? 


Committee—C. B. 


Committee—J. S. 


And Similar Expense?”—E. C. Budlong, Fed- 
eral Life Insurance Company presiding. Dis- 
cussed by D. T. Montague, United States In- 
demnity Society, and F. L. Barnes, Employers 
Indemnity Corporation. 


FripAy AFTERNOON 
Golf Tournament 


FripAy EvENING 


Conference Dinner, Entertainment Though 
Courtesy of the Massachusetts Companies 


SATURDAY MorNING 

Address T. J. Falvey, president, Massachu- 
setts Bonding and Insurance Company. 

Address “Legislation Attempted in Massa- 
chusetts Affecting Accident and Health Insur- 
ance.’—John W. Downs, general counsel, In- 
surance Federation of Massachusetts. 

Round table discussions: 

“Will Inter-Reporting of Claims Between 
Workmens Compensation Carriers and Acci- 
dent and Sickness Insurance Companies Tend 
to Correct Present Abuses ?”—Horace S. Bean, 
Eastern Casualty Insurance Company presiding. 
Discussed by E. B. Robinson, National Masonic 
Provident Association, and Geo. W. Young, 
Jr., Inter-State Business Mens Accident Asso- 
ciation. 

“What Is the Limit to the Amount of 
Monthly Indemnity That Can Be Written 
Safely ?”—J. R. Austin, United Craftsman In- 
surance Company presiding. Discussed by W. 
H. Howland, General Accident, Fire and Life 
Assurance Corporation, and F. J. Stich, Con- 
tinental Casualty Company. 


Reciprocals’ Results 

(Concluded from page 3) 
three weeks for stock casualty and surety com- 
panies, mutual companies and reciprocal, Lloyds 
and inter-insurance organizations, it is apparent 
that 301 casualty, and accident and 
health companies had assets of $3,780,401,712 
in 1925 and premiums written of $608,720,487. 
The assets mentioned include the assets of the 
Metropolitan Life, New York, which writes 
accident and health. Mutual casualty compa- 
nies to the number of 205 had assets of $06,- 
III,150 in 1925 with net premiums written of 
$78,461,900. 


surety 


Safety Congress to Meet in Detroit 

The fifteenth annual safety congress will be 
held in Detroit, Mich., from October 25 to 29 
and program srrangements are already nearing 
completion. The discussion plan will be ad- 
hered to throughout the sessions. 


Surety and American Casualty 
Admitted to Maryland 


The Central Surety Insurance Corporation, 
of Kansas City, and the American Casualty 
Company, of Reading, Penna., have been 
licensed to do business in Maryland. 


Central 


19 


FLEET RATES ILLEGAL 





Attorney General’s Ruling in 
Massachusetts 


TAXICAB OWNERS PROTEST 





Commissioner Can Change Charges in Out- 
lying Territories 

Fleet rating of automobiles belonging to cor- 
porations and written under the terms of the 
Massachusetts compulsory automobile insurance 
law, which becomes effective January 1, is 
illegal, according to an opinion submitted to the 
Bay State Insurance Commissioner by Attorney 
General Benton. The opinion was delivered on 
the precedent against basing premiums in the 
same general class on the amount of business, 
and it was stated that fleet insurance on Massa- 
chusetts automobiles under the new law must 
be at the same rate as single cars. 

Attorney General Benton, however, held 
that Insurance Commissioner Wesley E. Monk 
of Massachusetts could exercise discretion in 
rating practices and permit rate differentials in 
rural territories in accordance with the loss 
ratios experienced there. It was also held 
under the ruling that the law did not forbid 
preferential rates in favor of skilled operators 
of motor vehicles, but any such system would 
have to be general and could not be enforced 
by any individual company. It was further 
held that the same schedules and classifications 
must apply to policies or bonds. Owners of 
taxicab fleets and other automobile fleet own- 
ers protested against the attorney general’s 
ruling at a hearing held in the State House, 
Boston, this week. 

That portion of the attorney general’s opin- 
ion which refers to the basis of his ruling on 
the fleet rate question is worked as follows: 


The duty of determining the facts in regard 
to the various situations arising from the sale 
of policies rests upon you, but I am of the 
opinion that establishment of a rate for pre- 
mium charges of a lower amount than that 
allowed for a single car of the same general 
class, based solely upon the fact that one in- 
sured had more cazs covered than did the other, 
would not, as a matter of law, be “reasonable” 


Casualty and Surety Club Golf Tourna- 
ment on September 16 


The Fall Golf Tournament of the Casualty 
and Surety Club of New York will be held at 
the North Jersey Country Club, near Paterson, 
N. J., on Thursday, September 16. 

The privileges of the club were secured 
through one of its members, H. P. Jackson, 
president of the Norwich Union Indemnity 
Company. The chairman of the golf commit- 
tee is H. P. Hall of the Indemnity Company 
of North America. A _ beefsteak dinner will 
follow the play. 
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“YOU CAN’T FIRE THE WHOLE SHOP FORCE!” 


Production Manager: ‘“ Why this is ridiculous! 
You can’t fire the whole shop force—and expect to 
pick up another just as good when we're ready for 
them. They'll all leave town!”’ 


Treasurer: ‘‘We’re not firing them. We're giv- 
ing them four months vacation without pay. We may 
lose a few of them but we can’t help it. It will be 
four months before the factory can be rebuilt; four 
months before we'll be earning a cent. Meanwhile 
everything is going out; taxes, interest payments, and 
other items not covered by our fire insurance. The 
directors would never stand for paying those men to do 
nothing.”’ 


Production Manager: “J don’t ask you to keep 
the whole factory force on the payroll, but I do insist 
that we keep a skeleton to rebuild on. We've got men 


There is a kind of insurance that would have saved embarrassing explanations to the directors under such 
circumstances. That would have paid those continuous fixed charges that were worrying the treasurer. 
That would have enabled the production manager to keep his foremen and skilled employees on the payroll. 
That would have enabled the company to continue to pay dividends during the period that operations were 


suspended after the fire. 


This line is Travelers Use and Occupancy Insurance—a line that offers profitable opportunities to every 
Travelers producer because premiums run large and manufacturers needing this protection are many. 


THE TRAVELERS 


THE TRAVELERS INSURANCE COMPANY THE TRAVELERS INDEMNITY COMPANY (‘THE TRAVELERS FIRE INSURANCE COMPANY 
LIFE : L. F. BUTLER, PRESIDENT FIRE 
ACCIDENT Hartford, Connecticut WINDSTORM 


LIABILITY, HEALTH, AUTOMOBILE, STEAM BOILER, COMPENSATION, GROUP, 








Treasurer President 








Production Manager 


there who've been with us twenty years. We've got 
foremen that have taken years to train. Why, there 
are dozens of factories bidding for those men. Do 
you think they’d sit around and do nothing until 
we're ready for them again? They would not—and 
it would take years to get our production back on the 
same efficient basis that it was on before the fire, if we 
are foolish enough to let them go.” 


The President: ‘I don’t think we can afford to 
break up an organization that it has taken us years to 
build. Make upa list of those you feel most essential. 
I'll try to make the directors see the necessity of keeping 
them on the payroll. It may mean another six months 
or a year before we can resume dividends; but even so, 
I think it is the wisest course. Isn't there some kind 
of insurance that would have helped us out in an emer- 
gency like this?” 


BURGLARY, PLATE GLASS, AIRCRAFT, MACHINERY, INLAND MARINE 
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OPENS CHICAGO BRANCH 


Great American Indemnity Active in West 
—Harry E. Hill Is Manager 


President Jesse S. Phillips announces the 
opening of the Central Western branch office 
of the Great American Indemnity Company, 
New York, on the twelfth floor of the Old 
Colony Life Building, Chicago, IIl., on Sep- 
tember 1, 1926, with Harry E. Hill, until now 
Chicago, manager of the London and Lanca- 
shire Indemnity, as manager. 

The branch office organization of the Great 
American Indemnity Company is now complete 
for the time being. Offices will be maintained 
at New York city for the development of busi- 
ness in Greater New York and in the New 
York suburban territory; at Boston, Mass., for 
the development of New England; at San 
Francisco, Calif., for the development of the 
Pacific Coast; and at Chicago, IIl., for the 
development of the Middle Western States. 
With these producing units, the company will 
be in a position to render efficient and effective 
service to its agents in the field. The company 
is now licensed in the following sixteen States 
as well as in the District of Columbia: Cali- 
fornia, Connecticut, Illinois, Indiana, Maine, 
Maryland, Massachusetts, New Jersey, New 
York. North Carolina, Ohio, Oregon, Pennsyl- 
vania, Texas, Vermont, Washington. It has 
applied for and will shortly receive licenses 
from the following additional States: Michi- 
gan, Minnesota, New Hampshire, Rhode Island 
and Virginia. 


NEW BURGLARY BUREAU 


Recommendations of Committee Adopted 
at Second Meeting 


The committee appointed to plan for a cen- 
tral burglary insurance bureau, as announced 
in THe SpEcTATOR recently, held a meeting this 
week in the office of James A. Beha, Superin- 
tendent of Insurance for New York, and out- 
lined its policy. Police Commissioner Mc- 
Laughlin was one of those attending. The 
recommendations of the committee were as fol- 
lows: 


1. The proposed bureau shall investigate all 
applicants for burglary insurance in Greater 
New York and prepare a list of undesirables 
whose applications should not be accepted. 

2. The bureau shall investigate all losses 
reported under burglary insurance policies. 

3. The bureau shall determine all values of 
merchandise reported as stolen. 

4. The bureau shall recommend the amount 
payable in connection with any loss reported. 

5. The general purpose of the bureau shall 
be to improve conditions surrounding the writ- 
ing of burglary insurance in Greater New 
York, and to prevent burglaries in said city, 
and, in co-operation with the district attorney’s 
office, to apprehend and prosecute burglars and 
false and fictitious claimants under burglary 
insurance policies. 

6. Your committee 


further recommends 


that there shall be placed in charge of the bu- 
reau a thoroughly competent and reliable man 
acceptable to the police department of Greater 
New York. 


May Receive Dual Compensation in 
Virginia 

Ricumonp, Va., August 21.—The Virginia 
Supreme Court of Appeals has held that a per- 
son may receive dual compensation under the 
Workmens Compensation Act of 1918. The 
point was decided in the case of Mrs. Mary H. 
Watson vs. the Virginia Fertilizer Corpora- 
tion and the Ocean Accident and Guaranty Cor- 
Mrs. Watson was receiving $6 per 
week for the death of her son, when her hus- 
band was killed. The Industrial Commission 
awarded her $12 a week for 300 weeks on ac- 
count of the husband’s death. The defendants 
contended that the award should have been only 
$6, bringing total compensation up to $12 a 
week, the maximum benefit for one death, but 
the Supreme Court of Appeals sustained the 
Industrial Commission’s decision. 


poration. 


Commonwealth Casualty Opens 
Philadelphia Office 


PHILADELPHIA, PeNNA., August 24—The 
Commonwealth Casualty Company of this city, 
through Vice-President and General Manager 
FE. W. Cook, announces the opening of a branch 
office at Pittsburgh, with Morris G. Levy as 
manager. Mr. Levy is a practicing attorney at 
the Allegheny county bar. The opening of this 
branch office will in no way affect the present 
connections of the company in the Smoky City. 


Letter on Fidelity and Surety Acquisition 
Costs 


James A. Beha, Superintendent of Insurance 
for New York, this week sent a letter to the 
Towner Rating Bureau calling attention to the 
fidelity and surety acquisition cost rules. The 
text of the letter is as follows: 

You are hereby notified that all companies 
authorized to do fidelity and surety business in 
this State must adhere to the rates for fidelity 
and surety bonds filed by them or in their be- 
half. Furthermore, no filing involving an in- 
crease or reduction in rates will be accepted un- 
less full justification for such increase or re- 
duction is furnished. This ruling applies not 
only to companies filing rates through the 
Towner Rating Bureau but also to companies 
filing their own manual of rates. 


Monty Morris With Bankers Indemnity 


PHILADELPHIA, PENNA., August 24.—The 
branch office of the Bankers Indemnity Com- 
pany, opened here under the management of 
Thomas H. Morris, will also have the services 
of its manager’s brother Monty Morris, as 
special agent for Eastern Pennsylvania. He 
has formerly been connected in this territory 
with the Globe Indemnity of Newark. 


Increase in Fur Rates 


The National Bureau of Casualty and Insur- 
ance Underwriters recently announced increases 
of from 50 to 300 per cent in burglary insur- 
ance rates on furs. These new rates applv 
only to burglary insurance, as robbery insur- 
ance rates on furs were increased recently. 
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FREDERICK J. GROEHL MADE 
CHAIRMAN 
Heads Committee to Eliminate Unfit Taxi 
Drivers in New York 

At a meeting of mutual taxicab insurance 
companies, held in New York city last week 
and also attended by representatives of the 
Equitable Surety Company, a stock organiza- 
tion writing a large volume of taxi bonds, a 
committee was appointed to work out a plan 
for a bureau of information which will handle 
data concerning the character of taxicab driv- 
ers. Criminal drivers, fraudulent claims, doc- 
tors who issue false certificates of injury and 
attorneys who aid such practices will all be in- 
vestigated by the bureau. 

Frederick J. Groehl, former assistant district 
attorney and judge of the magistrates court 
and now lawyer for the Hamilton Mutual, was 
made chairman cf the committee. Mr. Groehl 
was prominently hefore the public eye recently 
as counsel for Gerald Chapman, the bandit 
who received the death penalty. Mr. Groehl 
was at one time office manager of The Spec- 
tator Company, having held that post for many 
years. a 

It was proposed at the meeting that a syé- 
tem whereby two employment record books will 
be given to each taxi driver; one to remain 
with the police department and the other to be 
in the hands of, the present employer. This 
would aid in keeping track of undesirables, it is 
believed. An arbitration plan for settlement 
of claims was suggested by Col. Lewis Landes, 
attorney for the new Lincoln Mutual Casualty. 


SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 








Statement as of 
December 31, 1925 


(Condensed from Statement of 
U.S. Treas. Dept.) 
Admitted Assets. ..... $7,297,020 
Capttal....cccceccsee LE 
ee 720,161 
Thirteen Years of SteadyGrowth 
Prompt and Dependable Service 

to Both Patrons and Agents. 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary andAutomobile Insurance 
Credit Insurance 





Let the Southern Serve You 
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Consult Your Agent or Broker 
As You Would Your 
Doctor or Lawyer 


In this, the thirtieth year 
of the U.S. F. & G., it is 
fitting to observe that 
two hundred and sev- 
enty-eight agents have 
been producers of busi- 
ness for it twenty-five 
years or more. 


Two hundred and sev- 
enty-eight is a very great 
proportion of the total of 
agents who were on the 
rolls of the U.S. F. & G. 
twenty-five years ago. 





1896 $135,439,138.31 


since 


Claims 


paid 
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\ 
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Valuable Information Free 


Upon request The Spectator Com- 
pany will send free of charge to any 
life company or agent in the United 
States or Canada a copy of The Busi- 
ness Builders Service. This document 
will prove a big money maker for the 
agent who will adopt and follow out 
the plan outlined therein. 


ff 
Fill out the coupon below and 7 
mail today. / 
4 He 
4 SPECTATOR 
135 William 3t., 


P New Yorks 


Fi Gentlemen: 
Please send me, free 
of charge, copy of The 


THE SPECTATOR 
COMPANY y 


135 William Street / Business Builder Service. 
NEW YORK Gf Name cesccseccecceceeecs 
GZ Address 2... eee eesercereeees 


Insurance Exchange 


CHICAGO 7 Name of Company represented. 
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1926 Edition Now Ready 
NEW YORK INSURANCE LAW 


Annotated 


By WiLLt1AM EDWARD BALDWIN 
Editor, New York Banking Law, Baldwin's Statute Service, Etc. 


This new edition of the New York Insurance Law con- 
tains all amendments including those of 1926, with 
annotations from Decisions of the Courts to March, 
1926, Rulings of the Attorney-General and the Superin- 
tendent of Insurance, and an Appendix containing 


Miscellaneous Laws Relating to Insurance 
and 

A Summary of the Requirements Relating 

to Fees and Taxes Payable by Insurance 

Companies of New York and Other States 


About 200 pages of new matter 
are contained in the 1926 Edition 


Every one requiring knowledge of the New York Insurance Law 
should possess this new and complete book 


Over 600 pages, flexible fabrikoid binding, gilt stamped 
Price $7.50 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 


























THE SUMMER SPURT 


Why not have a Summer Spurt instead of a 
Summer Slump? 


Salaries go on just the same in summer time. 


Salaries are all that are necessary for the 
success of a Salary Savings System campaign. 


Under the Salary Savings System the employer 
deducts the monthly premium on any form of 
Lincoln National Life policy from the pay of the 
employee. Individual policies are issued and 
with certain restrictions it is conducted on a 
non=medical basis. 


(nk UP(())with THE LINCOLN) 


The Lincoln National Life 


Insurance Co. 
“Its Name Indicates Its Character” 
Lincoln Life Building, FORT WAYNE, IND. 
More Than $425,000,000 in Force 
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ELECTION OF DIRECTORS 
Stockholders of Manufacturers Liability 
Hold General Meeting 
At a general meeting of the stockholders of 
the Manufacturers Liability Insurance Com- 
pany, Jersey City, held last week, a vote of 
confidence was given to the various officers of 
the concern and their conduct of the company 
for the past year was endorsed and ratified. 
Various items were brought up for discussion 
and the stockholders expressed their earnest de- 
sire to co-operate in making the company one 
of the leading insurance companies in the coun- 
try. Last year has been an unusually pros- 
perous one for the company and reports of 
progress were made by President D, T. Winters. 
Dr. Winters, who recently was made presi- 
dent of the company, expressed his thanks for 
the confidence displayed in electing him to that 
ofice and outlined a policy of conservatism 
which met with hearty approval. He also 
urged the continued co-operation of every 
stockholder and member of the organization. 
The following directors were elected: Dr. 
D. T. Winters, A. E. Williamson, George E. 
' Williamson, Frederick Atwater, S. Proctor 
' Brady, Walter H. Cole, Samuel H. Dodd, 
' Edward I. Edwards, Jr., United States Sen- 
ator Edward I. Edwards, J. G. S. Johnson, 
Carleton D. Morse and George D. Raymond. 


| United States Fidelity and Guaranty Has 
| $23,390,906 Income in Seven Months 
At a directors’ meeting of the United States 











| Fidelity and Guaranty Company, Howard R. 
E Bland, president, said that the company’s gross 
F income for July was $3,650,535, and for the 
first seven months of 1926, the gross income 
| was $23,300,006, which is $1,182,864 in excess 
B of that for the corresponding period last year. 
» The company during these seven months has 
‘earned a dividend of $9 a share for the entire 
E vear and 55 cents to spare. 


Hold Casualty Production 
Conference 
| The Travelers of Hartford will hold a con- 
Pierence of assistant managers and field assis- 
Pants in casualty lines on September 13 to 17 in 
WHartford. Methods of increasing production 
fin casualty business will be the chief topic of 
athe meeting, 


Travelers Will 





> Oil Shale Dust Found to Be Explosive 

| Tests conducted at the Pittsburgh, Penna., 
experiment station of the Bureau of Mines, 
Department of Commerce, have demonstrated 
hat oil shale dusts are explosive and that their 


xplosiveness increases with their cumbustible 
eontent, 





Agents’ Program 
(Concluded from page 15) 


i Trend to Closer Co-operation in Insurance. — 
general discussion: 
(a) National Board 
ment. 

(b) General refusal to renew Chrysler- 
Palmetto scheme. 

(c) Between companies and agents. 


Conference Agree- 





Report of the Membership Committee.— 
Clyde B. Smith, Lansing, Mich., chairman. 
Complete Public Service—A general discus- 
sion: 
(a) On the part of the companies. 


(b) On the part of the local agents. 
Awarding the Woodworth Memorial._— 
Presentation by Past President George D. 


Markham, St. Louis, Mo., chairman, memorial 
committee. 

8 P. M.—First meeting, commmittee on reso- 
lutions. 


THURSDAY FORENOON, SEPTEMBER 23 
Report of Grievance Committee—By R. P. 
DeVan, Charleston, W. Va., chairman. 
Accident and Health Sales Demonstration. 
Salesmanship in the Local Agency, including 
all lines—A general discussion. 
Address.—“Compulsory Automobile Liability 
Insurance,” a representative of the committee 
of nine. 
Dangers to Insurance.—A general discusson: 
(a) Government in Business. 
(b) Lack of Proper Underwriting. 
(c) Monopolistic Funds and Legislation. 
Report of Fire Prevention and Conservation 
Committee—By William B. Calhoun, Milwau- 
kee, Wis., chairman. 
The Functions of State 
general discussion. 
Some State Association Accomplishments.— 
A general discussion. 
The Province and Value of Local Boards.— 
A general discussion. 








Associations.—A 


THuRSDAY AFTERNOON, SEPTEMBER 23 
The Value of Organization—A general dis- 


cussion: 


(a) Some Concrete Evidence. 
(b) What I Have Learned at Conventions. 
Finding and Selling Bond Prospects.—A gen- 
eral discussion. 
Building Automobile 
discussion. 
(a) Meeting Wholesale Competition 
(b) Proper Liability Limits. 
(c) Danger of Extension of Fleet Rates. 
Report of Special Committee Co-operating 
With Chambers of Commerce—By Earl E. 
Fisk, Green Bay, Wis., chairman. 
Civic Activity of the Agent—A general dis- 
cussion: 
(a) Chamber of Commerce. 
(b) Kiwanis, Rotary, etc. 
The Increasing Need of a Return to Limited 
Agency Representation—A general discussion. 
What Sould Inspection Service Include?—A 
general discussion: 
(a) Fire Lines. 
(b) Casualty Lines. 


Business.—A_ general 


FrimpAy FoRENOON, SEPTEMBER 24 
Report of Casualty and Surety Committee.— 
By P. C. Hosmer, Chicago, IIll., chairman. 
Value of Allied Line Business Builders: 

(a) Appraisals. 

(b) Sprinkler Installations. 

(c) Fire Resistive Equipment and Devices. 
Discussions.—Postponed or unfinished. 
Report of Special Memorial Committees: 

(a) On the late Past-President A. H. Rob- 
inson, of Louisville, Ky., by Past- 
President C. F. Hildreth, Freeport, 
Tll., chairman. 

(b) On the late Past-President Fred W. 
Offenhauser, of Texarkana, Texas, 
by PastPresident Edward C. Roth, 
Buffalo, N. Y., chairman. 

(c) On the late W. E. Eldridge, Detroit, 
Mich., by W. J. Reineke, president, 
Michigan Association, Detroit, chair- 
man. 

Committee Reports and Elections. 
Presentation of Awards.—President’s Mem- 
bership Cup and Des Moines Attendance Cup. 
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Operating in: 


ARKANSAS 
CALIFORNIA 
COLORADO 
DELAWARE 
DIST. OF COLUMBIA 
IDAHO ILLINOIS 
INDIANA 
IOWA KANSAS 
KENTUCKY 
MAINE 
MARYLAND 
MICHIGAN 
MINNESOTA 
MISSOURI 
MONTANA NEBRASKA 
NEW HAMPSHIRE 
NORTH CAROLINA 
NORTH DAKOTA 
OHIO OKLAHOMA 
PENNSYLVANIA 
RHODE ISLAND 
SOUTH DAKOTA 
TENNESSEE 
TEXAS UTAH 
VERMONT 
VIRGINIA 
WEST VIRGINIA 
WISCONSIN 
WYOMING 




















The Inter-State is licensed to 
operate in 34 states of the Union. 
A steady, consistent growth in 
the volume of business from 
these states is our reward for 
the good protection we give to 
our policyholders at low cost. 


As the Inter-State has grown, 
so has the volume of our agencies 
grown. With this increase in 
volume has come an increase in 
the earnings of our represent- 
atives. 


Insurance men who are interested in 
securing a general agency with the 
Inter-State will be given complete 
information upon request. Ask for 
at today. A postcard is all that is 
necessary. 


Inter-State Business 
~~ prow wor. a0 ly 


s Accident Association 
065 MOINES OWA 
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Prominent Agents and Brokers Actuarial a Actuarial 
LEON IRWIN & CO., Inc., New Orleans, La. 
Fidelity Phenix Fire Representing i 7 Fire of GEORGE B. BUCK HENRY eu 


ew York of New York 
Phere An of Hart- — Liberty of New Amsterdam 


ford New York Casualty Co. 
~~ of New State of Penn. Indemnity Company 
Stuyvesant of New of America 


Nationa Tnion of York 
Pittsburgh BROKERS’ LINES SOLICITED 























Actuarial 








Established 1865 by David Parks Fackler 
EDWARDB. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 
Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 


50 BROAD STREET NEW YORK 








MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 








Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 


Actuarial, Statistical and Accounting 
Service in All Branches of Insurance and 
for Pension Plans: Office Systems and 


Reorganization. 


75 Fulton Street New York 











DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 


ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


25 SPRUCE ST. NEW YORK 








SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 








COPELAND and COTHRAN 
“ZCONSULTING ACTUARIES 


Southeastern Trust Building 
ATLANTA, GEORGIA 


2¥ 








E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 














Specialty — Pensions Funds 
and Employee’s Benefits, 
JACKSON BLVD. 

















Adjuster 





ee 


SANBORN & SLOAN, Ltd, 


AUTOMOBILE INSURANCE 
ADJUSTERS 


Anywhere in Province of Ontario, Canada 
401 ROYAL BANK BLDG., TORONTO, ont, 























Statisticians 





ee 





Underwriters 
Statistical 
Bureau, Inc, 





We render complete statistical service and 
relieve you of the pressure of annual statement 
filing. 

We are also equipped to prepare cancellation 
and reinsurance schedules, or handle any job 
where the use of tabulating machines or comp- 
tometers is desirable, 


Phone: BEEKMAN 1461 


81 Fulton St. New York City 





T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg.. OKLAHOMA CITY, OKLA. 











A.SIGTENHORST,F. A.1I.A. 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 








JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 
LIFE INSURANCE—Ordinary, Intermediate, 
oe Industrial and Sp ecial Classes 
ORKMEN’S S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 


165 BROADWAY NEW YORK CITY 











HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


OMAHA DENVER DES MOINES 








F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 








ABB LANDIS 
CLARENCE L. ALFORD 


Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSEE 











L. A. GLOVER & CO. ; 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 








(Now Ready) 
INDUSTRIAL LIFE 
INSURANCE 


New edition, revised and enlarged 


HISTORY, STATISTICS, PLANS 

CANVASSING HELPS and SUGGES- 
TIONS 

A valuable book devoted to the service 


of those engaged in a most important 
branch of life insurance service. 


INDUSTRIAL LIFE INSURANCE 


sets forth the history of the business, 
explains its problems and tells agents how 
to conduct and increase their business. 
It is 

A Guide to the System of Industrial 
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Life Insurance 


A Source of Inspiration and Helpful 
Hints 


A Reliable Text Book 
PRICE $3.50 


Liberal Discount on 
Quantity Orders 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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INSURANCE STOCK QUOTATIONS 


All Bids and Quotations Subject to Con- 


firmation 


The following quotations, as of Aug. 23, 1926, 


are from reliable New York and Hartford 
stock houses and if any of our readers are in- 
terested in stocks not appearing in this list, the 
Research Bureau of Tue Spectator will en- 
deavor to give to any correspondent whatever 


information may be desired. 


It can be readily understood that these quo- 
tations are not firm, due to the fluctuaton of 
the market and are only intended to indicate 


the activity of their trading: 


Bid 
ultur: 
giro Leonasd & Co., N. ¥..... 240 
nce Fire 
Avert matott & Co., IN. Wisc ccists es 46 
McCown & Co., Phila............. 46 
American Csualty’ of Reading, Pa. 
McCown & Co., Phila............ 28 
rican Alliance 
ine Rice, Jr., & 3% 5 ee 300 
Gilbert Biliott & Co., N. ¥........ 300 
American Ins. Oo. 
Ralph B. Leonard & Co: Ne Miscces 21 
American Surety 
Gilbert Elliott & Co., N. Y........ 180 
Gude, Winmill & ah ae 179 
Camden Fire 
Gilbert Elliott & Co., N. Y........ 13 
McCown & Co., Phila. oo Bre ess 138 
Ralph B. Leonard & Co, N.Y. c0 134% 
Carolina Insurance 
Gude, Winmill & Co., N. Y........ 31 
Gilbert Elliott & Co., N. Y........ 31 
J.K. Rice, Jr., & Co., ikon ei or 6 ecece axe 314% 
City of New York 
Gilbert Elliott & Co., N. Y........ 295 
Ralph B. Leonard & ‘Co, ING. Bese 290 
Continental 
Gilbert Elliott & Co., N. Y........ 128 
Gude, Winmill & Co., 1. Faas ae 130 
Ralph B, Leonard & Co., N.Y. cc 130 
J.K. Rice Jr., & Co., N.V....... 130 
Fidelity Phenix 
Cartis & Sanger, N.Y... 6s ccccse 187 
Gilbert Elliott & Co., N. Y........ 186 
Gude, Winmill & Co., N. Y....... 187 
J.K. Rice, Jr., & Co., ogg ane, 187 
Ralph B, Leonard & Co.. SME aera’ 185 
Fire Ass’n of Philadelphia 
McCown & Co., Phila, and N. Y... 52 
Franklin Fire 
Gilbert Elliott & Co., N. Y........ 177 
Gude, Winmill & Co: 1 Snes ae 175 
McCown & Co., Ria Recs 175 


Offered 


260 


49 
47 


33 


310 
310 





Insurance 
Company 


Inquiries Invited 


Members New York Stock Exchange. 


11 WALL ST. 
NEW YORK 


Tel. Hanover 7520 





Stocks 


GUDE, WINMILL & CO. 








Glens Falls 
Curtis & Sanger, N. Y 
Ralph B. Leonard & ae N.Y 
Globe & Rutgers 
Gilbert Elliott & Co., 
Gude, Winmill & Co., 


ih Aer 


Ralph B, Leonard & Co. N. Y 

J. K. Jr. Rice, & Co., NG eck 
Great American 

Curtis & Sanger, N. Y............ 

Gilbert Elliott & Co., N. Y........ 

Gude, Winmill & Co., N. x Sadaeg ee 

Ralph B. Leonard & Co., Re Vie a« 
Hanover Fire 

J. K. Rice ,Jr., & Co., N. Y. 

Ralph B. Leonard & Co. : So 

Gilbert Elliott & Co., 5 
Harmonia 

}. &.. Rice, Je, & Co, Ni Wis cccc tae 
Home Insurance 

Gilbert Elliott & Co., x Needed ces 

Gude, Winmill & Co., Pie Giaigterera< 

3. ee Rice, Je. & Co. NY atateld oats 

Curtis & Sanger, We Wis aio ca ine c ates 

Ralph B. Leonard & on Ne Yac 
Homestead 

J. K. Rice, Jr., pi O- era dwar ee 

Gilbert Elliott’ & ee: See 
Importers & Exporters. 

Curtis & Sanger, N.Y <6 ciccccsece 
Insurance Co. of North America 

Gilbert Elliott & Co., N. Y........ 

McCown & Co., Phila.......cceses 

Ralph B. Leonard & Co., N. Y..... 


Insurance Securities Co., Inc. 
(Union Indemnity Group) 
Gilbert Elliott & Co., N. Y 
Manufacturers Casualty 
McCown & Co., Phila. & N. Y..... 
Milwaukee Mechanics 
Ralph B. Leonard & Co.,N .Y..... 
Curtis & Sanger, N. Y 
National Surety 
Curtis & Sanger, N. Y..... 
Gude, Winmill & Co., N. ¥.. 
New Jersey Fire Ins. 
Gilbert Elliott & Co., N. Y....... 2 
Niagara Fire 
Ralph B. Leonard & S bs > Wes scx 
Gude, Winmill & Co., N 
Northern Insurance 
Ralph B. Leonard & Co., N. Y..... 
North River 
Gude, Winmill & Co., N. Y........ 
Pacific 
Gilbert Elliott & Co., N. Y........ 
Philadelphia Life 
MeCown & Co., Phila. ... 5 0c ccsecs 
Reliance 
McCown & Co., Phila. & N. Y..... 
Securiety Ins. of New Haven 
Raldh B. Leonard & Co., N. Y..... 
Stuyvesant 
Gilbert Elliott & Co., N. Y........ 
Gude, Winmill & Co., INGA e earets 
U. S. Fid. & Guar. 
Gilbert Elliott & Co., N. Y........ 
U. S. Fire 
Gilbert Elliott & Co., N. Y........ 
U. S. Merchants and Shippers 
Gilbert Elliott & Co., N. Y 
Curtis & Sanger, N. y recs we he we 
Victory Insurance 
McCown & Co., Phila. and N. Y... 
Westchester Fire 
Curtis & Sanger, No We oc.6 cccecccec 
Gilbert Elliott & Co., N. Y........ 
Ralph B. Leonard & Co., N. Y..... 
¥. B: Rice, Ip: G Co. Nz ¥n.w cece 
Gude, Winmill & Co., N. Y........ 


HARTFORD STOCKS 


Aetna Casualty and Surety 
Conning & Co., Hartford.......... 
Markham & Company............ 
Aetna Insurance (Fire) 
Conning & Co., Hartford.......... 
Gilbert Elliott & Co., N. Y........ 
Markham & Company............ 
Aetna Life Stock 
Conning & Co., oe EPC RE Ee 
Gilbert Elliott & Co. N. ¥ 
Markham & Comp: vny Sh ahaa soe x al tee 
Aetna Life (Full Paid Receipts) 
Conning & Co., Hartford 
Markham & Company............ 
Automobile Insurance 
Conning & Co., He ae Niece aia'e ele 
Gilbert Elliott & Co., N a 
Markham & Company 
Conn. General Life 
Conning & Co., Hartford.......... 
Markham & Company............ 
Hartford Fire 
Conning & Co., Hartford.......... 
Markham & Company............ 
Hartford Steam Boiler 
Conning & Co., Hartford.......... 
Markham & Company. 
ationa! Fire 
i Conning & Co., Hartford.......... 
Markham & Company. 
Phoenix Insurance 
Conning & Co., Hartford........... 
Markham & Company.. 
Travelers Insurance 
Conning & Co., Hartford.......... 
Gilbert Elliott Wi Cat Ne Wee on eens 
Markham & Company Regan aos ss 


38 42 
40 41 
1440 1475 
1440 1470 
1425 1460 
1425 1500 
280 283 
279 283 
280 283 
281 284 
190 195 
190 195 
190 195 
45 50 
336 341 
337 341 
337 342 
337 342 
337 341 
26 30 
26 30 
65 70 
61144 53 
52 524% 
52 53 
19 21 
28 32 
34 37 
34 37 
17 221 
218 222 
30 8 
225 230 
225 232 
270 
108 114 
95 105 
13 14 
20 21% 
82 85 
205 215 
205 215 
205 210 
130 138 
245 255 
245 250 
20 22 
4414 4514 
4414 46 
45 46 
44 45% 
4416 4514 
785 795 
775 800 
527 532 
525 535 
520 535 
655 665 
660 675 
655 670 
655 6465 
655 670 
245 275 
300 aaa 
ee 300 
1660 1690 
1650 1725 
500 510 
505 520 
670 675 
670 690 
735 745 
730 750 
565 575 
565 575 





NEW ENGLAND STOCKS 
American Investment Securities Co. 
Chas. A. Day & Co., Inc., Boston.. 7 8 
Boston Casualty 
Chas. A. Day & Co., Inc., Boston. . 14 18 
Boston Insurance 


Chas. A. Day & Co., Inc., Boston. 450 465 
Capitol Fire Ins. Co, 

Chas. & Day & Co., Inc., Boston, 

COMMUNI Seco ck cua necwawsaecucwads 275 7 
itn ee ee ee nee 94 

Columbia National Life Ins. Co. 

Chas. A. Day & Co., Inc., Boston. . 174 
Conveyancers Title Ins. Co. 

Chas. A. Day & Co., Inc., Boston. . 100 P 
Mass. Bond & Ind. Co. 

Chas. A. Day & Co., Inc., Boston. 250 250 
Mass. Title Ins., pfd. 

Chas. A. Day & Co., Inc., Boston. 40 
New Hampshire Fire 

Chas. A. Day & Co., Inc., Boston. . 355 
Old Colony Insurance 

Chas. A. Day & Co., Inc., Boston.. 210 
Providence Washington 

Chas. A. Day & Co., Inc., Boston. . 305 315 

Gilbert Elliott & Co. N. V........ 300 312 

Ralph B. Leonard & Co., N. Y..... 305 310 
Securities Insurance of New Haven 

Ralph B. Leonard & Co., N. Y..... 84 87 
Springfield Fire & Marine 

Chas. A. Day & Co., Inc., Boston. . 455 460 
United Life & Accident Insurance 

Chas. A. Day & Co., Inc., Boston. . 48 


Around the World With Archibald Agent 
(Concluded from page 17) 
struck and therefore forgive them both freely. 
“Moon struck?” queries Pauline. “You can 
tell the old insurance world, the girl friend is 
glad it’s ‘good-bye, Athens’ and ‘hello, Venice’; 
where there’s a lot of water! I told them, 
at the desk, I wanted a bath to-night and they 
looked through a record and, finding I had had 
one this morning, as good as told me one bath 
a week is a treat for most people. I think 
there is going to be a lot of drowning in this 
musty old town when they get running water 
throughout the city. I’m just peeved! * * * 
Moon struck! And that Acropolis? You can 
spoon just as well in a graveyard at home!” 
“Ah, but the Acropolis!” exclaimed Arch ro- 
mantically. “That's sort of the graveyard of 
the gods! Don’t ‘pooh’ it just because you 
can't tub to-night, sweetheart.” And he comes 
very close to Pauline. She looks into his eyes 
and he looks into her eyes—and we peek up 
at both of them and groan and wonder who 
first said, “Isn’t love wonderful?” * * * 
She’s smiling and rearranging Arch’s tie—and 
thoughts of a tubbing have flown out the win- 
dow. 
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With 
Comparative Earnings 


1925—1924—1923 


Furnished on Request 


RALPH B. LEONARD & CO. 


Specialists in Bank Stocks Since 1910 


25 Broad St. Telephone 
New York Whitehall 4270 
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Over 
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V. P. & Treas. 
H.B. Seay, 


Vice Pres. 


P. N. Thevenet, 
V. P. & Secty. 


P. V. Montgomery, 
V. P. & Actuary 








on mut OpiIcs 


(Topics of The Connecticut utual) 





Vol. 1 AUGUST, 1926 No. 3 





Business is just a human need 
Wrought out in thought 
And word and deed 
With Service, not self, 
For its modern creed. 
—SELECTED 


THE CONNECTICUT MUTUAL 


LIFE INSURANCE COMPANY 
HARTFORD - - = CONN. 


1846 — 80 YEARS IN BUSINESS — _ 1926 











Home Office Building Jofferson Standard 
LIFE INSURANCE CO. 


has some excellent 
territory open 


If Interested, Write 
JULIAN PRICE 


President 
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Security— 


When the Mutual Benefit was or- 
ganized in 1845 there were only a 
few Life Insurance Companies in 
the United States. Through the 
Wars, Panics and Epidemics of all 
these years, it has always stood 
safe and secure as a foremost 
disciple of Pure Life Insurance. 


THE 
Mutual Benefit Life Insurance Co. 


Newark, New Jersey 
Organized 1845 




















YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 


Address P. L. care of THE SPECTATOR, Box 1117, 
New York City. 








































we want MEN in 
—men who are con- 
genial— OHIO 
——— are trust- INDIANA 
be who are self- KENTUCKY 
— are truth- MICHIGAN 
respecting — WEST VIRGINIA 
—men who are morally PENNSYLVANIA 
eee es ae Girone ib! = A 
—men who yan mane ally oonpenel eo OKLAHOM 
—— are anxious to accomplish CALIFORNIA 
—men who are sold on life insurance 
Protection— 
ee ae Foca open to Partnership- Tell it all in the 
TEE MIO STATE LIFE INSURANCE COMPANY first letter-Time 

Columbus, Ohio is Money. 

Standard Sub-Standard Super-Standard 

















COLL ERERA AINE SE eT TEL Pe 


GREAT REPUBLIC LIFE INSURANCE CO 


of California 


Has openings for General Agents, District Managers and 
Local Agents in Missouri, Kansas and Oklahoma. Libera 
First Year and Renewal Commissions, Up to Date Policy forms 
and Services of Agency Supervisor in development of territory. 


For full information address 
W. H. SAVAGE, Vice President, 
Great Republic Life Bldg., 756 S. Spring St., 
Los Angeles, California. 
Or A. L. HART, Agency Supervisor 
3639 Paseo, 





Kansas, City,{ Missouri 
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HELPFUL HINTS FOR 
SUPERINTENDENTS 
...AND AGENTS... 
RECENT EVENTS 
INA BUSY FIELD 























The Prospect’s Progress 


Policyholder and his family having rested at 
the top of the first hill on their journey through 
the Land of Contentment towards the city of 
Maturity, and having refreshed themselves with 
some very wholesome fruit, known as Profits, 
which Life Insurance, the King of that coun- 
try, had caused to be provided for them, they 
continued on their journey accompanied by the 
son of Egoist. 

Now the road which they followed passed 
through a very beautiful country of rugged 
mountains and fertile valleys, and, coming at 
length to a certain spot where the road ran near 
the edge of a cliff, the son of Egoist went 
to the edge of the cliff to see more clearly the 
valley below. As it chanced the place where 
he stood was insecure and, the ground break- 
ing away from under his foot, he was cast 
headlong down the precipice. 

Policyholder hearing his cries and seeing him 
disappear, sent two of his boys hurrying along 
the road in either direction to seek assistance, 
and, himself approaching the edge of the cliff 
to see what he could do, observed a pathway 
winding down the cliff side and his companion 
lying unconscious at the foot thereof. Descend- 
ing the path he went to him and raising him 
in his arms carried him up to the roadside, 
where he laid him tenderly down. He was 
grievously hurt and could neither walk nor 
crawl and it seemed that unless something 
could be done he would never complete his 
journey. The boys soon returned followed by 
4 powerful young man. The young man picked 
up the son of Egoist in his mighty arms and 
bore him thus along the highway ministering 
to his needs and comforting him on the jour- 
ney, 


And I saw in my dream that Policyholder 


By Hersert P. BIcKLEY 
(With Apologies to John Bunyan) 


PART III 





“The Prospect’s Progress” is being 
presented in the Industrial Insurance 
Section of THe Specrator in five parts, 
of which this is the third. The story pre- 
sents the advantages of life insurance in 
a new and interesting form which should 
be of especial value to industrial insur- 
ance agents—EpttTor’s Note. 











spake to the young man and asked him who he 
was and whence he came, and the young man 
replied “I am known in this land as T. D. B. 
and I live on the road. I am in the service of 
my foster father Life Insurance, and my duties 
are to render such aid as I can to those faith- 
ful ones who meet with mishaps on their jour- 
ney. I carry them in my arms all the rest of 
the way and I provide for their needs as we 
go along.” 

“But,” said Policyholder, “that is a strange 
name by which you are known. Will you not 
expound it to me?” 

“Aye, I will, and gladly, for there is no secret 
My full name is Total Disability 
Benefit. Life Insurance adopted me a few 
years ago together with my twin brother 
Double Indemnity Accident Benefit who is 
commonly called D. I. A. B. He comes to the 
assistance of the dependents of those who meet 
with fatal accidents on the road and contributes 
to their maintenance and welfare in equal pro- 
portions with Life Insurance himself.” 

Now they had journied onward and had 
without much difficulty reached the top of the 
second hill, and, having completed the formali- 
ties as they had done before were refreshing 


about it. 
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themselves with a more liberal supply of Profits 
when they saw one approaching up the hill who 
as he came closer they recognized as a fellow 
traveler whom they had noticed on entering the 
wicket gate; they had remembered him on ic- 
count of some little fuss he had made on enter- 
ing and he had worn a look on his face not 
quite in accord with the other inhabitants of 
the country. His name was Under Insured 
and he came and sat down on the bank beside 
Policyholder and the two entered into discourse. 

Under Insured—“How now, worthy Policy- 
holder? I have been trying to come up with 
you for some time as I wished to ask you a 
few questions.” 

Policyholder.—“If you let me know the pur- 
port of your questions I shall be glad to answer 
them to the best of my ability.” 

Under Insured—“I would first have you 
know that I was standing hard by when your 
companion fell down the cliff-side and the sight 
shocked me profoundly. It set me thinking to 
that extent that I am disturbed in my mind.” 

Policyholder.—“When you entered the wicket 
gate I was somewhat concerned about you and 
had hoped for an opportunity of conversing 
with you. I overheard the dispute you had 
with agent and thought you very unwise not 
to fall in with wht he suggested—but tell me 
what has unsettled your mind?” 

Under Insured.—“When I saw your com- 
panion fall headlong over the cliff-side and 
meet with such a grievous hurt I bethought 
myself of my wife and children walking trust- 
ingly by my side, and I asked myself, ‘suppos- 
ing it had been I who had fallen over the cliff 
and supposing I had been killed what would 
have become of my wife and children?’ and I 
began to see more clearly that nobody but Life 








Insurance would do anything to help them, and 
my faith in Life Insurance grew apace and I 
began to realize that I was abusing the trust 
which my family had in me and that that was 
the reason I was called Under Insured. In- 
stead, I should dearly like to change my name 
to Adequately Insured. How did you figure 
out this problem and what do you advise me 
to do?” 

Then said Policyholder, “I rejoice exceed- 
ingly at your increase in faith. I asked the 
same question of myself before my name was 
changed to Policyholder, and reached the con- 
clusion that Life Insurance alone could help 
me When I was fairly convinced of this I 
allowed Life Insurance to assume as much of 
my burden as possible, and I have been the bet- 
ter for it ever since. I acted but according 
to my faith. I saw my course of action open 
to me and I followed as my conscience directed 
me to do. There was no other way that I could 
see. Putting the question from me in no wise 
settled the matter and it was not a manly 
thing to do. Besides the question still remained. 
It is not given to any of us to know when we 
are to be taken, so it behooves us at all times 
to have our house in order against the in- 
evitable day which we must all of us face 
sooner or later. There is no escaping from 
it. We must all move off by the same exit— 
death! 

“You must seek out Agent and arrange with 
him for additional protection and let us trust 
that you will be worthy of it.” 

As they were talking Agent appeared, and 
sitting down beside them remained for a few 
minutes lost in thought. At length, raising 
his head, he said, “I feel much cast down, good 
friends. I have but lately come from the home 
of one who wishes with all his heart to enter 
this Country of Contentment, but he is pre- 
vented from doing so because of his wife, who 
holds the purse strings and is not willing to 
pay the small tolls required to gain admittance 
at the wicket gate. I have pleaded with her in 
vain but she has no faith and will not listen 
to me seriously.” 

“I know of just such another case, good 
Agent,” said Under Insured, “which had a very 
happy ending, which with your permission I 
will relate to you. It may perhaps help you 
in bringing the wife of your friend to reason.” 

They requested him to tell the story, so he 
proceeded as follows: 


Tue Story oF DETERMINATION 

“There lived in a certain town a man named 
Determination. He was of small stature and 
quiet habits and he went about his work and 
the things he had to do without bothering his 
head about other people’s business except in 
so far as he could help them on their ways or 
out of their difficulties. Now when this man 
married his choice fell upon a large and buxom 
lass, the daughter of a poor neighbor whom 
he had selected from amongst the eligible 


daughters of his acquaintances chiefly because 
she was a good housekeeper and a prudent 
spender, and he hoped that if he married her 
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she would make him a good wife—which she 
did. But soon after they were married Deter- 
mination, thinking it would be wise to arrange 
for Life Insurance to protect his wife and 
possible family in case he should be suddenly 
called away, broached the subject to her one 
evening and she flew into a rage and would 
not hear anything good about it. It appears 
that she had a friend whose father, one Egoist, 
had been under the protection of Life Insur- 
ance but at his death Life Insurance had re- 
fused to help her or her mother or any mem- 
ber of the family. Now Determination was 
not the man to let the matter rest where it 
was. He was a small man but he had a big 
heart and he saw clearly that his duty was to 
provide protection for those he loved in spite 
of themselves. Therefore he answered not his 
wife but taking his hat he went outside for a 
long walk and on the walk he let his mind do 
a lot of thinking. 


SELLING THE WIFE 

“The following day he told his wife that he 
wished to bring a friend home to dinner and 
at dinner time he appeared with the son of 
Egoist, who during the meal explained to his 
hostess the true circumstances regarding his 
father’s dealings with Life Insurance and of 
the starting and ending of his short journey. 
and of his turning aside on the by path to lapse 
The good woman listened politely but yet re- 
mained unconvinced. 

“So Determination did some more thinking, 
and calling on several friends whose wives had 
faith in Life Insurance, bade them come to a 
little gathering at his home the following even- 
ing, which they did, and they told how happy 
they were under the protection of Life Insur- 
ance, but still the lady remained unconvinced. 
The next day he said to his wife ‘I pray you 
sweet wife, put cn your hood and cloak and 
come with me. There is a poor woman I have 
heard of who is in sore distress and I think 
you can help her.’ So she, being of a kindly 
nature whose heart, though hard to touch, soft- 
ened at the slightest touch, did as her husband 
bade her and they set out. 

“When they had come to that part of the 
city where the houses were small and the streets 
dirty and narrow, and where evil smells came 
out of alleyways and through the chinks of 
doors and broken windows, they stopped be- 
fore the most miserable abode in the whole 
neighborhood, and stooping down entered a 
Passing through a dark, damp 
whence 


low doorway. 
passage they entered a room from 
came the sounds of a woman’s sobs and the 
weak coughing cf a sick child. The room was 
dimly lighted but when their eyes became :1- 
customed to the gloom they made out the forms 
* the two beings they had already heard. The 
wife of Determination was deeply moved and 
going up to the sick woman asked her how she 
came to be in such dire straits and she replied 
‘Fair lady, not long since I was even as you 
are now, happy and prosperous with a good 
and loving husband to care for me, and he 
wanted me to consent to part with some small 
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portion of our savings in orde rthat I and oy 
child might enjoy the protection of Life Ip. 
surance, but I would not hear of it, and he, not 
wishing to annoy me too much agreed to le 
the matter drop for a year. During that year 
he was seized with a violent illness from which 
he would have recovered, so the physicians say 
who attended him, and I agree with them, if 
he had not been so worried about his little 
child and me, but he worried so much about 
what must happen to us if he died that it killed 
him and here am I and my baby and penniless 
with no hope of ever being happy again. Oh! 
Woe is me! Oh, Woe! Woe!’ 


THe Story Dim It 

“The wife of Determination was deeply 
aflected by the sad tale and miserable condi. 
tion of the poor widow and her child and tears 
rolled down her kindly cheek as she helped as 
best she could the wretched soul. When she 
had done everything possible, and promising to 
come again the next day, she and her husband 
departed and returned to their home. The next 
day while she went to the succour of the sick 
widow her husband, with her consent and pray- 
ers for his success, went to apply for entrance 
at the wicket gate. 

“That was many years ago but they never 
swerved from the road from that day and are 
now living happily in the city of Maturity.” 

They were all much impressed by the story 
and Agent resumed: “That is a sad story, good 
sir, and I think it will do a lot towardg con- 
verting the wife of my friend to a reasonable 
state of mind. I also hope that you yourself 
have taken the lesson it teaches to heart, for I 
should like to help you change your name to 
Adequately Insured.” 

They both being of one mind on the subject 
Agent soon arranged to do his best to bring 
about the change now so earnestly desired by 
Under Insured, and when this was settled they 
resumed their journey towards Maturity. 





Middle-west 
Casualty Company 


writing most approved Accident 
and Health forms on A, B, C 
and D risks (commercial plan) 
in eight States, wants Produc- 
tion Manager who has record as 
personal producer and is capable 
of managing agents. Good sal- 
ary and Home Office connection 
to man who can qualify. When 
writing give age, experience, 
present connection and _ refer- 
ences. 


All correspondence treated in 
strictest confidence. Address 
XYZ, care THE SPECTATOR. 
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A Plain Road to Suceess for the Life Salesman 


In almost every issue of the leading insur- 
ance journals, as well as in many home office 
publications, there are able articles by success- 
ful life insurance men stressing the value of 
sending suitable leaflets to prospects before 
calling on them. 

The Franklin Field, the home office publica- 
tion of the Franklin Life Insurance Company, 
recently published a most interesting article 
on “Getting Business by Advertising.” The 
three forms of advertising discussed by this ar- 
ticle are “stunt” advertising, newspaper adver- 
tising, and the circularizing of prospects be- 
fore a call is made by the agent. By stunt 
advertising is meant the distribution of calen- 
dars, wallets, booths at the county fair or pic- 
nics or other forms of entertainment to which 
policyholders and prospects are invited, etc. 
Of this form of advertising the article says: 

“Of these three kinds of advertising, the 
stunt plan apparently is the most popular 
among field men in spite of the fact that the 
home office invariably cautions against it. 
Nearly everybody tries it out once or twice 
before settling down to something more con- 
sistent and useful. In all likelihood the prime 
reason for failure is due to the fact that stunt 
advertising is a small merchandise—quick sale 
for small profit—momentary interest plan—and 
is not at all adapted to life insurance which 
requires advertising of an educational and in- 
terest sustaining nature. Don’t go into stunt 
advertising unless you are willing to accept 
failure on a ten to one gamble.” 


NEWSPAPER ADVERTISING 

Regarding newspaper advertising, the ar- 
ticle, among other things, says: 

“Usually, the first thing a field man wants 
in the way of newspaper advertising is a half 
page or so announcing him. He wants to teil 
people who he is and what business he is in. 
That is the conventional thing to do; but it is 
of little value. If people care a cent who and 
what he is they will find out. His first job is 
to make them want to find out by telling them 
what he has that they want, why they want it, 
and how they can get it. He goes about the 
job of telling them these things a little at a 
time, one idea in each ad, perhaps, which brings 
us to ‘continuity.’ 

“The term ‘continuity’ as we are here using 
it means: 1. The continual presentation of 
life insurance ideas at short intervals over a 
long period of time; 2. The presentation of 
these ideas in the same size of space and in the 
same general form; 3. The presentation of 
ideas in logical order or sequence in accordance 
with some predetermined and carefully worked 
out plan of campaign. , In any case, 


mere recognition of the familiar ad strengthens 
his subconscious acquaintance with yourself 
and your business and he is far more likely to 
receive you and hear what you have to say 
with an open mind than he would if you were 
. . Don't let anybody per- 


a stranger, 


suade you to put your money into a few big 
newspaper advertisements. A good many peo- 
ple do advertise in just this way but the small 
ad beats it just as surely as the tortoise beats 
the hare. If you want results, go a little bit 
slow, but keep on going. 

“The remaining way to advertise is to circu- 
larize by mail. This is the most difficult, the 
most expensive, but at the same time the most 
profitable—far and away the most profitable— 
way to advertise life insurance. It is also‘the 
least popular way. Nobody, no matter how 
experienced, should attempt to do it without 
first preparing a very comprehensive plan of 
action with a time schedule and a record book 
of some sort to help him. Then he must stick 
to his plan. On the other hand, anyone who is 
determined to get results from advertising and 
is willing to stick to a well laid plan, should 
try it out, on a small scale at first. 

“As to the effectiveness of circularizing, it is 
only necessary to say that our own conserva- 
tion department reinstates about a million of 
lapsed business per month on a plan very simi- 
lar; a great number of mercantile houses, big 
ones, depend upon it entirely, and life insurance 
agents, a few,*have used it and become rich and 
retired while thev were still young enough to 
play golf.” 


[From THE EASTERN UNDERWRITER] 

At a meeting some time ago. of the John Hancock 
Mutual Life Insurance Company, Elbert H. Brock, 
vice-president, speaking on the subject of direct-mail 
advertising, said: 

“In no way does direct advertising take the place of 

personal solicitation, but it paves the way for the sales- 
man and maintains contact between calls. 
Paper, printing and postage can carry a sales mes- 
sage in such a way that interest and desird are es- 
tablished and when the salesman arrives his interview 
You cannot approach a man 
with a rating of $5000 the same as a man with a 
rating of $50,000. You cannot approach either by 
mail or in person a professional man with the same 
method that you would approach a business man. 
There should be a very careful classification of mail- 
ing lists and such lists should be carefuly revised. 
One of the greatest advantages of the direct-mail 
approach is that it economizes in man power. The 
postage stamp can walk behind closed doors. Com- 
pare the cost of sending out agents to cover a list of 
500 individuals with the cost of a good letter.” 


is on a tangible basis. 


[From THE EasTERN UNDERWRITER] 


In a stimulating and informative address before the 
Insurance Advertising Conference, Tuesday, on the 
function of insurance advertising copy, William J. 
Bradley, publicity manager for the Home Life In- 
surance Company of Philadelphia, declared that life 
insurance literature can be made the most interesting 
in the world because of its appeal to the deepest, 
noblest instincts of human life. ; 


“Why has this opportunity been neglected?” said 
Mr. Bradley in his remarks. ‘‘Why do advertising 
departments and insurance agents insist upon making 
policy provisions, loan and surrender values, terminal 
options and mode of settlement, dividends, mortality 
savings, ete., their principal means of appeal when 
the insuring public is eager and anxious to hear the 
message of how the great financial giant, life insur- 
ance, is prepared to walk side by side with mankind 
in his journey through life and protect himself and 
his beloved ones from the numerous financial assaults 


29 


which certainly await them: and of how life insur- 
ance is prepared to stand guard over the door of every 
home throughout the land—those homes which are the 
very bulwark of the nation?” 

Continuing, the speaker said: “When the average 
family man receives suitable literature from the ad- 
vertising department and proper sales arguments from 
the soliciting agent pointing out these needs, and a 
guaranteed plan of fulfilling these needs, sales re- 
sistance will be reduced to a minimum. The increas- 
ing use of the printed word has taught the public to 
lean more and more on printing, and that is why the 
advertising department forms so important a branch 
of life insurance sales work, and why it should prop- 
erly direct its message to the public and co-ordinate 
with the sales force. The primary purpose of adver- 
tising is to excite the people to want insurance and 
to aid the agent by breaking down sales resistance. 
Life insurance advertising is, after all, appealing to 
the human heart and the sentimental side of nature. 
Wording of booklets should therefore appeal to the 
heart and not to the mind of the people.” 

It was the opinion of the speaker that the human 
element should predominate in insurance advertising 
literature. “Life insurance has proved itself to be 
the best means of assisting every man to accomplish 
his aims and of making certain the things closest to 
his heart. 
nal options and other policy features are the most 
uninteresting things in a policy. The iron-clad safe- 
guards which it places around the uncertain future 
are the most interesting. Be careful, then, to inject 
the human element rather than the financial element 
into your literature. Too much literature is- 
sued to-day is descriptive of policy contracts and this 
gets the agent into the habit of stressing one particu- 
lar form of policy, with the result that a majority of 
agents are selling a policy with so many benefits and 
options rather than analyzing needs and selling pro- 
tection to cover them.” 

Frank H. Sykes, second vice-president, Fidelity 
Mutual Life Insurance Company, in a brief talk at 
the convention of the Life Insurance Sales Research 
Bureau on direct-mail advertising, said: 

“Our agents in general realize there is a big dif- 
ference between a cold canvass and a visit to a defi- 
nite somebody who has been definitely interested in 
advance of their coming in a definite proposition—the 
It was 
ten years last November since the Fidelity ‘lead’ ser- 
vice was started. The figures are not com- 
plete, but I am safe in saying that more than $100,- 
000.000 of new business has been written as a result 
of these contracts. The indirect result can never be 
measured. It is an interesting fact that our 
most successful agencies are those agencies that make 
the greatest use of this service.” 


Loan values and surrender values, termi- 


stage set for an ideal sales situation. 


Thus it is that life insurance soliciting is 
slowly but surely being elevated to a higher 
plane and made a profession of real dignity and 
service. And just as this is done there are be- 
ing removed some features of soliciting which 
have been distasteful to the better class of life 
insurance salesmen as well as more or less ob- 
noxious to the patrons of life insurance. More- 
over, as the Franklin Field has said, circulariz- 
ing by mail—carrying the message of life in- 
surance into the home—is “far and away the 
most profitable way to advetrise life insurance.” 

For many years THe Specrator and William 
T. Nash, through the columns of THE SpEc- 
TATOR, as well as through his half a hundred 
well-known short publications on life insur- 
ance, have been urging unceasingly the value 
and the adoption of the direct-mail plan. As 
a result of these efforts millions of copies of 
the Nash leaflets are now being circulated by 
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companies and agents and millions of dollars 
of life insurance is being written annually 
through their use. 

Mr. Bradley’s statement that “life insurance 
literature can be made the most interesting in 
the world” is a true statement, yet very few 
writers have been able to make it so. It re- 
quires a combination of a good many things, 
all of which few possess, to enable a writer 
on life insurance to speak the language and 
express the emotions of people of all circum- 
stances, classes, and ages. To send out unin- 
teresting or unsuitable literature, as is so often 
done, is a waste of both time and money and is 
likely to do harm instead of good. 

Mr. Nash’s years of experience with a rate 
book, his understanding of human nature and 
his ability to paint a word picture so true to 
life and to human experience that all can un- 
derstand, are why so many agents usi~~ his 
leaflets say that “They make men want life 
insurance right now.’ One very important 
feature of the Nash leaflets and which cannot 
be emphasized too strongly is that they appeal 
and are convincing to the whole family—to 
the wife and the older children as well as to 
the husband himself, and when the agent calls 
he finds a friendly, interested atmosphere in- 
stead of one of indifference and distrust. An 
interest is aroused and confidence established 
before he arrives on the scene and thus the ac- 
tual closing is made comparatively easy. 


The Spectator Company is now issuing a 
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Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 
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pamphlet entitled “The Business Builders’ Ser- 
vice,” which deals in detail with the Nash series 
of leaflets, what they do and why and how to 
use them to obtain the best results and to ren- 
der to the agent the greatest service possible, 
and to enable him to conduct his campaign of 
circularizing prospects in a way to insure the 
largest returns to himself, a copy of “The 
Business Builders’ Service” will be sent on re- 
quest free of charge to any address in the 
United States or Canada. The gesults to be ob- 
tained from the consistent use of the Nash 
series of leaflets, according to the plan outlined 
in “The Business Builders’ Service,” will prove 
a revelation to any agent who has not so used 
them; and it will make a success of many an 
agent who has not been successful heretofore. 
Fill out and mail the coupon printed at the 
bottom of the advertisement on another page of 
this issue entitled “Valuable Information Free” 
and prepare to prove it for ycurself. 


Equitable of Iowa Continues to Gain 

The month of July was the largest July in 
the history of the Equitable Life of Iowa, Des 
Moines, with a total paid-for production of 
$6,487,196. The largest previous July was in 
1925, when a paid-for production of $4,812,312 
was reported. This represents an increase of 
34.8 per cent over July, 1925. 

The total paid-for business of the Equitable 
Life of Iowa for the first seven months to 
August I is $48,330,303, which is a gain of 
$14,061,302, or 41 per cent over the same 





Seventy-Five Years Ago 


the Massachusetts Mutual Life Insur. 
ance Company was organized by a group 
of men with unusual foresight. They 
conceived an organization that would 
create a personality of strength and 
friendliness, and conduct its affairs so ag 
to win and hold the confidence of policy. 
holders. 


During all these years this institution 
has faithfully maintained the spirit of 
service inaugurated at its birth. To-day 
it ranks with the best companies in the 
country and is known throughout the 
land as 


The Company of Satisfied Policyholders 


Joseph C. Behan, Superintendent of 
Agencies. 


Massachusetts Mutual Life 
Insurance Company 


Springfield, Massachusetts 
Organized 1851 











period during the twelve months of 1925. 

Hoey, Ellison & Wendt, Inc., New York, led 
all agencies for the seventh consecutive month 
during July, with a total paid-for production 
of $422,750. Other leading agencies were: 
Wallis & Tyson, Philadelphia; B. A. Barlow 
and O. A. Anderson, Cedar Rapids; H. S. Sut- 
phen, Pittsburgh, and St. John F. Carter, Des 
Moines. 








INSURANCE FABLES 


New Series 


19. THE GOLDEN EGGS 


By WILLIAM ALEXANDER 


The owner of a goose that laid golden eggs was so greedy and impatient 
that he cut the goose open to get at the eggs that were still in the body of 


the goose. 


And that was the end of the matter. 


APPLICATION 
The foolish agent makes sales in such a way that he kills all future 


dealings with his customers. 
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The Debit Man’s Opportunity 


Registrar, Life and Casualty Insurance 


The debit man’s greatest opportunity is him- 
self. That may seem a little strange upon first 
reflection, but is none the less true. When I 
say that the debit man’s greatest opportunity is 
himself, I mean that he has the greatest job 
in the world, and the greatest mission by far. 
If he does nothing but sell weekly policies of 
five to fifteen cents per week, and actually sells 
them permanently he is a success from any 
standpoint. If he keeps his business “sold” 
and practices what he preaches, there is no 
way to estimate the good he can do. In him- 
self he has the opportunity of developing his 
self-confidence, his will power, his self-re- 
sistance, his energy, his “stick-to-it-iveness,” 
his backbone, his wits and his business judg- 
ment. If that is not opportunity, I would not 
know what to call it. That is opportunity in 
its superlative degree. That is real oppor- 
tunity. And the agent who uses his debit to 
develop those characteristics has caught the real 
vision of all true success. We will now briefly 
consider these different phases. of this op- 
portunity. 

SELF-CONFIDENCE 

First, self-confidence. What is it? Rather 
bluntly stated, it is just what the word says: 
Confidence in self. If there is any such thing 
as a hopeless man, it is the one who fails to 
believe in himself. When a man has lost faith 
in himself there is really no one else for him 
to lose faith in. A man cannot truly believe 
in others when he does not believe in himself. 
But, if any reader of this article should find 
himself in this class, I would like to offer the 
following suggestions: 

(1) Start to work. ‘There is nothing in the 
world that will begin to increase your self- 
confidence like a little honest toil. If you feel 
down-hearted, get out and work harder than 
you have ever done before. Apply yourself as 
never before. In a short time you will begin 
to see the results of your efforts. The very 
minute you begin to see what you can do when 
you try, your enthusiasm will rise at least 25 
per cent. Keep that up until you get back to 
normal. And when you get to “hitting on all 
six cylinders,” do not get over-confident. Then 
is the time to really strike hard. Over-confi- 
dence is worse than not enough. The over- 
confident advertises himself as a “smart Alex,” 
and nearly all people that I have ever seen 
despise this type of man. Do your duty and 
you will at once begin to restore your lost con- 
fidence. It can be done! 

(2) Talk suuccess. It has been wisely said 
by some one that “Nothing succeeds like suc- 
cess.” That is true. If you would be a good, 
consistent producer, you must learn to grasp 
the art of impressing people with the fact that 
you are making a “go” of the debit. If your 


Present policyholders once sense the idea that 
you are “slipping,” and you do not convince 
them that they are all wrong, they are likely 


By WittrAm C. Morton 


to “let go” suddenly some time, and you will 
discover that you have not applied the laws of 
success properly. You must watch this. If 
you would have others help you succeed, you 
must begin to talk success. Let your prospects 
and policyholders get full of your own en- 
thusiasm, and you will reap a financial reward. 
Try it and see. When should this success talk- 
ing begin? Right now, of course. But in ad- 
dition to talking there is something else to be 
done, and that is this: 

(3) Act successfully. The man who talks 
something that he does not demonstrate will 
soon find his audience dwindling away. There 
is something on the debit to do besides talk. 
There must be some action. And this must 
take the form of applications, advance pay, de- 
creasing of arrears, revivals of lapses, increase 
and, last but not least, remittance. And right 
here I would just like to drop a “well-known” 
secret for all debit men and all others engaged 
in the insurance business: Remittance is the 
thing that counts at the home cffice. A debit 
man may be good, morally he may be as honest 
as men can be; he may know how to close 
difficult cases and make increase when others 
do not, but it must certainly be admitted that 
the man who makes a big remittance will make 
a “big hit” with those who have power to 
advance him in the profession. That this is 
true every one will cheerfully admit. If you 
want to know what it takes to “stand in” with 
the home office officials, you can find it if you 
learn the art of remitting. A big debit that 
returns it all back to the policyholders in sick 
claims and other claims is no longer to be 
called a debit. It is a claim agency. Select 
good risks. Leave the chronics for the Com- 
munity Chest and other charitable organiza- 
tions. “Dead beats” are no good; are unde- 
sirable as risks and should be avoided. 


Act SUCCESSFULLY 

The very fact that you have learned how to 
make remittance will be sufficient evidence of 
the fact that you are learning how to act suc- 
cessfully. The world is full of actors and 
actresses. It was Shakespeare who said that 
the world was the stage upon which we are all 
acting our parts. The world contains many in- 
dustrial debits. The policyholders, prospects, 
friends and home-office folks are the specta- 
tors. It should be borne in mind by the debit 
man that his record is being very carefully 
watched and scrutinized by many more people 
that he has ever suspected. The first thing to 
be done in acting successfully is “do everything 
right and in the right way.” Every task should 
be finished up in the same way. 

(4) Think successfully. A debit man’s rec- 
ord will largely be the result of his thinking. 
The man who permits himself to brood the 
least bit over a bad day or a bad week, will 
soon find the habit growing on him. He should 
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avoid this hy all means. I belong to that school 
of people who believe that we can think our- 
selves into success if we think long enough and 
hard enough. In addition to that I believe more 
and more that we can work ourselves into suc- 
cess quicker. In other words, what I mean to 
say is that we must first think, then act. Noth- 
ing can take the place of actions, but thought 
must precede intelligent action. You cannot 
act intelligently unless you learn to think out 
your problems. 


DeveLop WILL PowER 

The greatest opportunity is that of develop- 
ing the will power. The man without will 
power has nothing to stand on. There is no 
doubt in my mind but that the very foundation 
upon which success rests is will power. Will 
power is the thing that the Bible implied as 
backbone in the fearless Daniel. It is the 
courage necessary to tackle a problem and then 
see its fulfillment. Many agents and other 
people as well have the wrong kind of back- 
bone. They have the spasmodic kind. That 
is the kind that starts out to meet every ob- 
stacle. For awhile they let it become gen- 
erally known that “nothing will phase them.” 
They are inclined to boast about their ability. 
That is where they go wrong. If you have 
wiil power, you do not have to place it in a 
show-window to be admired by the passing 
throngs. If you have will power your asso- 
ciates will know all about it as soon as you 
strike a “snag.” “The man who ‘brags’ will 
find plenty of snags.” Be the other kind. Here 
are a few suggestions on how to develop the 
will power. Use them, if you find they are 
worth while: 

(1) Tackle hard things. You must not only 
tackle hard things but you must complete them. 
In football, as in everything else, anybody can 
“tackle,” but it takes a good player to make a 
“touch-down.” It is the “touch-down” debit 
man who stays until the thing is complete. And 
that is the only type of man that the world 
needs. Every business in the world is looking 
for men who will see things through. There 
are too many failures on the road now. And 
remember: There is no success in anything 
unless we are willing to stay until success is 
achieved. Success will never hunt the agent. 
He must go in quest of success. 

(2) Think out hard problems. Place your- 
self under trying circumstances and see if 
vou can figure a solution. Make up such im- 
aginary problems as are likely to confront you 
on the debit. Think of all the objections that 
your prospect might present to you and see 
what you would do with them. See what hard 
problems your policyholders might present and 
have the solution ready when it is presented. 
And there will be any number of problems to 
be solved. They are waiting for every debit 
man. And it is my contention that the debit 











THE SrecraTtTor Thursday 





————_. 








Writing Casualty Insurance 
Fidelity and Surety Bonds 


oO 


NSTIT YON 
AGM 


Home Office: DAVENPORT, IOWA 








The Colonial Life 
Insurance Company of America 


Industrial Life Insurance— 
Especially attractive and favorable to the 
Insured. 

Ordinary Life Policies— 
All forms of Life, Limited Payment and 
Endowment, containing attractive and 
novel features, with High Values at Low 
Cost. 4 


Give Agents Unusual Money-Making 
Opportunities 


OFFICERS 


E. J. Heppenheimer, President 
Geo. T. Smith, Vice-President S. R. Drown, Secretary 
Chas. F. Nettleship, 2nd Vice-President E. C. Wise, Treasurer 


HOME OFFICE: JERSEY CITY, N. J. 




















BALTIMORE LIFE INSURANCE COMPANY 
BALTIMORE, MD. 


WILLIAM O. MACGILL, President 


Agents desiring to connect themselves with a solid and progressive, yet 
conservative Life Insurance Company, can address S. D. Powell, Secretary, 
giving references. 

Industrial and Ordinary Life Insurance policies issued upon all attractive 
forms of policies. 


























THE UNUSUAL PROGRESS 


OF THIS COMPANY, IS 
PERHAPS, THE BEST 


RECOMMENDATION OF 
THE CALIBRE OF SERY- 
ICE IT RENDERS. 


THE EQUITABLE SURETY 
COMPANY 


HAROLD R. CRONIN, President 
HAROLD SPIELBERG, Vice-Pres. and Gen. Mgr. 


New York City 


130 William St. 











USEFUL NEW BOOK NOW READY 


WINDSTORM AND TORNADO INSURANCE 


By FREDERICK L. HOFFMAN, LL. D. 
Consulting Statistician, The Prudential Insurance Company of America, 
Member American Meteorological Society; American Seismological Soctety; 

Engineering Section, National Research Council, etc. 





This excellent work covers its subject very fully and practically. 
It is invaluable for informing agents as to 
WINDSTORMS AND TORNADOES 


and provides them with effective arguments to induce their 
clients to carry storm insurance on properties located anywhere 
in the country. 


The chapter titles of this valuable work are: 


I. Storms and Their Occur- VII. Windstorm Insurance 


rence, Premium Rates. 
II. Causes of Storms. VIII. Experience of Particular 
ompanies. 


III. Typical T does. 
oy Ao = then ore IX. Tornado Insurance Ex- 
- Destructive Storms. perience. 


V. Wind and Hail Losses. X. Cyclones and Hurricanes. 


VI. Weather Bureau’s Tor- XI. Storm Experience by 
nado Records. States. 


WINDSTORM AND TORNADO INSURANCE 


is a book of 116 pages, contains 20 illustrations, is handsomely 
bound in full cloth, with gold stamping, and will be found 
exceptionally serviceable to companies and agents desiring to 
build up their windstorm insurance business. 


PRICES 
Single Copy, $2.50 
12 copies at $2.3714......... $28.50 50 copies at $2.1244....$106.25 
25 copies at 2.25 ........ 56.25 100 copies at 2.00 .... 200.00 
THE SPECTATOR COMPANY 
Publishers 
CHICAGO NEW YORK 
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man who really has will power sufficient to 
enable him to “carry on” will anticipate these 
and thereby be ready for them. 

(3) Tackle yourself. Since man is his own 
greatest problem, it goes without saying that 
when he has really tackled and conquered him- 
seli he will then be ready for the world. No 
man will ever be a victor to any degree who 
has not gotten control of himself. If you do 
not have power over your own mind and your 
own inclinations, how do you expect to main- 
tain any discipline over the minds and inclina- 
tions of others? And it is the man who knows 
self-control personally that has a winning and 
a persuasive personality. People usually ap- 
praise each other at their face value, and if 
they see a debit man has no will power, does 
not have the control of himself, does not prac- 
tice what he preaches to others, his arguments 
for the taking of insurance will go for nought. 

The agent who wishes to develop his own 
will power wouid do well to ask himself the 
following questions: Can I see any change 


in myself? Am I getting stronger or weaker, 
and why? Do I enjoy my work as I really 
should? If not, why not? Do I dread “the 


ghost what ain’t”? In other words, am I ever 
the least bit reluctant about going to talk with 
people about their insurance problems? If so, 
why? Am I making the financial progress to 
which I am entitled, and why? Do I have any 
better undersanding of my general duties than 
I did one year ago? The agent’s answer to 
these questions should enable him to help re- 
discover himself. And after having once lo- 
cated the trouble he should not experience any 
difficulty in increasing his will power. 

I do not believe that will power is so much 
what some people regard as a “Gift” as I do 
that it is simply the result of intelligent de- 
velopment. Will power can be devcloped. I 
know this to he a fact and history verifies it. 
No agent who has “hackbone” would dare to 
doubt it, either, I believe. If will power cannot 
come as the result of proper development, and 
all people do not possess it, then the Creator 
has been partial in his creation, and no one 
would dare accuse Him of this. Will power is 
like everything else. We only get what we 
pay for, and the man who has the greatest 
amount has simply “put out” more. This is 
true in the financial realm. Our greatest men 
from a financial standpoint are those who have 
made the largest and safest and best invest- 
ments in men, money and mankind. We only 
reap what we sow. We should, therefore, be 
careful to so invest our lives that we may ex- 
pect the greatest returns. Only in that way 
can will power be developed to the point where 
every agent can see that he 
greatest opportunity. 


himself is his 


SELF-CONTROL 


The agent who expects to make a record 
of his debit that will be worth the imitation 
of others must learn a little about self-resist- 
A little study on this question has con- 
vinced me that the agent will not have as much 
to resist from the public with whom he deals 
as he will from himself. 


ance, 


He will find many 


THE SPEC TAIOR 


INDUSTRIAL 


times when something from some source within 
himself will tell him that he did not put forth 
as much effort as he should. That usually 
happens during the hot summer months, when 
he makes himself believe that he does not have 
to work as hard as he usually does, because of 
the vacation alibi and any number of other 
excuses. Debit men, learn how to resist your- 
selves, and then you will be in better position 
to resist any argument that the prospect and 
policyholder may bring forth. Every man’s 
greatest enemy or his greatest friend is him- 
self. It is the “Inner Man” that must be de- 
veloped if we would expect the greatest re- 
ward. The “Inner Man” can only be developed 
by the resistance of self. Learn to conquer 
your own inclinations and desires. 


“He Didn’t Know a Thing” 

Some years ago a man walked into a district 
office in Illinois and explained to the super- 
intendent that he was from a small town about 
twenty away, where no life insurance 
company operated. He said that he wanted to 
work there as an agent. 

The superintendent wasn’t very keen for the 
proposal, but he handed the applicant a rate 
book and some applications and told him to go 
to it. The suerintendent didn’t think it worth 
while to give him any further instructions, not 
expecting to hear any more from the budding 
agent. 

But the weeks ran into months, aid the new 
agent never reported any lapse. This most 
unusual condition caused the superintendent 
some uneasiness, so he called in the assistant 
and went over the situation with him. “This 
is too good to be true,” said the superintendent, 
“vou'd better go down there and look things 
over. Be tactful, but make sure that every- 
thing is all right.” 

So the assistant visited the new agent and 
found everything in apple-pie order. “But,” 
said the new man, “there’s one thing that wor- 
There’s a woman down here who 
What do you 


miles 


ries me. 
says she won't pay any more. 
do in a case like that?” 
“Do?” said the assistant. 
is ridiculous.” 
“T know,” said the agent, “but she says she 


“Why, the thing 


s9) 


won't pav. What am I to do? 

“Why, this is absurd,” said the assistant. 
‘She might as well say she won’t pay her rent 
or her grocery bill any more. Tell her it’s not 
allowed. Tell her that she has a written con- 
tract with the company by which she agrees to 
pav and that it’s against the law to break 
a contract.” 

The agent did as she was told and collected 
the money. 

Now here was an agent who got a fair start. 
He had a chance to take the business as he 
found it, but if he had reported weekly at the 
district office, what he wouldn’t have heard 


about lapses! 

If there were only some system to prevent 
pre-historic hangovers from being relayed from 
one agent to another, what an ideal occupation 
our business would be!—Western and South- 


ern Field News. 
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PRUDENTIAL NOTES 


Company Opens New District in 
Buffalo 





M. E. CONBOY IS SUPERINTENDENT 





Other Changes Announced—Portland, Ore., 
Has Division Number 12 

On Monday of this week the Prudential In- 
surance Company of America, Newark, opened 
a new district in Buffalo to be known as Buf- 
falo No. . The office is in the Ellicott Square 
Building and is in charge of Matthew E. Con- 
boy, who has accepted the superintendency. 

Mr. Conboy resides at 477 Best street, Buf- 
falo. He entered the company’s service on 
April 24, 1916, in the Buffalo No. 1 district 
and, on August 5, 1918, was promoted to be an 
assistant superintendent. On November 10, 
1923, he was transferred from Buffalo No. 1 
to Buffalo No. 3, where he has continued as an 
assistant superintendent. 

Edwin H. Scharadin, agent at Harrisburg 
No. 1, has augmented his record with a whole- 
sale policy. The contract was issued to a lo- 
cal motor concern. Agent Scharadin has been 
awarded merit buttons for the past two years 
and has succeeded in placing industrial policies 
in volumes sufficient to rank him as one of the 
promising men in the district, for he is still a 
young man and has had less than three years of 
insurance experience. Mr. Scharadin’s ordinary 
production is three-fourths on the monthly in- 
come plan. 


W. M. Locue AppornTeD 

The appointment of Webster M. Logue of 
Lewistown, Pa., to the superintendency at New 
Castle. Pa., has been followed by the promo- 
tion of David E. Wilson to the assistancv 
ranks at Lewistown. This office has in past 
vears been noted for its extraordinary volume 
of new business and has developed a number 
of men for promotion to the positions of as- 
sistant and superintendent. Agent Wilson is 
one of the stand-bys there, having had con- 
siderable experience and has always held a 
leading position among the producers. 

Charles Ritchie, assistant superintendent, for- 
merly of the New York No. 1 district, has been 
promoted to the superintendency of the New 
York No. 14 district. Superintendent Ritchie’s 
tenure of service with the company dates from 
October 9, 1907, when he enrolled as an agent 
in the New York No. 1 district. He was pro- 
moted to an assistancy on February 8, 1009, in 
the same district, in which capacity he served 
until his promotion to the superintendency of 
New York No. 14 district. 

Prudential progress and growth in the Great 
Northwest manifested itself in the opening re- 
cently of another district office in Portland, 
Ore., known as No. 2. In charge of the new 
district is Superintendent Russell W. Harri- 
son, promoted from the assistancy ranks of 
the Portland, Ore., district, where long, faith- 
ful and effective service won him deserved rec- 
ognition. 
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NOW READY 


HEALTH and ACCIDENT 
SALESMAN 


F’-As its name implies, this new book is a practical 
manual for the use of the field man. It is just what 
insurance companies and general agents have been 
seeking for themselves and their representatives. 
Agents and brokers individually will find that the 
material it contains will put money in their pockets. 

THE HEALTH AND ACCIDENT SALESMAN points out 
that the possibilities of insurance salesmanship as a 
career, outlines methods of selecting and approaching 
prospects, explains how to make and close the sale 
and shows how to render follow-up service to policy- 
holders. 

Health and accident insurance is a form of protec- 
tion that is constantly growing more important. The 
man who knows the product, understands the market 
and is able to use convincing arguments will succeed 
in selling it and will reap the reward in large com- 
missions. THE HEALTH AND ACCIDENT SALESMAN 
teaches you how to do this. The book is bound in 
handsome heavy cloth, pocket size, and costs only 





75 cents. Discounts for quantity orders. 
THE SPECTATOR COMPANY 
CHICAGO NEW YORK 














Field Annuals 


Insurance Directories 


for 


*Greater New York 
+New York State 
New Jersey 
Kentucky 


Tennessee 
North Carolina 
South Carolina 
Virginia 

Texas 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


P, 0. BOX 617 


LOUISVILLE, KY. 
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WILLIAM ALEXANDER’S 


LiFe 


5. 


EDUCATIONAL SERIES FOR 
LIFE UNDERWRITERS 
IN FIVE VOLUMES 


INSURANCE 


What Life Insurance Is and What It Does 


Practice may teach the agent how to sell insur- 
ance, but there are certain truths that cannot be 
gathered while doing field work. But they are 
essential to success. They are the foundation 
principles on which all sound life insurance rests, 
and which give it the ‘‘strength of the everlasting 
hills.’ This book explains these basic facts, 
They are essential to the successful salesman (1) 
because familiarity with them gives him unbound- 
ed courage, and (2) because they enable him to 
advocate his cause with convincing force. Price 
$1.50. 


How To Sell Insurance 


The chief aim of this book, as the title indicates, 
is to teach the inexperienced agent how to do his 
work, and build up a remunerative business. 
While it is intended primarily for the new agent, 
it embodies a great deal of instruction that ought 
to be of value to the agent of experience. It will 
also be useful to those who are engaged in the work 
of training inexperienced agents. Price $2.00. 


The Prosperous Agent 


This little book is for the guidance of experi- 
enced and inexperienced agents alike. It givesa 
catalogue of the characteristics—the mental 
equipment—of the successful business man; and 
tells how these qualifications can be utilized to the 
greatest advantage by the insurance salesman. 

The instrument with which the agent does the 
work is hisown mind. The material on which he 
uses this delicate instrument is the mind of another 
person. It is all important, therefore, that he 
should know exactly how to utilize his mental 
equipment. Price $1.50. 


The Art of Insurance Salesmanship 


This volume takes up the instruction of the 
agent where the second volume of this series stops. 
It contains more advanced instruction, and one of 
its aims is to stimulate the thought, fire the imagi- 
nation, broaden the vision, and thus increase the 
efficiency of life underwriters. Price $2.00. 


One Hundred Ways of Canvassing For Life 
Insurance 


This concluding volume describes many ways 
of soliciting life insurance and includes a number 
of canvassing plans contributed by experienced 
field men, with the author’s comments on these 


plans. Price $3.50. 
THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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SEMI-ANNUAL STATEMENTS 

A table showing the semi-annual statements 
of fire insurance companies in the United 
States shows a considerable increase in the 
yolume of business. Taking twelve of the 
leading companies for purposes of comparison, 
itis found that their paid-in premiums for the 
first six months of 1926 total $82,090,688. Com- 
paring these figures with total premiums for 
1925, the increase shown is about 7 per cent. 
The total losses for the twelve companies 
are $50,401,472 for the first half of 1926, thus 
indicating a loss ratio of 61.4 per cent. 


FORM FIRE PROTECTION 

More interesting data on the problem of fire 
insurance for farmers is supplied by the agri- 
cultural committee of the National Fire Waste 
Council, which is sponsored by the insurance 
department of the United States Chamber of 
Commerce. 

The committee’s investigation shows that 
farm fire losses for 1925 increased 65 per cent 
over the fire losses n 1920, the annual total be- 
ing in the neighborhood of $150,000. 

Lightning has in the past been the chief 
cause of farm fires, being responsible for 
13.5 per cent of the total. Defective chimneys 
and flues are next with 13 per cent and sparks 
on roofs have caused 7 per cent of the rural 
fires, 

In 1924 defective flues headed the list of 
fire causes being responsible for 14 per cent 
of the losses that year. Sparks on roofs in- 
creased to Io per cent. The conclusion is 
drawn from these percentages that maintenance 
has been neglected, old roofs have become a 
source of danger and chimneys and flues have 


| Tot been inspected and repaired. 


A campaign of education is being planned by 
the committee and the farmers will be given 
the benefit of the experience of the leading fire 
Prevention engineers of the country in doing 
Subcommittees are 


now being appointed to study various phases 
of the problem, 





EDITORIAL 


FIRE INSURANCE PREMIUMS IN NEW 
YORK CITY 

A table on another page of this issue show- 
ing the New York city fire premiums of com- 
panies receiving $100,000 or more of premiums 
during the first half of 1926 together with the 
premiums for the corresponding period in 1925 
shows a decided gain in this year’s figures. The 
sixty companies listed show total premiums of 
$13,416,250 for the first six months of 1926, 
as against a total of $12,944,114 for the corre- 
sponding figures in 1925. The business for 
1926, therefore, represents an increase of $472,- 
136 over that of 1925. Many other consider- 
able gains in New York city business were 
made by the Atlas, London; Great American, 
New York, and the Firemens, Newark, while 
the Automobile of Hartford, Sun Insurance 
Office, London, and the Queen, New York, 
show a slight falling off in their New York 
city premiums for 1926. In point of premiums 
received, it would seem, New York city busi- 
ness does not substantiate the dissatisfaction 
with the fire insurance business which has been 
so prevalent, but the loss ratios doubtless tell 
another story. 


UNIFORM HYDRANTS 
A certain suburb of Jacksonville Fla., re- 
cently arranged for adequate fire protection. 
There was a new fire house and pretty little 
red hydrants were properly located. Shortly 
afterwards a fire started; it spread from one 
house to another and began to grow out of 
the control of the local fire department. An 
emergency request was sent to Jacksonville and 
the fire engines from there mmediately re- 
sponded. But they might as well have not. 
They could not hook up with the new hydrants, 
because their hose threads were seven to the 
inch, while those of the suburb were nine to 
the inch. Real, live agents might well check 
up on possible similar conditions in their terri- 
tories. In this connection it is to be noted that 
Cincinnati recently decided to charge negligent 

citizens for the cost of fire fighting. 
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EARTHQUAKE INSURANCE 


On page 38 will be found a table recording 
premiums and losses for earthquake insurance 
in the United States in 19925. The increasing 
importance of this line is indicated by the fact 
that some one hundred and forty insurance com- 
panies were recorded in the writing of earth- 
quake insurance in 1925, as against an almost 
negligible number for the years previous to 
that. A survey of the results proves conclu- 
sively that earthquake insurance may be writ- 
ten without fear of undue losses. The table 
shows that the loss ratio for 1925 amounted 
to 32.49 per cent, a figure which though it 
compares most favorably with the correspond- 
ing ratio in other lines is much higher than 
the ratio for the previous ten years. These 
figures ought to impress insurance companies 
with the desirability of writing earthquake in- 
surance. A recent development in the scope 
of the business has been the discovery that 
business can be written in certain sections of 
the country which heretofore had been con- 
sidered unfruitful. Seismotic tremors which 
occurred frequently last year in New England, 
for example, calied up before residents of that 
section vivid memories of the San Francisco 
and Tokio catastrophes with the result that no 
small amount of earthquake insurance was writ- 
ten by energetic New England agents. 


Of the one hundred and forty insurance 
companies participating in the business, only 
six reported losses paid in excess of net pre- 
miums received. The companies reporting losses 
are the Columbia, Jersey City; the Insurance 
Company of North America, Philadelphia; 
North River, New York; Phoenix Assurance, 
London; the Royal Exchange, London, and the 
United Firemens, Philadelphia. The largest 
loss was sustained by the Insurance Company 
of North America. Total net premiums re- 
ceived were $2,114,683 and losses paid were 
$664,532. 


A supplementary table shows 1925 premiums 
and losses for golfers’ outfit transacted by two 
companies. The volume is not large. 
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AMERICAN GENERAL FIRE INSURANCE 
COMPANY 
Chicago, Ill. 

Cuicaco, Itt., August 23.—The American 
General Fire Insurance Company of Chicago 
is to retire from business and expects to make 
final arrangements for the reinsurance of its 
business this week. The company, which hag 
been active a little more than four years, was 
never very prosperous, doing more business its 
first year than in any year since. 





COSTAMIN INSURANCE COMPANY 
Columbia, S. C. 
Mutual Organizes Stock Reinsurance 
Company 

The Cotton States Mutual Insurance Com- 
pany of Columbia, S. C., will organize a stock 
insurance company to reinsure its excess lines. 
The stock company will be known as the 
Costamin Insurance Company and will have a 
subscribed capital stock of $50,000 and a sur- 
plus of like amount. 


EAST ROCKINGHAM AND PAGE INSUR- 
ANCE COMPANY 
Louray, Va. 
Elect Officers at Annual Meeting 

RicHmonp, Va., Aug. 21.—The following 
officers were re-clected at the annual meeting 
of the East Rockingham and Page Fire Insur- 
ance Company of Louray, Va., at the com- 
pany’s annual meeting held last week: Samuel 
L. Bateman, president; A. P. Yancey, vice- 
president, and Charles W. Louderback, secre- 
tary and treasurer. The company is a mutual, 
and its losses exceeded its premium income by 
$37.43 during the fiscal year just closed. Fires 
resulting from lightning increased the loss ratio 
to this unusual point. 


JEFFERSON INSURANCE 
Philadelphia, Pa. 
Bramsen Facilitates Liquidation 
Liquidation of the Jefferson Insurance Com- 
pany of Philadelphia, which was taken over by 
the Pennsylvania Insurance Department in 1921, 
is progressing nicely as a result of the efforts 
of Svend Bramson of Copenhagen, who was 
appointed special deputy insurance commis- 
sioner with authority to assist in liquidation. 
Mr. Bramsen, who is a Danish subject, col- 
lected $100,000 from Scandinavian creditors, 
which would have been difficult to recover In 

any other way. 


COMPANY 


A first distribution of 30 per cent was made 
to the creditors of the Jefferson in January of 
this year and the second 30 per cent distribu- 
tion is due soon, making a total of about $300,- 
ooo. A third distribution will follow at a later 
date. 


MUTUAL FIRE INSURANCE 
COMPANY 

Baltimore, Md. 

Receivers Winding Up Affairs 

Arthur M. Siegk, actuary of the Maryland 
Insurance Department, and J. Morfit Mullen, 
have been appointed receivers of the defunct 
Federal Mutual Fire Insurance Company of 
Baltimore, and will soon take steps to close up 
the company’s affairs. The Maryland Court 
of Appeals has recently handed down a deci- 
sion empowering the receivers to sue for re- 
covery of certain funds. 

Most of the policies which the company is- 
sued were on dwellings and contents, and while 
the majority of the claims in Baltimore and 
Maryland have been collected, the receivers 
intend to sue all those who do not pay promptly. 

The Federal Mutual Fire was originally the 
Distillers Mutual and enjoyed prosperity up 
until the enactment of the Volstead Act. The 
company attempted to carry on in straight fire 
lines but business declined gradually and in 
December, 1924, it went into the hands of a 
receiver. 


FEDERAL 


LIBERTY MARINE INSURANCE 
COMPANY 
New York, N. Y. 
Liquidation Reports Filed 

Two reports on the liquidation of the Lib- 
ety Marine Insurance Company and the North 
Atlantic Insurance Company respectively, both 
of New York and formerly under the control 
of Christopher Hanneveg of Christiana, Nor- 
way, were filed recently by James A. Beha, 
Superintendent of Insurance. The reports are 
a testimony to the economical and efficient sys- 
tem of liquidation which is practiced by the 
New York State Department. 

The reports, the second to be filed, recom- 
mend the immediate payment of a second divi- 
dend of 33% per cent, a first dividend of 30 
per cent having recently been paid. A _ third 
dividend, the exact date of which cannot be 
stated at this time because of the uncertainty 
of collection of salvage claims and claims 
against the German and Austrian governments, 
will be paid in the near future. 

Deputy Clarence C. Fowler’s reports show 
that out of 11,623 claims presented, all but five 
have been settled and compromised without liti- 
gation. 9262 claims allowed by the 
liquidator without trial and 1062 were dis- 
allowed, most of the latter being claims of 
Scandanavian insurance companies for rein- 
surance losses and premiums on business alleged 
to have been done in foreign countries for the 
account of the two companies, but of which 
their home office has no record. Claims of 
such nature amounted to 1,966,089 and were all 
successfully disallowed or settled by the 
liquidator with substantial reductions in the 
amounts claimed. 


were 


The total amount of the claims presented was 
$4,550,011, the aggregate amount of claims 
allowed, $1,645,216; the suspended and unde. 
termined, $25,321. The total reduction made 
in fixing the debts from the amount claimed 
was $2,870,474. Because of the economical 
methods employed in the process of liquidation, 
the assets of the companies increased consider. 
ably. The increase for the Liberty Marine 
Insurance Company was $117,676, and for the 
North Atlantic Insurance Company $126,545, 


MILWAUKEE MECHANICS INSURANCE 
COMPANY 
Milwaukee, Wis. 

Report on Examination Shows Gains 

A report on the examination of the Milwau- 
kee Mechanics Insurance Company by the Wis- 
consin Insurance Department, as of July 1, 
1926, shows a good increase for the first half 
of the current year. 

Total assets are $11,872,015, which represents 
an increase of $1,476,905 since January 1 of 
this year. The unearned premium reserve is 
6,058,816, increase, $392,619; surplus to policy- 
holders, $4,986,129, increase, $1,277,135; capi- 
tal stock, $2,000,000, increase, $750,000; net 
surplus, $2,956,129, increase, $527,135. During 
the half year the stockholders paid in $750,000 
to capital account and $375,000 to surplus. 

The report commended the company on its 
soundness and security, the efficiency in man- 
agement and accounting, the excellence of its 
underwriting policy and fairness to policyhold- 
ers. 


MOSCOW FIRE INSURANCE COMPANY 
Russia 
Affairs Aired in British Courts 

Recent litigation in British courts concerning 
the Moscow Fire Insurance Company and the 
Russian Lloyd’s is reported in the Policyholder 
of Manchester as follows: 

An application for the compulsory winding 
up of these companies was presented in the 
Chancery Court by L. Sinclair and others, and 
the matter was adjourned for a fortnight. 
Counsel pointed out to Justice Roche that the 
position was precisely the same in the case 0! 
these companies as it was in the case of the 
First Russian, which was recently before his 
lordship, but added that a notice had been sent 
to him that a committee of various insurance 
people was considering the position of these 
two companies and similar concerns, and until 
he heard the result of the consultation there 
was no desire to press the matter. The judge 
remarked that he presumed the object 0! 
the order was really to collect moneys due to 
the company, and counsel agreed, but stated 
that a number of companies were both debtors 
and creditors of the concerns. It was finally 
agreed that the matter should stand over for 
fourteen days. ; 

The Fire Insurance Bulletin has not, as yes 
been informed of the final disposition of the 


case. 
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NATIONAL GUARANTY FIRE INSUR- 
ANCE COMPANY 


Report Shows Increase in Capital 
The National Guaranty Fire Insurance Com- 
pany of Newark, N. J, 
ase of its paid-in capital and surplus, cer- 


announces another in- 
cre 
tifed by the New Jersey Department of Bank- 
ing and Insurance after examination of the 
company’s books, as of June 30, 1926. 

The examination shows the cash capital of 
the company amounts to $367,250, and the cash 
The total surplus to pol- 
jeyholders is thus $574,040. The capital will 
be further increased through the sale of stock 
which is now proceeding, up to 


surplus is $206,700. 


to the public, 
the anount of $2,000,000 capital authorized by 
the company’s charter. The total assets as of 
June 30, 1926, amount to $638,116, 
{402,075 invested in bonds, of 
is in Liberty bonds. 
ported as $100,674. 
The loss ratio on a ,paid basis, as shown by 
areport of the State department examiner, is 


including 
$255,406 
The cash in banks is re- 


which 


only 2 per cent cf the premium income. 
is now extending its business 
and has been licensed recently 
Maryland and Massachusetts. 


The company 
to other States, 
in Illinois, 





CONSOLIDATED ASSURANCE COM- 
PANY, LTD. 


London, England 


Examination of Consolidated Assurance 

Company, Ltd., of London, England, by 

the New York Insurance Department as of 
June 30, 1926—Filed August 4, 1926 


History 
The Consolidated Assurance Company, Ltd., 
of London, England, was incorporated under 
the laws of the Kingdom of Great Britain on 
December 18, 1903. A United States Branch 
was established in February, 1920. 


Management 

The United States managers are Hagedorn 
& Co.., 60 Beaver street, New York, acting 
wider appointment effective as of January I, 
1926. 
Previously the United States Branch had 
ben managed as follows: Cecil F. Shallcross, 
ating during admission proceedings; Henry L. 
Rosenfeld, February 1 1920-April, 1922; William 
Hare, April 1, 1922- -January 1, 1926. 

The Bankes Trust Company, 16 Wall street, 
New York, is the United States trustee. 


Scope of Operations 
The United States Branch has confined itself 
to fire reinsurance, under contract, of author- 
ized companies and on June 30, 1926, had in 
force contracts with the following: 


Nowra British AND AFFILIATED COMPANIES 
United States Branch, North British and 
Mercantile Insurance Company, Itd..; Mercan- 
tile Insurance Company of America; ‘the Com- 
nonwealth Insurance Company of New York; 
the Pennsylvania Fire Insurance Company. 


ComMMEeERcrIAL UNION AND AFFILIATED 
COMPANIES 
United States Branch, Commercial Union 
Assurance Company, Ltd.; United States 


Branch, the Palatine Insurance Company, Ltd.; 
United States Eranch, Union Assurance So- 
Ltd.; the Commercial Union Fire Insur- 
ance Company of New California 


Insurance Company. 


ciety, 
York; the 


ASSURANCE AND AFFILIATED 
COMPANIES 

3ranch London Assurance; 
Fire and Marine Insurance 


LONDON 


United States 
the Manhattan 
Company. 

Notice of cancellation of the foregoing con- 
tracts has been served on the Consolidated As- 
surance Company, Ltd., as of June 30, 1926. 

Financial Condition 

The books of account of the United States 
Branch of the company were not closed as of 
June 30, 1926, at the date of this examination 
and has been necessary for the purpose of this 
report to prepare a financial statement on an 
approximate basis so far as items other than 


securities and cash are concerned. 








The following statement reflects the assets 
and liabilities as of June 30, 1926: 
ASSETS 
Market value of securities on deposit: 
INCU? “NORE. 'o sd ainewas ener ns $231,469 
CHAE csoncweednaoncswtaces 102,875 $ 334,344 
Market value of securities in possession 
OE Oe PENIOGS 0 Cccc ue acemec nase 1,506,963 
Cash in bank (U. S. Manager a/c)...... 21,393 
Gross balances due from ceding companies 7,285 
Accrued interest on securities.......... 22,123 
Balance due from U. S. Branch, La 
Cubana Compania Nacional de Seguros 
CRFERICO) cesceeeae amiccececiandeered cas 787 
FORGE: AGRO odes cwlctweoeieetates $1,892,895 
LIABILITIES 
Otuatandision ldgsee ness ce ccccwsevaes $ 298,546 
Unearned premium reserve............. 1,292,500 
Gross balances due to ceding companies. . 34,433 
Over-riding commissions accrued........ 4,000 
Expenses and taxes accrued............. 1,000 
“WOtad:: HaNGee a 5A eweslectemeeals $1,630,479 
Stattitoty GegGsit © se. cccceeece $200,000 
SUBDIR aacwancuewiewueuewesn 62,4 
Surplus to treatyholders............cce. 262,416 
ROE cakeutsdectegoacesvewdeewice $1,892,895 


Verification of Assets and Determination 
of Liabilities 

The securities in the possession of the United 
States Trustee were examined on July 21, 1926, 
in the vaults of the Bankers Trust Company, 
16 Wall street, New York, N. Y. Those on 
deposit with the States of New York and 
Ohio were verified by means of certificates ob- 
tained from the proper officials of such States. 

Attached hereto as Exhibit “A,” is a sched- 
ule showing the securities owned together with 
a full description thereof. 

The cash in bank consists of an account in 
the Bankers Trust Co., New York, N. Y., un- 
der the control of the United States managers. 
In verification of such account, a certificate 
was obtained from the Bankers Trust Com- 
pany. 

The liabilities charged in the foregoing finan- 
cial statement were established through an in- 


aie 
I/ 


vestigation conducted in the office of the United 
States managers and in the offices of the vari- 
ous companies ceding business to the United 
States Branch of the Consolidated Assurance 
Company, Ltd. 


Home Office Affairs 


Due to heavy losses suffered by the home 
office of the Consolidated Assurance Company, 
Ltd., in the marine business during the past 
few years its paid-up capital according to 
press reports of the annual meeting of the 
stockholders held in London on July 5, 1926, 
has been practically wiped out. 

In an effort to reestablish itself the company 
has called upon its stockholders to make a 
further contribution on their subscription to 
the capital stock. 

To further such rehabilitation the home of- 
fice cabled to its United States managers un- 
der dates of July 13, 1926, and July 16, 1926, 
that the United States ceding companies had 
agreed to portfolio cancellation as of June 
30, 1926, and instructed the United States 
managers to settle with the United States 
Branches of the Commercial Union Assurance 


Company, Ltd. and the North British and 
Mercantile Insurance Company, Ltd. and 


their affiliated companies on the basis of the 
gross unearned premiums of the business rep- 
resented by such portfolio cancellation. 

Under date of July 20, 19226, formal request 
was made by the United States managers upon 
the Superintendent of Insurance for consent 
to the release of trustee funds to the extent of 
$1,200,000.00, which amount was necessary to 
finance the portfolio cancellation of the con- 
tracts in force on June 30, 1926. The Super- 
intendent of Insurance under date of July 22, 
1926, declined to comply with the United 
States manager’s request suggesting that a set- 
tlement of the unearned premium obligation 
should be on a net basis. 

Assuming that the company’s United States 
Branch business in its entirety will be canceled 
on the customary net basis with a return pay- 
ment of commission, provision will have to be 
made for the eventual payment by the company 
of a Federal income tax which is estimated at 
the sum of $25,000.00. 

Attached hereto as Exhibit “B” is a supple- 
mentary statement reflecting what the finan- 
cial condition of the United States Branch on 
June 30, 1926, would be if the contracts in 
force be canceled on a net basis and with due 
provision being made for the consequent Fed- 
eral income tax liability before referred to. 

Respectfully submitted, 
Cuartes E. Ryan, Examiner. 


Exhibit ‘A” 


Unitep States BRANCH 


Tue Consormatep AssuRANCE Co., LrtD. 

Market Market 

Description Value Value 
United States of America 2nd 

Liberty Loan 4%4’s, 1942... $ 59,387 $ 61,011 
United States of America 8rd 

Liberty Loan 414’s, 1928... 116,753 120,673 
United States of America 4th 

Liberty Loan 414’s, 1938... 647,666 732,110 
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United States of America Treas- 








ury Bonds 4%4’s, 1952..... 189,312 205,616 
United Kingdom of Gt. Britain 
5%’ eS GA are eee 165,684 173,250 
United Kingdom of Gt. Britain 
Conversion Loan 3%4’s, 1961 *26,720 30,610 
Baltimore & Ohio R. R. Co. 
ist Mive. 8’s, 1048.....0... 24,625 25,781 
Burlington, Cedar Rapids & 
Northern Ist Mtge. 5’s, 1934 25,126 25,250 
Central Pacific 1st Refunding 
EMMED) isco acrsterareso-ss oae 22,313 22,781 
Chicago, Burlington & Quincy 
General 4’s, 1958.......... 45,500 46,125 
Chicago, Burlington & Quincy 
1st Refunding 5’s, 1971. 24,250 26,500 
Chicago & Western Indiana 
R. R. Co. 1st Mtge.—Ref. 
RUS GuGiexacoresbickG bakeas 14,550 15,600 
Chicago & Northwestern Ry. 
Co. General Mtge. 3814's, 
WE cess hivatwreresrisis 18,956 19,250 
Cincinnati, Indianapolis & St. 
Louis & hicago, General 
ae i Ce |, ee ee 23,500 23,500 
Great Northern Railway Co. 
Se Se i ae reeen 24,125 26,875 
Illinois Central R. R. Co. 
oo re eae nee 35,416 89,725 
Kansas City & Southern 1st 
meme) Bia, 3060... kckoees. 17,988 18,344 
Oregon R. R. & Navigation Co. 
ree es 45,500 45,500 
Pennsylvania Railroad Co 
_6%’s, i Err ae 119,475 129,806 
New York City Corporate 
petOCK 05576, 1971 ...o.. 250-000 52,656 53,000 
CS ee eee $1,699,451 $1,841,307 
* Par value $8400. 
Exhibit “B”’ 
Unitep States BRANCH 
ConsoL1pATED AssuRANCE Co., Ltp. 
FinanciaL ConpITION 
JUNE 380, 1926 
(AFTER CANCELLATION OF CONTRACTS) 
ASSETS 
Market value of securities.............. $1,841,307 
ee ee 21,893 
Gross bal., due from ceding companies... 7,285 
Accrued interest on securities.......... 22,128 
Balance due from U. S. Branch, La 
Cubana Compania Nacional De Seguros 
DUDRE DOR vio ocak wasn eulswaebaow ence ers 787 
ERT CPN oa cicewio be Semwisrnpeecs $1,892,895 
LIABILITIES 
RON OREO oiscinc bcm own weess Keune $ 298,546 
Unearned premium reserve (net)....... 903,292 
Gross bal. due to ceding companies..... 34,433 
Over-riding commissions accrued........ 4,000 
Expenses and taxes accrued............ 1,000 
Federal income tax payable (estimated).. 25,000 
Ste TANS Oso so orieccenss ewes $1,266,271 
Statutory deposit ............ $200,000 
MMB oe na cen aseeas 426,624 
Surplus to treatyholders......... atte 626,624 
BE rete Seta abba reseaee $1,892,895 
Earthquake Insurance in 1925 
Net Losses 
Name and Location of Company Premiums Paid 
Agricultural, Watertown ...... $16,588 ...... 
Aibang,; Bany o00essessse0s 5,585 $537 
Allemannia Fire, Pittsburgh.... 17,811 eee ee 
Alliance, Philadelphia ....... ‘. EOSUO © seaese 
American Alliance, N. Y....... 11,867 1,242 
American, Newark ........... 88,632 266 
American Central, St. Louis TEOCO. didcsce 
American Eagle, N. Y......... 11,083 $34 
American Equitable, N. Y.. at |S ee 
American National, Columbus. . 4,710 307 
American Reserve, N. Y....... 19,734 2,253 
American Union, N. Y......... S sexes 
et. Sy a pen 2,999 er 
Atlas Assurance, London...... 16,069 1,074 
Ripon Mire WN. Wissccecsascs 2 snewae 
Baltica, Copenhagen .......... CAEP. soba 


Name and Location of Company 


Baltimore American, N. Y.... 
HOstOn:, FSOBEOM: 4s <.6:010 5.000 v:0.6'% 
British America, Toronto...... 
3ritish General, London....... 
California, San  Francisco..... 
Camden Fire, Camden......... 
Century, ark ita 
Chicago F. & Chicago Kee ES 
City of New York, : 
Columbia, Jersey City aXe correla 
Columbia, Dayton 
Commercial Union, N. Y..... ae 
Commercial Union, London.... 
Commonwealth, 3 
Connecticut, Hartford 
Consolidated Assurance, 
Delaware, N. Y. 
Dubuque F. & M., 
Eagle Fire, N. Y. 
Eagle, Star & Brit. Doms., London 
Employers Fire, Boston........ 
Equitable F. & M., Providence. 
Federal Union, Chicago... 
Fidelity-Phenix, sg 
Firemans Fund, San Francisco. 
Fire Reassurance, N. 
First American, N. 
Franklin Fire, Philadelphia.. 
Franklin National, N. Y 

Globe & Rutgers, Ae. ears 
Great American, N. Y........ 
Hamilton Bane, Ne Yes. cc:sscce 
Hampton Roads F. & M........ 
Hanover. Fire, IN. Nice csc cive%e 
Home, New 
Home F. & M., 
Hudson, N. 
Imperial Assur., 
Importers & Exporters, N. Y.. 


London 


San Francisco. 


Insurance Co. of N. A., Phila. 
International, DN. Vi ss2ss00s.0: 
Inter-Ocean Reins., Cedar Rapids 
Jupiter General, Bombay...... 
Knickerbocker, Sp. AAR Aer 
Law Union & Rock, London. 

Liberty Bell, oO SAGE 
Lincoln Fire, be Muinewiesasclen © 
Liverpool & L. & oe Liverpool 


London & Lancashire, London.. 
London Assurance, London.... 
Manhattan F. & M., N. Y...... 
Massachusetts F. & M., 
Mechanics & Traders, N. Orleans 
Mercantile, 2.4 


Merchants Fire, N. Y......cce. 
Merchants Fire, Denver....... 
Merchants, Providence ........ 
Mercury, St. Pathos <ciccccics 
Michigan Millers, Lansing..... 
Millers National, Chicago...... 
Milwaukee Mechanics, Milwaukee 
National Fire, Hartford.... 

National. Liberty, N.Y ic0<:00 
National Reserve, Dubuque.... 
Newark Fire, Newark........ ; 
New England, Pittsfield........ 
New India, Bombay........... 
New York Fire, N.o Yeccccccices 
New York State Fire, Albany.. 
New Zealand, Auckland....... 
Nippon Fire, Tokio. .i.s::< 00000 
North Brit. & Merc., London.. 


North Carolina Home, = 
Northern Assurance, London. 
ort: River, Wes Y vicsints.00e 09:0 
Northwestern Natl., Milwaukee 
Norwich Union, Norwich 
Orient, Hartford 
Osaka F. & M., 
Old Colony, Boston............ 
Palatine. London 
Pennsylvania Fire, 
Peoples Fire, Frederick....... 
Peoples National, Phila........ 
Philadelphia F. & M., Phila.... 
Pheenix Assurance, London..... 
Potomac, Washington ......... 
Presidential F. & M., Chicago... 
Prudential Ins. Co. of Gt. 
eG IN se sav oles oe sis teistaterove 


Pepe, IN ee oi is ao ects otelewctems 
Reins. Co. Salamandra, Copen- 
ee SRE en nae eres 
Republic Fire, Pittsburgh...... 
Rhode Island, Providence..... 
PRCT oe nse vie cleie's Sere 0.0% 
RoSgin. TIATHOCE. osc cnscweewse 
Royal Exchange, London..... ; 
Rovel, EsvetpOol | 6oicc.000ccew's-e 
Sakernatd, ING Nesouie's a -eice'0 
St. Paul F. & M., St. Paul. 
Scottish Union & Natl., Edin- 
REET < See Aievsi loko sis are Gatos 6 
Security, New Haven.......... 
Skandia, SeOCkMOuM  ..< .sc0c006s 
Skandinavia, Copenhagen ..... 
Southern Home, Charleston.... 
Springfield F. & M., St. Paul.. 
QMIGEEG. GING Nisieie.ans-0 016s 6s,c1e's 
es ee I lorie can ta saris clove einiavalore 
SUG, BAWCENOON eee o's .e)s.c.sa9 sys 


Net 
Premiums 


6, 608 
51,351 
154,153 
23,125 
13,283 

8,793 

8,433 


1,303 
3,768 
2,245 
4,664 
31,672 
20,827 
13,669 
7,402 
1,155 
5,362 
706 
4,210 
10,012 
1,551 
8,294 
2,535 
11,175 
34,692 
8,284 
20,031 
2,995 
1,129 
551 
19,525 
9,272 
510 
7,834 
17,655 
15,411 
2,758 
526 


4,416 
24,147 


22,898 
4,393 
1,751 

11,746 

78,144 

13,434 

30,498 

108 

16,160 


24,708 
17,543 
51 
2,247 
464 
38,248 
3,260 
6,556 
425 


10,253 
1,042 


7,287 
25,640 
10,253 








; Net Ley 
Name and Location of Company Premiums Pai 
Stuyvesant, Ni Weis. sccaceee 7,536 
Swiss Reinsurance, Zurich..... 24,562 
Tokio FF. -& Mi, TOO <<<. 6.0050: 2,316 
Wrion,, Tendon. 2s..5scuncasieccae 13,489 
Union & Phenix, Espanol..... 10,168 °° 
Union Ins, Soc., Canton....... 7,977 20% 
United Firemens, Phila........ 8,695 12.8 

Jnited States Fire, N. Y...... 67,417 ry 
United States Merchants & Ship- ae 
pers, SS ecsei el saat cies avararere 11,423 rT 
Urbaine, Paris ........... R 21,425 
Victory, Philadelphia ....... a 5,997. 1" 
Westchester, N. Y...s.sceceee 19,078 "bp, 
Western Assur., Toronto...... 21,644 2.718 
World Auxiliary, TGntonis:.<ce 3 ‘i 
World F. & M., Hartford..... 7,305 | 
Yorkshire, York ..scccceceeee 25,984 14 44p 
. nes 
Rotel ccsoscns Mahone +++ $2,114,683 $644 59 
E068 TAHO secccscicwcsvies (ORekOen 


Golfers’ Outfit Insurance in 1925 





Wggle. Wire, Ne Woes ci: se:carecciere ae es 
Norwich Union, Norwich..... : 4,332 $508 
=. 

CORAL, © Sie onaraieccsislecele wart states $4,423 $508 


LOSS TANGO cicecccsecesee. Wiese 


FIRE INSURANCE PREMIUMS IN NEW 
YORK CITY 


Below are presented New York city fire pre. 
miums (Manhattan and the Bronx) of comp. 
nies receiving $:00,000 or more of premiums 
during the first half of 1926, together with the 


premiums for the corresponding period in 1925: 


Name and Location of Company 1926 1995 
FEDS. TIRCEOER o siovisncieis.ceeciee ee 348,070 348,311 
Agricultural, Watertown ......... 108,362 115,840 
Alliance, Philadelphia. ...:06.00:0.0:00 139,875 105,970 
American Alliance, N. Y........- 116,741 119,520 
American Equitable, N. Y........ 220,899 216,499 
American, Newarlt ..0scs0ccceses 181,322 169,286 
American Eagle, N.Y... 0c6cceces 190,615 178,700 
PtlaG. TGQ, i560 5::5: 0c vinie-o'eeiets + 100,825 44,749 
Atitomobile, Hartford ...:0.06:0:00 a0: 251,624 483,438 
PROStOR:. ESGBIOM: coc uo ¢o-sis ne ccetelens tec 115,122 98,482 
PRUE, is. Win. asniesarclard waiaies aieincvtece 103,578 75,607 
City: of New “York, Ni Miccccscas 245,672 215,104 
Concordia, Milwaukee ........... 152,304 144,388 
Commercial Union, London....... 342,245 314,99 
Continental, New York........... 499,463 536,681 
Fidelity-Phnenix, Ns. Yisccwssecces 295,178 255,721 
Firemans Fund, San Francisco.... 115,275 109,812 
Fire Association, Philadelphia.... 202,035 162,368 
Firemens, Newark  .6.0200s0020s 160,618 99,810 
Franklin, Philadelphia ........... 154,089 139,673 
Slope & Myteers. Ni Viecsic cece ess 414,427 408,010 
Great: American, IN. Yi. 60 esccces 719,001 592,000 
Glans Falls, Glens Falls.......... 114,560 110,141 
Hanover, New Votik..< ..6s<.c0<es« 123,582 127,211 
Hartford Fire, Hartford.......... 221,801 204,80 
Home, (Neg Meek ac. cccvrcticscwnsde.s 931,296 834,164 
Importers & Exporters, N. Y.... 128,063 69,15 
Ins: Co.:-of N._A.,  Phila....<..«. S81;1465 368,759 
Knickerbocker:. DV. Mois ccncescce 133,792 129,809 
Law Union & Rock, London...... 100,154 103,075 
Lic. & Lon. & Globe, Liverpool.. 445,405 486,672 
London Assurance, London....... 148,182 148,348 
London & Lancashire, London.... 294,496 240,340 
Merchants, Ne \accsncdoen or acs cs 133,468 122,469 
Milwaukee Mechanics, Milwaukee. 104,807 106,83 
National, Hlaxvttot. .-sisresisie acs ase 263,127 261,010 
Wational Tshesty, IN. Yi. .e.sccs0s 171.202 200,809 
Newark Fire, Newark..........6. 126,925 143,391 
Niagara, INew YOtkK. << .0.c<sacees 234,976 236,881 
North British & Merc., London.. 323,567 313,01! 
Worthern, LondOn: 6 s<-cedcensscas 112,924 122,94 
Norwich Union, Norwich........ 113,598 109,231 
Palatine, LQUGOR? 2665 scks-ccwosaes 103,293 84,561 
INGHEN RLUGTS INS Moccces.arerhosie sioaieiece 436,622 451,690 
Orient: TIATHGYd oxic csécieoscienee 107,693 99,528 
Pennsylvania, Phila, <ei6scs0:0<.0:0 126,078 120,78 
Philadelphia F. & M., Phila....... 156,924 140,568 
Pheenix, Hartford .....cccescsece 155,641 135,54 
PRCHIS, “LONGOM: 6-s-6-<.a:c ocataciscarees 252,937 249,408 
Providence Washington, Prov 114,439 105,082 
QOueoh,. “Neor Vorles .i65c500 os0 ccc 145,293 161,59 
Raval, alagerpaol ..s.ssnececere wentee 444,071 466,88 
St. Paul F. & M., ‘St. Panl........ 170,228 122,39 
Springfield F. & ae Springfield... 137,455 117,088 
MbteyGesatit.. WIN Oiisieisisc.fais-ae aiesne om 114,653 76,14 
Sun Insurance on London..... 217,676 226,136 
Travelers Fire, Hartford......... 151,889 «++ A 
Unies. hongon- ans oocas acres 115,542 183,06? 
United States: No Wie ci:0%.0 cccleniciwr 512,084 466,80 
Westchester. (Ns Wiss6 oo 5s:004%000800 169,952 141,914 
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6 1925 


348,311 
115,840 
875 105,970 
119,520 
216,499 
169,286 
178,700 
44,749 
483,488 
122 98,432 
75,607 
215,104 
144,388 
314,994 
536,681 
255,721 
109,812 
162,368 
99,810 
139,673 
408,010 
592,000 
110,141 
127,211 
204,805 
834, 16¢ 
69,154 
368,759 
129,809 
108,075 
486,672 
148,348 
240,340 
122,469 
106,853 
261,910 
200,899 
143,391 
236,881 
567 $18,077 
129,946 
109,281 
94,561 
451,639 
99,528 
120,78 
140,568 
135,594 
949,408 
105,992 
161,52 
466,848 
122,887 
117,98 
76,14 
376 226,138 


193,969 
466,807 
52 141,914 
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JULIUS F. VAN RIPER DEAD 
Had Served Norwich Union Over Forty 
Years 
Julius F. Van Riper died last Saturday at 
Long Island College Hospital, New York, fol- 
lowing a major operation. Mr. Van Riper was 
hranch secretary of the Norwich Union Fire 
of the Fagle 
The 


Insurance Society and secretary 
Fire Insurance Company of New York. 
funeral was held Tuesday afternoon at the 
Congregational Church, Westfield, N. J. 

Mr. Van Riper underwent another serious 
operation earlier in the year, which kept him 
out of the office for several months, but, upon 
his return, he commented on how well he was 
feeling and this second operation for gall stones 
came as a distinct shock to his many friends. 

orn in New York city, January 10, 186s, 

Van Riper was educated in the public 
schools and 1878 entered a law office. In 
1879, he became associated with Henry Villard 
in the Oregon Railway & Navigation Company, 
remaining with him until 1885, when he joined 
the Norwich Union Fire, working in the un- 
derwriting department until 1893, when he was 
appointed assistant branch secretary and later, 
in 1907, secretary. Until Mrs. Van 
Riper’s death a few years ago, his home had 
been in Westfield, Ni. J., where he was active 
and keenly interested in all local activities, but 
since her death he had made his home at the 
New York. 
Mr. Van Riper was probably one of the best 
He was a 
patron of the arts and was well known, too, 
for his gift as a public speaker. He was a 
member of the Drug & Chemical Club and of 
the Holland Society of New York. For some 
years he served on the executive committee of 
the Insurance of New 
vas chairman of the committee on the water 
supply and fire department of the New York 
Board of Fire Underwriters, and had served 
on numerous other committees of the National 
Board and of the National Automobile Under- 
writers Conference. 


branch 


Lotos Club in 


liked men in fire insurance circles. 


Scciety York, also he 





LIBERTY MARINE, NEW YORK, NORTH 
ATLANTIC, NEW YORK 

Liquidation Reports Winding Up Affairs 
As reported in last week’s issue of THe 
Spectator, a first dividend of 30 per cent has 
hen paid the 11,623 claimants in the joint 
liquidation of the Liberty Marine Insurance 
Company and the North Atlantic Insurance 
Company and a dividend of 33% per 
ent has been recommended in the final reports 
fled last week by James A. Beha, Superinten- 
ent of the New York State Insurance De- 
partment, with the New York county clerk. 
These two companies were formerly con- 
trolled by Christopher Hannevig of Christiania, 
Norway, and had their offices in this country 
° 56 Beaver street, New York. <A total of 
$50,484 is to be distributed among the claim- 
ints. The first dividend of 30 per cent, which 
carried a distribution of $478,225, together with 
his second dividend, will make a total of $1,- 
028708 paid to policyholders. 
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STATEMENTS OF FIRE INSURANCE 


PANIES 


Premiums Low Paid 


Surplus 


Surplus 








: Assets Assets to Policy- to Policy- First Six Months 
Name and Location of Capital July 1, Jan 1, holders holders Months First Six 
—_ Paid-up 1926 1926 July 1 Jan. 1 1926 1926 

Aetna, Hartfor ; 5,000,000 48,277,216 17 ; ss 1,391 16,898,683 14,930,193 7,920,697 
Agricultural, W: atertown. 1,000,000 9,760,444 4s 3,406,709 2,847,721 LA vmigtas 
Ame rican, New ee 3,500,000 24'063,980 7,289,260 7,221,369 ,716,999 
American Alliance, N.Y. 2,000,000 7,414,440 5,278,236 845,775 391,106 
Central, Baltimore. ..... 1,000,000 3,598,216 3. 488,226 2,311,951 411,668 175,927 
Detroit Nat’l, Detroit . 200,000 558,600 571,152 ¢ 385,567 53,883 39,449 
Federal Union, Chicz ago. ‘ 1,000,000 2,197,532 2,159 647 i, 297, ,o87 1,289,560 410,952 227,905 
Fireman’s Fd., San Fran. . 5,000,000 30,610,544 30,191,341 10,355,262 12,727,591 10,663,863 5,894,537 
Great American, N.Y... 12,500,000 51,755,816 50,774,002 29,064,362 29,041,281 10,140,164 5 ‘422 927 
Haaover, New York. aa 1,500,000 10,333,884 10, 289, 273 4,590,137 4,585,210 2,526,302 1,274,930 
Home F. & M., San Fran.. 1,000,000 5,190,949 2,512,620 2,589,780 1,302,827 oy 2 195 
Imp, & Expt., N.Y..... ¢1,000,000 4,087,670 1,751,533 1,311,360 1,478,260 75 
Liv. & Lon, & ees. acweeues 19,570,095 4,953,897 5,094,476 6,575,160 3 O12 2 "885 ) 
Mass, F, & M., Boston... 500,000 1,892,280 I, 355, 584 1,288,154 218,075 92,276 
Miss, Fire, Jackson...... 175,000 530,679 377 7,273 353,497 58,159 96,525 
Nat. Reserve, Dubuque... 500,000 2,358,206 1,028,124 1,008,247 588,213 231,914 
New Bruns., New Bruns. 300,000 1,458,517 1,500,556 451,817 500,895 453,175 273,480 
North River, N. Y...... 2,000,000 16,555,589 16,949,742 5,495, 931 5,801,653 5,22 29° 349 3,323,137 
Pacific, New York. 1,000,000 4,977,449 4, 796, 784 1 945, 064 2,025,886 1'658°542 908,944 
Palmetto, Sumter. 500,000 1,184,671 742,921 748,339 205,985 105,874 
Richmond, New Vork. 500,000 2,537,702 1,000,979 568,13 747,748 452,963 
Royal E xch, Es -neoneues 5,116,752 1,747,334 1,816,414 1,506,985 920,144 
Savannah Fire, Savannah 200,000 661,169 307,781 292,090 220,835 88,066 
Sentinel Fire, Springfield. 500,000 ‘1,149,518 1,038,749 1,015,913 77,212 42,383 
South. Home, Charleston. 500,000 1 440, 144 652,123 671,440 571,776 343,970 
Springfield F. & M., Spfld 3,500,000 26,625,611 10,671,180 10,192,360 7,967,834 4,183,637 
Star, New York......... 1,000,000 4,744,872 4,846,802 2,075,509 2,161,265 1,210,041 691,157 
Yang-Tsze, Shanghai.... ........ 883,260 806,714 618,054 557, 891 76,897 33,198 


c Capital increased $300,000 in 1926. 


Nebraska Hail Business Loss 

OmaHwa, Nes., Aug. 20—The State hail 
surance fund in Nebraska wrote less hail in- 
business this year than last year, ac- 
to figures given out at Lincoln, Neb. 
$24,634, while total pre- 
miums the previous year were $26,656. Other 
hail wrote 
less than last year due to the early 
that not develop. 
did develop, and made 2,000,000 bushels in ex- 


in- 


surance 
cording 
Total premiums were 
companies writing insurance also 
indications 
However, it 


wheat would 


cess of the previous year. Claims for hail 
losses totaled about 1600. 
Philadelphia Suburban Underwriters 
The Philadelphia Suburban Underwriters 
Association will take vigorous action against 
all companies with outstanding policies writ- 
ten in violation to the plan of the Philadel- 


phia Underwriters Association and the Under- 


writers Association of the Middle Department. 


Frank D. Ross Made Assistant Manager 
of Factory Insurance Association 
Frank D. 
dent of the improved risk department of the 
Scottish Union and National Insurance Com- 
Hartford, and has accepted the appoint- 
In- 


Ross has resigned as superinten- 


pany, 
assistant manager of the Factory 
Association of that city. He 
sume his new duties on September 1. 

Mr. Ross was the 
chusetts Institute of Technology in 1916. 
ing the four years following except for the pe- 


ment of 


surance will as- 


Massa- 
Dur- 


graduated from 


riod of 1917-1918 when he served as ensign 
with the Naval Air 
gineer with the Underwriters 
Middle and Southern States. In 1920 he en- 
New the New York 


Underwriters 1923 became su- 


was a field en- 
the 


Forces he 
Zureau of 
tered the York office of 


Agency and in 


perintendent of the improved risk department 
of the Scottish Union and National in Hart- 
ford. 
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New Rates for Queens County Announced 

The suburban department of the New York 
Tire Insurance Rating Organization has an- 
nounced its rates for frame dwellings in the 
Queens conflagration areas. These 
new rates follow the area boundaries suggested 
by Superintendent Beha and are made effective 
as of June 15, 1¢26, on all policies written on 
and after Decen:ber 25, 1926, a pro rata re- 
fund to expiration to be made as of June 15, 
1926. All policies written on or after Decem- 
ber 15, 1925, on risks outside of revised boun- 
daries, but included in original boundary lines 
established December 15, 1925, are to be at 
the original minimum rate. 


county 


Sesquicentennial Rates Reduced 
The high-pressure water system having been 
the rates for the 
Exposition published 
Under- 


Rates can be dated back 


installed and approved, new 
Sesquicentennial 
last 


writers Association. 


were 


week by the Philadelphia Fire 


to July 31 and a return premium paid on that 
basis. Of special interest is thé use and oc- 


cupancy rate, which heretofore has been 3.36, 


but is now 2.92. 


Western Union Committee 
Cuicaco, Itt., August 23—C. A. Ludium, 
vice-president, of the Home of New York, 


president of the Western Union, has appointed 
the members of the Union’s committee on order 
of business, which will arrange the program 
for the fall meeting to be held September 21 
and 22 at Hotel Aspinwall, Lenox, Mass. W. 
of the Royal, is other 
members are: B. G. 
American Central; 

over; E. A. Henne, 
Northern 
and Charles F. 


chairman; 
Chapman, Jr., of the 
Clark, Hin- 
ile; H. D. 
Long, 
World 


This committee is a strong 


L. Lerch, 


Montgomery 
American EF: 
George C. 


Lewis, Assurance ; 


Jr., Phoenix, Thomas, 
and Marine. 
all members being experienced underwrit- 
the 


Tire 
one: 
confidence of both com- 


ters and meeting 


panies and agents. 
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FIDELITY-PHENIX FIRE INSURANCE 
CO. vs. REDMOND 
107 Southern Reporter 377 

An insurance company waives the pro- 
vision of the policy prohibiting use of gaso- 
line on insured premises, where the general 
agent knew that gasoline was used in the 
business conducted on the premises, and 
where the policy was issued at a premium in 
harmony with the risk for such use. Further- 
more, personality, so attached to the build- 
ing that it become a part of the building, is 
covered by the policy. 

One Roberts of the firm of Wharton & Rob- 
erts, general agents for the defendant insur- 
ance company, had procured insurance for the 
plaintiff on the same property prior to the is- 
suance of the policy in question, and he had 
examined the building a number of times be- 
fore this policy was issued, thus being thor- 
oughly acquainted with it. He further knew 
that a pressing shop was being operated in the 
building and that a limited quantity of gaso- 
line was necessary to conduct such a business. 
With these facts in mind the general agent 
fixed the rate of insurance. 

The fire which occurred also damaged cer- 
tain electric ceiling fans, electric chandeliers, 
fixtures, and a metal shed or awning which 
was attached to the front of the building and 
extended over the sidewalk. In the court be- 
low the recovery for the metal shed or awn- 
ing was denied and this is a cross appeal from 
that denial. The trial court, further, allowed 
a recovery under the policy for the other dam- 
age and the insurance company is now appeal- 
ing from that decision 

The company contends, first, that the use of 
easoline on the premises being contrary to 
a provision prohibiting such use, avoids the 
policy; secondly, that recovery should not be 
allowed for loss and damage to the electric 
ceiling fans, electric chandeliers and fixtures 
attached to the building, due to the fact that 
they are personalty and not realty, and hence 
are not covered by the policy; and third, that 
there should not be no recovery for loss or 
damage to the awning under the provision of 
the contract, which expressly stated that there 
would be no liability for loss or damage to 
awnings. 

The Supreme Court of Mississippi, in affirm- 
ing the decision of the lower court, states in 
part: 

“This has been the holding of this court in 
a long line of decisions, but no better state- 
ment of the rule may be found than that con- 
tained in the case of Rivara v. Queens Insur- 
ance Co., 62 Miss. 720, where the court said: 

“*A condition in an insurance policy pro- 
hibiting the use or deposit of certain articles 
may be waived, and is waived, if the agent 


taking the insurance knew at the time it was 
taken that the prohibited articles were used 





or kept, or were to be used or kept, on the 
premises. Flanders on [Tire Insurance 324. 

“‘In such case the insurance company can- 
not claim that it has been wronged or deceived, 
and to permit it to issue a policy and take the 
benefits of the contract, knowing at the time 
that it is not bound thereby, and afterwards to 
avoid liability thereon, upon the ground that 
something existed or did not exist of which 
the conipany or its agent was fully aware at 
the time the contract was made, would be re- 
pugnant to that sense of justice and morality 
which is and should be inculcated by law. Wood 
on Tire Insurance 279, 601,843. 

“Tf the assured has been guilty of no fraud, 
the insurer is estopped from setting up the 
breach of any cendition of the policy, when it 
knew at the titie the policy was issued that the 
condition was imconsistent with the facts, or 
the breach of any condition after the policy was 
issued, if it had induced the assured to believe 
that such breach was waived and has thereby 
misled him.’ ” 

“ * * The appellant further contends that 
no recovery should have been allowed for loss 
and damage io five electric ceiling fans and 
electric chandeliers and fixtures attached to 
the building, for the reason that they are per- 
sonal property, and not a part of the building, 
and are not covered by the policy. 

“There is much conflict in the authorities 
as to whether gas and electric light fixtures 
retain their quality of personal property when 
put into place in the buildings, and the cases 
are especially numerous which hold that gas 
fixtures which are simply screwed onto pro- 
jections of gas pipes from the walls, left for 
that purpose, and which can be detached by 
simply unscrewing the fixture, do not become 
a part of the realty, but this court does not 
seem to have previously passed upon the exact 
question. 

‘It will be found upon examination that, in 
determining the question whether a thing is 
a chattel or fixture, reference must be had to 
the nature of the thing itself; the position of 
the party placing it where found; the probable 
intention in putting it there, and the injury 
which would result from its removal; and we 
must also consider the object of the party in 
placing the article on the premises.’” Richard- 
so nv. Borden, 42 Miss. 71, 2 Am. Rep. 595. 

Again, in the case of Wearthesby v. Sleeper, 
12 Miss. 732, the court said: 

“*Whether an article is personal property 
or a fixture must be determined by taking into 
consideration its nature, mode of attachment, 
purpose for which used, and the relation of 
+2 + Be 


some instances the intention to make the ar- 


the party making the annexation. 


ticle a fixture may clearly appear, from the 
mode of the attachment alone, but where the 
attachment is but slight, this intention must be 


,” 


gathered from the nature of the article. 


40 


WHAT THE RECENT CASES HOLD 

At the time of the fire which caused a loss 
f $46,000, plaintiff carried fire insurance with 
ten companies. Nine of the ten companie; 
recognized their liability and each one paid 
one-tenth of the loss, but defendant, United 
Mutual Company, claimed that its policy has 
been rescinded and refused to pay its share of 
the loss. Plaintiff thereupon sued the ten com- 
panies, primarily to hold the United Mutual 
Company liable and if its policy was found 
void, to recover the United Mutual’s share 
from the other nine companies. The court 
found that the United Mutual policy was void, 
The remaining companies relied upon the set- 
tlement, contending that even if such settle. 
ment was made under a mistake, it was a mis- 
take of law from which the plaintiff had no 


( 


redress. 

Feld, that plaintiff could recover from the 
other companies the share of loss originally 
allotted to the United Mutual Company, even 
though there had been a_ settlement. The 
various settlements were arranged on_ the 
ground that the plaintiff held a valid operative 
policy in the United Mutual Company. The 
plaintiff believed such a policy existed, when 
it in fact did not, and this mistake is a mis- 
take of fact and not a mistake of law. Mis- 
take of fact is here a good plea to an answer 
of settlement. (Columbian Natl. Fire Ins. Co. 
vs. Dixie Co-Operative Mail Order House. 
Supreme Court, Texas. Decided October 1, 
1925.) 





Plaintiff had built a house worth $30,000 
and took out $5000 worth of fire insurance. 
Subsequently the insured plaintiff took 
out another policy with a different company 
for $10,000, not being cognizant of the fact 
that the defendant’s policy provided he could 
not do so without the written consent of the 
insuarnce company’s general manager. The 
plaintiff's house was later destroyed by fire 
and he brings this action to recover on the 
The defendant sets up the fact 
that the plaintiff violated the provision of his 
policy relating to other insurance and, there- 


$5000 pe icy. 


fore, the policy is voidable. 

FTeld, the plaintiff could recover, since he was 
ignorant of the violation of the policy, which 
violation was the result of the misrepresenta- 
tion of the company’s agent and the defendant 
must be bound by its agent representations. 
(Hurst Tome Ins. Co. vs. Ledford, 28 
Southwestern Reporter 1090 (1925). 


Where the insurance company denies its lia- 
bility under a fire policy for reasons other than 
failure to furnish proofs of loss, provision 
contained in the policy, that proofs of loss be 
filed within a certain specified time, is waived. 
(Palatine Ins. Co. vs. McFadden, et al., 280 
Southwestern Reporter, 629.) 
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Fire Insurance Stocks 
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A REVIEW OF THE MONTH 

Practically all fire insurance stocks are quoted 
higher this month than for the corresponding 
period a month ago. No wide fluctuations, how- 
ever, have occurred. The most active stock 
has probably been the Great American. This 
may be due to the interest created by its newly 
organized running mate the Great American 
Indemnity. 

For the convenience of our readers, we give 
below a comparison of this month’s prices with 
those of last month. As nearly as possible we 
have selected the stocks which are more or 


Recent Market Quotations 


Name of Co. Location 


Aetna Ins. (Fire).....Hartford, Conn... 5,000,000 
Agricultural Ins. Co... Watertown, N. Y. 1,000,000 


Alttiance In6....0%06 06s Philadelphia..... 1,000,000 
Aine AUENCO ss. 6< 065.605 New York....... 2,000,000 
Ain. 1s COs ciscsve:0-0es Newark......... 4,000,000 
Automobile Ins. Co...Hartford........ 5,000,000 
Bankers & Shippers...New York....... 1,000,000 
Boston Ins. Co....... BOStOh: «0.6 ii.6 cs 2,000,000 
Btitalo IHS: « s.e:ecsces Buffalo, N. Y.... 1,000,000 
Camden Fire........ Camden, N.J.... 2,000,000 
Carolma Ins. «2.00.5. Wilmington, N.C. 500,000 
Chicago F. & M...... CHICAGO... 5a. 3 02 1,000,000 
City of New York....New York....... 1,000,000 
Continental.......... New York....<.-50s 10,000,000 
Detroit F.& M...... 130-0) a 1,000,000 
Dubuque F. & M.... Dubuque, Ia..... 500,000 
Fidelity-Phenix...... New York....... 5,000,000 
Fire Association...... Philadelphia..... 3,000,000 
PIETY Soo arccareve Newath.......3... 5,000,000 
Fireman’s Fund...... San Francisco.... 5,000,000 
Franklin Fire........ Philadelphia. .... 1,000,000 
Glens Falls.......... Glens Falls, N.Y. 2,500,000 
Globe and Rutgers... New York....... 3,500,000 
Great American...... New. York... . 12,500,000 
Hanover Fire........ New York... ...< 1,500,000 
Hartiord Fire..<...<...... PIQEtIOLG 5.6 << 0s 10,000,000 
Frome, PS. CO’. secs oii Wew York... 18,000,000 
Importers & Ex...... New York....... 1,000,000 
His: ©6..08 IN. Aeses-sa-s Philadelphia..... 7,500,000 
Ins. Co. of State of Pa. Philadelphia..... 1,000,000 
Marquette-Pittsburgh.Chicago......... 300,000 
Mechanics. 25:56:40 0! Philadelphia..... 600,000 
Milwaukee Mech..... Milwaukee....... 2,000,000 
National Fire........ Hartford. ...s...+ 6 3,000,000 
National Liberty..... New York....... 1,500,000 
National Union...... New VWotk.....:...: 2,500,000 
New Hampshire...... Manchester...... 2,250,000 
New Jersey.......... Newark... < eciecex 1,000,000 
Niagara Fire......... Niagara, N. Y... 3,000,000 
NOREEN 5: 5:5:a-0.s:s:4cer0 4 New York....... 1,000,000 
North: Raver. ..<:5!6 <<< New York....... 2,000,000 
Northwestern Nat'l... Milwaukee....... 1,000,000 
Old COLO YS <. «ee 0:5:¢.0 BOStotic. osisis: eee 1,000,000 
Paciic: Wine <:< «sis 64/66 New York....... 1,000,000 
Phoenix Fire......... Hartford.........<. 5,000,000 
Prov. Washington. ...Providence...... 3,000,000 
Provident Fire N. H..New York....... 500,000 
Queen. . it . .New York....... 3,000,000 
Reliance ._ ee . . Philadelphia ns 1,000,000 
POSER 68 orsicasane7cisros Bartiorel. 6c cu 0s 1,600,000 
Rhode Island........ Providence...... 600,000 
St. Paul F. & M...... St. Paul, Minn... 4,000,000 
Security Ins. Co...... New Haven .. 1,200,000 
Springfield F_ & M....Springfield .... 3,500,000 
‘Stuyvesant Ins. Co..New York ...... 1,000,000 
United States Fire.... New York ...... 2,000,000 
U.S. Merchs. & S....New York ...... 1,000,000 
UC a Philadelphia..... 1,000,000 
Va. Fire & Marine....Richmond....... 500,000 
Westchester Fire..... New York ...... 1,500,000 


* Extra $5.00. 


City 
Firemens 
Great / 
Hanover 
National 
Pacific 

Phoenix 
United 


Capital 


less actively dealt in: 


Coupany 
ZEtna (The) 
Agricultural 


3oston Insurance 


of New York 


Par 


Value 
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NATIONAL BANK RESOURCES 

The report of the comptroller of the cur- 
rency issued August 10, which we quote be- 
low, shows the resources of the national banks 
to have increased nearly one billion dollars. 
The report is based on the condition of the 
banks as of June 30, 1926: 

The total resources of the 7978 reporting 
national banks in the continental United States, 
Alaska and Hawaii, aggregated $25,315,024,000 
on the date indicated, as compared with $24,- 
893,665,000 on April 12, 1926, and $24,350,863,- 
000 on June 30, 1925. 

Loans and discounts, including rediscounts, 
of these banks aggregated $13,417,674,000, on 
an increase of $116,368.000 over April 12, 1926, 
and greater by $743,607,000 than the amount 
reported a year ago. 

United States securities owned totaled $2,- 
460,268,000, which is a decrease of $71.555,000 
and $67,499,000 over April 12, 1926, and June 
30, 1925, respectively, the decrease being ac- 
counted for by eliminating from the banks in- 
vestments bonds and securities borrowed. Hold- 
ings of other miscellaneous bonds and _ securi- 
ties amounted to $3,372.985,000 on June 30, 
1926, as compared with $3,260,027,000 on the 
date of the previous call al $3,193.677,000 on 
June 30, a year ago. 

Balances due reporting banks from other 
banks and bankers, including lawful reserve 
with Federal Reserve banks of $1,381,171,000, 
amounted to $3.364,019,000, and were $136,267,- 
000 greater than in April of the current vear, 
and $70,234,0c0 more than on June 30, 1925. 

Cash in banks, $350,951,000, shows a de- 
crease of $7,622.co0 since April but an in- 
crease of $346,coo over June of last year. 

Liabilities on account of circulating notes 
outstanding amounted to $651,155,000, which 
were greater by $1,703,000 than in April, and 
$2,661,000 more than in June of 1925. 

Total deposit liabilities amounted to $20,- 
642,164,000, which exceeds by $466.366,090 the 
total on April 12 of this vear, and $732,495.- 
000 more than in June of 1925. Included in 
deposit liabilities are United States and other 
demand deposits of $10,923,107,000, an increase 
of $231,700,000 since April, and an increase of 
$384.752,000 in the year; and the time de- 
posits, including postal savings, $6,313,800,000, 
which amount exceeds by $114.002.coo and 
$389,151,000 the time deposits reported on 
April 12, 1926, and June 30, 1925. respectively 
Total individual deposits (time and demand) 
were $17,092,412,000 on June 30, 1926. 

The liabilities for money borrowed, repre- 
sented by bills payable and rediscounts, agegre- 
gated oe bi 0, which is a decrease of $1,- 
695,000 since April but an increase in the year 
of $43,627,000. 

The percentage of loans and discounts to 
total deposits on June 30, 1926, was 65.00, as 
compared with 63.66 on June 30, 1925. 
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Recent 


Fire Company Happenings 





William A. Riordan assumed his duties as 
manager of the New York local fire department 
of the Automobile Insurance Co., Hart- 
ford, on Monday of this week. Mr. Riordan 
has already conferred with Vice-President 
John S. Turn and others of the New York 
management of the Aftna Life and affiliated 
companies, and has expressed himself as being 
well pleased with his future surroundings in 
the companies’ New York office. The co-op- 
eration of all departments, long an established 
business policy of that office, is assured. Mr. 
Riordan and his department. 

Vice-President Alfred 
that William S. Hart, who has been in charge 
of the company’s local fire department at New 
York for the past two years, will return to the 
home office at Hartford to assume duties at 
that point. 

It is generally believed that the Automobile 


Stinson announces 


has made a particularly good move in securing 
the service of Mr. Riordan, whose familarity 
with New York city fire business and general 
conditions is likely to prove a valuable asset 
to the company and to agents and brokers with 
whom it deals. 


————$_____. 


James Silhanek, who has been manager of 
the brokerage department of the Automobile 
Insurance Company, of Hartford, in the 
west, has resigned. 


Due to the many fires last year and the 
ensuing complications in making adjust- 
nents, the Connecticut Valley Tobacco Asso- 
ciation has informed its members that they 
will have to secure fire insurance on Tobacco 
in the shed until the time of its delivery to 
the from 


companies regt 
writing fire insurance, as the associatio 


warehouses 
mutual insurance company will in the future 
write hail insurance only. 


H. W. 
the Continental Insurance Company, New 
York, has been made agency superintendent 


Nason, San Francisco manager ot 


for all four Ameirca Fore Companies, hay- 
ing supervision over Central and Northern 


California and over the city departments. 


Insurance Commissioner Saufley of Ken 
tucky has declined to renew the license of 
the Export Insurance Company of New York 
because the company failed to furnish evi- 
dence regarding its transaction of business 
in Kentucky. 


Factory Insurance Association 01 
t 


The 
Hartford, Conn., announces the appointmen 
of Frank [D. Ross as assistant manager ot 
the company. Mr. Ross 
intendent of the improved risk department of 


resigns as super- 


the Scottish Union and National Insurance 
Company to accept the new appointment. 
He assumes his new duties as of Septem- 


ber 1. 


Justin Harrison, assistant secretary of the 
Fidelity Union Fire and the [Fidelity Union 
Casualty Companies of Dallas, Texas, has 
been made resident secretary of both com- 
panies in charge of their Pacific Coast de- 
partment with offices at Los Angeles. 

An announcement from Neal Bassett, 
president of the Firemens Insurance Com- 
pany of Newark, states that Herbert A. 
Clark, western manager, has been appointed 
secretary of the company. He will continue 
as manager of the western department. Mr. 
Clark is president of the Western Insurance 
Bureau. 


The Capital Trust Company, of Frankfort. 
Kentucky, has received a license from Com- 
missioner Saufley to act as an insurance 
agency. The company has received the ap- 
pointment from two of the companies in the 
Firemens in Newark group, the ‘itiremens 
Underwriters and the Girard Fire and Marine 
The Capital Trust Company will also have 


the Royal Indemnity Company to handle its 
casualty business. 


The Fort Dearborn Automobile Insurance 
of Chicago, Ill., which has been writing all 
classes of auomobile insurance is entering 
the straight fire insurance field also. John L. 
Walker, general manager, says the step is 
being taken in order to provide a more com- 
plete service. 

Grenville M. Parker, for the past eight 
years a special agent for the Insurance Com- 
pany of North America, Philadelphia, Pa., 
in Connecticut and western Massachusetts, 
has been appointed head of the service de- 
partment of the North America fleet for the 
same territory, succeeding Lewis FI. Small, 


resigned. 


The Kyodo Fire Insurance Company, Ltd., 
of Osaka, Japan, which was licensed in New 
York on June 23, has now been admitted to 
fourteen other states for the transaction of 


fire reinsurance by treaty only. 


C. R. Chapman, for the past 14 years state 
agent in I[llinois and Wisconsin for the 
Millers National Fire Insurance Company of 
Chicago, has been appointed superintendent 
of agents for the company as of August 1. 


Chris M. Kehoe, president of I°. D. Hirsch- 


42 


berg & Company, was presented with a ool 
service medal in appreciation of the 
and efficient service he has rendered as age 
for the Liverpool and London and @ 
Insurance Company, Ltd., of London, & 
At a meeting of the board of directors 
the Virginia Fire & Marine Insurance Coq 
pany of Richmond, Va., ‘Frederick E. Noli 
was elected president to succeed the ig 
Col. William H. Palmer. Mr. Nolting § 
been on the board of directors of the eg 
pany since 1911. j 
William H. Palmer, Jr., son of Col. Palma 
vice-president of the company, 
elected chairman of the board. Edwin J 
Palmer, another son of Col. Palmer, wa 
added to the board. 3 


and 


George Whitney, of J. P. Morgan & " 
pany, has been added to the board of tf 
Royal Exchange Assurance Company, } 

A. E. Blogg, for many years with ff 
London & Lancashire Insurance Compafiy 
has been appointed assistant Canadian mai 
ager for the Security Insurance Companyg 
New Haven and the American Insw 
Company of Newark. He will assist William 
Thompson, the Canadian manager of theg 
companies at the head office in Toronto, § 

At a meeting of the board of directors a 
the Standard Fire Insurance Company @ 
Trenton, N. J., 'F. W. Roebling, Jr., wal 
elected first vice-president of the company 
fill the vacancy caused by the recent deat 
of Col. Washington A. Roebling, his father 
Mr. Roebling, Jr., was recently elected presie 
dent of the John A. Roebling’s Sons Com 
pany. ; 

The directors unanimously 
action of the stockholders to 

pital of the company to $1,000,000. 


affirmed the 
increase 


The Twin City Fire Insurance Company of 
Minneapolis,, Minn., announces the appoiiit™ 
ment of Larry E. Larson as assistant secres 
tary of the company. He has been state 
agent in Minneosota for several years. 7 


At a meeting of the directors of the Off 
Insurance Association at Chicago, C. N. 
Comegys, special representative of the Oklas 
homa Association in Oklahoma and Kansas 


was chosen assistant manager to succeeé 


HT. \WW. LaRue who joined the America Forg 
companies. Mr. Comegys has been with th 
Association for seven years. 

\W. T. Sweetman, was appointed assistatl 
manager with supervision over the Pacifi¢ 
Coast with headquarters at San Francise® 

William K. Whitmore, who has been Mr 
Comegys’ assistant, succeeds him as spectag 


representative. 
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